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What changes in housing policy are likely under 


the Republican administration? ( News ) 
His principles, formulated 50 years ago, produce an exciting house today (below and p. 66) 
Rooms within its perimeter can be added or subtracted to fit family needs (p.114) 


First complete story of the biggest new city in the US: its layout 


and landscaping, houses and services (p. 80) 


With three terraces, on a low pedestal, it makes a case for symmetrical design 


and orderly planning (p. 74) 
They offer flexibility of design and speed of erection (p.108) 


How they combine to create family living areas and 


private sleeping quarters, in two houses (p.96) 


You can really “‘let yourself go’”’ with Ceratile. 


Beauty is just the beginning! The richness of new tints, 
tones, shades and hues—the new, soft fabric-like texture 
of the surface—the originality of the 34 new patterns—all 
make Ceratile a new experience for kitchens, baths, 


patios, foyers and numerous other areas of the home. 


As for utility, Ceratile is a natural. It’s real clay tile— 
the material that has no peer in day-in, 


day-out service to homes. 
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it’s wonderful 
what you can do 


with 


Fine photography.and engraving only approximate the 


color and texture of Ceratile. Until you can see the real thing, 


THE CAMBRIDGE TILE MFG. CO. 
AUTHORIZED DISTRIBUTORS OF CERATILE 
P. O. Box 71, Cincinnati 15, Ohio 


write, on your letterhead, for a full-color brochure 


showing 34 new patterns ready for delivery now—and WEST COAST OFFICES 


for the name of the Ceratile dealer nearest you. @ The Cambridge Tile Mfg. Co. 


470 Alabama Street 
San Francisco 10, California 


Custom patterns, to your order, available as custom 
production schedules permit. Ceratile can be 
@ The Cambridge Tile Mfg. Co, 
1335 South LaBrea 
Los Angeles 19, California 


frostproofed for exterior use. Please direct 


inquiries to desk H-12. 


POMPEIAN COLUMN 
In 6" x6 OF 
xe tiles 


Published by TIME Incorporated 


Eprvor-tN- Cu 1eF Henry R. Luce 
PRESIDENT Roy E, Larsen 


Eprroriat Direcror John Shaw Billings 


HOUSE & HOME 


EDITOR AND PUBLISHER 
P. I. Prentice 


EDITORIAL CHAIRMAN 
Douglas Haskell, AIA 


EXECUTIVE EDITORS 
Jozeph C, Hazen, Jr. 


Suzanne Gleaves 


ART DIRECTOR 
Paul Grotz 


ASSOCIATES: Edward Birkner, W. C. Bixby, Peter Blake, 
Gurney Breckenfeld, James P. Gallagher, Marilyn Gray- 
boff, Jane Jacobs, Mary Jane Lightbown, Walter McQuade, 
Carl Norcross, Vernon Read, Richard Saunders (Wash- 
ington), Ogden Tanner, Arthur McK. Stires, Stephen G. 
Thompson, Arthur Watkins. 

ASSISTANTS: Rosalind Klein Berlin; Gwen Hodges, 
Henry T. Martin, Alice O’Connor. 


ART STAFF: Associate Directors, AncuirecturaL Forum: 
Amnon Rubinstein, Ray Komai; House & Home: Made- 
laine Thateher, Nina Rittenberg. Assistants: Martha 
Blake, Paula K. Obsatz, Mary Villarejo. (In military 
service: Jan V. White.) 


MARKET RESEARCH DIRECTOR: Arthur S, Goldman. 
CONSULTANTS: Miles L. Colean, Ruth Goodhue. 
CIRCULATION MANAGER: Walter F. Grueninger. 
PRODUCTION MANAGER: Lawrence W. Mester. 


GENERAL MANAGER 
Robert W. Chasteney, Jr. 


ADVERTISING DIRECTOR 
Richard N. Jones 


House & Home is published monthly by Time Inc., Time 
& Life Building, 9 Rockefeller Plaza, New York 20, N. Y. 
Yearly subscription payable in advance. To individuals or 
firms (and their employes) engaged in building—design, 
construction, finance, realty; material distribution, produc- 
tion or manufacture; government agencies and super- 
visory employes; teachers and students of architecture 
and trade associations connected with the building in- 
dustry; advertisers and publishers: U.S.A., Possessions and 
Canada, $5.50; Pan American Union and the Philippines, 
$9.00; elsewhere, $12.00, To those not connected with the 
building industry; U.S.A., Possessions, and Canada, 
$7.00; elsewhere $17.50. Single copies, if available, $1, 
All copies mailed flat. Copyright under International 
Copyright Convention. All rights reserved under the Pan 
American Copyright Convention. Reentered as second 
class matter September 15, 1952 at the Post Office at New 
York, N. Y. under the Act of March 3, 1879. 


Time Inc. also publishes Time, Lire, Fortune and 
ArcurrecturaL Forum. Chairman, Maurice T. Moore; 
President, Roy E. Larsen; Executive Vice President 
and Treasurer, Charles L. Stillman; Executive Vice 
President for Publishing, Howard Black; Vice Presi- 
dents, Allen Grover, Andrew Heiskell, C. D. Jackson, 
J. A. Linen, P. I. Prentice; Vice President and Secre- 
tary, D. W. Brumbaugh; Comptroller and Assistant 
Secretary, A. W. Carlson; Manager, Marcu oF TIME 
Division, A, R. Murphy. 


VOLUME II, NUMBER 6 


37 


54 


57 


59 


65 


66 


74 


80 


92 


94 


96 


106 


108 


114 


117 


122 


124 


150 


156 


158 


Cover: 


house home 


December, 1952 


News 


Letters 
The low-income family and the too cheap house. 


Modern mortgages 
Brooklyn’s Dime Savings Bank joins the savings & loan associations in 
open-ending mortgages. 


Behind the blueprints 


DEAR ARCHITECT: 
Who is to blame for ‘‘encroachment”’ on the architect’s bailiwick? 


FRANK LLOYD WRIGHT 
This house in South Bend, Ind. is first in a series of new FLLW houses 
to be published by H&H. 


MODERN PALLADIAN VILLA 
Architect Edward Barnes designs a house and studio for 
Cartoonist Robert Osborn in Connecticut’s Berkshire Hills. 


LEVITTOWN li 
What the Levitts learned from Levittown, L. I. 
and how they are using this Know-how in Leyittown, Pa., 
a city of 60,000 to be completed in three years, 


HOW TO PROFIT FROM THE LEVITTS’ PIONEERING 
Builder Irving Warfield, in his Southwood-at-Syosset (L. I.) 
developments repeats the basic Levitt house at the same price. 


FOR AN ESTABLISHED SUBURB 
Village Market in the LaGrange Park development near Chicago 
by Architects Mittelbusher & Tourtelot. 


OPEN PLAN AND CLOSED PLAN 
41. Architect Hamilton Brown won a Texas Society of Architects’ 
award for this Houston house. 


2. Architect Percival Goodman’s house on a slope at Pikesville, Md. 


TOWARD NEW TOWNS FOR AMERICA 
Clarence S. Stein’s important study of Garden Cities 
reviewed and evaluated by John Hancock Callender. 


WALL AND WINDOW FRAMING SYSTEMS 
4. House by Douglas Haskell at Lake Placid, N. Y. gains flexibility 
with windows placed anywhere between 2’ o.c. studs. 


2. Southwest Research’s experimental ‘‘Techometric’’ house to ex- 
plore these advantages of small, interchangeable exterior panels. 


THE ADJUSTABLE HOUSE 
Builder Frank Robertson, of San Antonio, Tex., develops a house with 
movable interior partitions to suit the changing family needs. 


THE SPLIT-LEVEL BOOM 
Are these best sellers in New Jersey and Long Island economically 
sound? What do they offer builder and buyer? 


BRICK HOUSES AT $7,990 
The new large SCR brick, tested in Doyle & Goetz’s Bay Shore, Long 
Island project. 


NEW PRODUCTS 
Power-tool workshops and kitchen-cabinet sewing machines—are they 
candidates for open-end mortgages? 


Reviews 


Product news 


Technical publications 


House by Frank Lloyd Wright; photo by Ezra Stoller 
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Get more people more lookers more buyers 


looking... . 


buying... satisfied °° 


Build G-E Sales-proved Dishwasher-Disposall® 


combinations into your kitchens! 


You can gain a big sales advantage over other houses in the 
same price range by including a General Electric Dishwasher- 
Disposall combination in your kitchens. 


You'll notice a brand-new sales appeal . . . for home-buyers 
today know these two General Electric appliances mean the 
end of tiresome dishwashing and unsanitary garbage-handling. 


Installation costs are next-to-nothing when you design the 
General Electric Sink into your kitchen plans. Later on, in- 
stalling these modern appliances would cost more, but you can 
eliminate this cost and offer buyers a completely modern, 
worksaving kitchen now. 


It’s profitable for you! Successful builders are including the 
‘cost of the Dishwasher and Disposall right in the selling price 
of the house! In this way their houses sell faster because they 
have far more appeal . . . and houses equipped with General 
Electric Dishwashers and Disposalls are worth more, bring a 
greater profit on the builder’s investment. 


... and for buyers, too! They pay for their homes with the 
Package Mortgage, which offers them the General Electric 
Disposall and Dishwasher for only a few dollars extra a month. 


Be sure you design GENERAL ELECTRIC into your kitchens 
. .. the name most people want most! Surveys show 53 out of 
every 100 people prefer General Electric appliances over all 
other brands! 


To maintain the design and balance of your kitchens, be 
sure to specify the strong, roomy General Electric cabinets 
that are modern, matching equipment. Remember, buyers 
look for the name General Electric . . . it’s their sign of depend- 
ability! 


NOTE TO ARCHITECTS AND BUILDERS: 


A General Electric Disposall can be installed in any 


kitchen sink. It is specially designed for use with septic 
tanks, too. Actually helps keep drain lines clean! 


HAPPY VALLEY 
HOMES 
FOR SALE 


Your nearest General Electric Major Appliance distributor will gladly discuss 
costs and kitchen plans with you. The General Electric Kitchen Planning 
Service can help you design bigger, faster sales into your houses! General Elec- 
tric Company, Louisville 2, Kentucky. 


You can put your confidence in — 
GENERAL @@ ELECTRIC 
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GOP seen ready to overhaul 
housing policy, may kill HHFA 


Was the housing industry strong enough to walk without some of its federal 
erutches? By the end of November, as the post-election haze lifted a little, it 
looked as though the Eisenhower administration would try to remove at least 
the props the building industry has denounced as roads to socialism. The trick 
would be to do it and still maintain high housing volume—an almost indis- 
pensable part of business prosperity the GOP must foster or risk losing control 
of the House of Representatives in 1954 and perhaps thus the presidential elec- 


tion in 1956. 


So far, the most authoritative indication 


of what lay ahead was Senator Taft’s an- 


nouncement that he and the President- 
elect had discussed creating a special 
commission to study the proper role of the 
federal government in dealing with state 
and local governments on matters like 
housing, social security, health and welfare 
services. In that, it was easy to see the first 
manifestation of Eisenhower’s ideas. Ob- 
served NAHB Executive Vice-President 
Frank Cortright: “It has been made abun- 


| dantly clear that Eisenhower’s basic philos- 


ophy of government is the decentralization 
of power and expenditures from Washing- 
ton to the community and state levels.” 


Kill HHFA, Fanny May? The policy com- 
mission approach also suggested a proba- 
bility that the Republicans will go slowly 
in revamping US housing legislation and 
administration. A fair bet was that it 
would be the second half of the year, and 
perhaps as late as 1954, before a thorough 
overhaul would be completed. 

A lot of Washington trend-sniffers fig- 


ured that GOP would eventually abolish 
HHFA, scatter its operational functions 
among other agencies. Technical research, 
for instance, might be given to the Com- 
merce Department’s Bureau of Standards, 
statistical research to the Bureau of Labor 
Statistics or Census Bureau. Although the 
top housing agency cost only $4.6 million 
this fiscal year, killing it would restore 
autonomy to FHA which homebuilders 
would applaud. It might leave the Home 
Loan Bank Board independent, which would 
be popular with savings and loan men. 
Abolishing HHFA, however, would be up 
to Congress as would the future of public 
housing—another candidate for oblivion. 
One guess: public housers will be lucky to 
get as much as 5,000 units for fiscal 1953- 
54, might get none at all. Nobody yet had 
figured out a way to avoid keeping the 
Public Housing Administration going on a 
skeleton basis to supervise the 500,000-odd 
units already built. 


Interest rate rise seen. The odds looked 
better and better each week that the Re- 


On a local level, the Nov. 4 elections created 
a whopping market for construction: voters 
approved some $1.3 billion in municipal 
bond issues to finance schools, hospitals, 
parks, roads, garages, bridges, sewers, air- 
ports. That was 93% of the offerings on the 
ballots and tops since the war. 

In six local elections involving public 
housing voters sided with public housing in 
four, against it in two. CINCINNATI defeated 
(113,671 to 76,025) a charter amendment 
that would have killed public housing by: 
1) requiring a popular yote approving 
every site before work could begin, and 
2) forbidding the city to sign any con- 
tract for public housing that would not pay 
full taxes. ToLepo rejected (78,813 to 
53,100) a charter amendment that would 
have required a popular referendum on all 
public housing. ExizaBeTH, N. J. advised its 
city council (17,683 to 11,129) to apply for 
more public housing units when it can get 
them. River Rouce, Micu. advised its city 
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PUBLIC HOUSING WINS LOCAL ELECTIONS; $1.3 BILLIONS IN BONDS VOTED 


- erally aided program. 


council (4,356 to 3,333) that it approved 
public housing in principle. 

The village of Ossinine, N. Y. advised its 
governing board (3,300 to 1,310) that it dis- 
approved public housing there. The board 
promptly began maneuvers to break its 
contract with PHA. MANsFIELp, Onto voted 
(11,270 to 5,686) to cancel its cooperation 
agreement with the Mansfield Metropolitan 
Housing Authority. 

On urban redevelopment issues, CLEVE- 
LAND approved (154,630 to 103,042) a $7 
million bond issue to finance the city’s 
share of a federally aided program. (The 
bonds cannot be sold until the Ohio supreme 
court rules constitutionality of the state’s 
urban redevelopment law.) PoRTLAND, ORE. 
rejected (75,000 to 93,000) a $2 million 
bond issue to finance its share of a fed- 


Lourstana became the 5th southern state 
to authorize municipalities to float bond is- 
sues to build plants for private industry. 
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HOUSING STARTS jumped to 101,000 units in Octo- 
ber as homebuilders reacted to dry weather and 
suspension of Reg. X. The total was 3,000 more 
than in September and 11,000 more than in Octo- 
ber, 1951. In the first ten months of 1952 builders 
had started 966,400 units, 10,400 ahead of last 


year. Allowing for seasonal adjustments, BLS 


projected that to an annual production only 
44,000 units short of the 1.2 million unit ceiling 
which could bring back credit controls. 


publican administration would raise inter- 
est rates on VA loans as builders and 
mortgage bankers demand (see p. 41). 
FHA rates might go up, too. The future of 
Federal National Mortgage Association, be- 
loved by many a builder but long damned 
by bankers, looked dim (see p. 38). Wage, 
price and rent controls would be allowed 
to die April 30 and controls on all but a 
few materials’ (including building steel, 
copper and aluminum) would probably be 
removed soon after the new administration 
takes over in January. There was some 
speculation that the Veterans Administra- 
tion home loan program might be merged 
with FHA. In fact, only two housing agen- 
cies, FHA and the Home Loan Bank Board, 
seemed to be safe from major changes. 
An immediate problem that the new re- 
gime will not be able to sidestep was that 
FHA’s Title I (repair and remodeling) sec- 
tion had reached its $1.25 billion insurance 
ceiling. Since summer, FHA had been able 
to write only as much new insurance as the 
total of payoffs on old loans. That has 
been only about $75 million a month. 
Applications for Title I loans have aver- 
aged $115 million. When Congress con- 
venes, FHA intends to ask for a $900 


million boost in its Title I ceiling. 


Defense housing puzzle. Hardest for 
crystal-ball gazers to dope out is what the 
new administration and Congress would do 
about the Defense Housing Act, which ex- 
pires June 30. Biggest remaining need for 
defense housing (see p. 39) lay in areas 
where private capital had shown no in- 
clination to underwrite loans. But public 
housing—even for defense—was anathema 
to most Republicans. NAREB was touting 
the possibility of using rapid tax write-off 
as a substitute for the cumbersome provi- 
sions of Title IX. In one such deal already 


approved by DPA, an Alcoa subsidiary 


37 


was permitted to write off 80% of a $2.4 
million rental development built to house 
workers at a new aluminum plant in Pt. 
Comfort, Tex. The big difficulty with tax 
write-off as a defense housing inducement 
was that most defense housing involves 
low-rent buildings in high-cost areas, so 
that the 2 to 3% depreciation normally 
allowed is about all such structures would 
earn a year, anyway. While Congress might 
well continue rent controls in critical de- 
fense areas, the GOP administration could 


WOLCOTT CAPEHART 


BEALL 


be expected to re-examine the list of them, 
whittle out questionable spots. 

Before the election, the building asso- 
ciation man was half-kidding when he 
said: “If Ike gets in, no doubt the con- 
structicu trade groups will have a lot less 
to keep them busy in Washington.” By the 
end of November, that wry remark looked 
like a pretty good capsule of what the Re- 
publicans’ “new climate for business” could 
mean to the regulation-ridden, politics- 
dominated building industry. 


Photos: A.P., U.P., Lire, Harris Ewing, U.P. 
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Wolcott and Capehart to control housing 
legislation; bureaucrats await shakeup 


The new faces of 1953 would tend to be 
hard money men. For the housing industry, 
that was emerging this month as the No. 1 
fact of the personnel turnover in Washing- 
ton that would follow the GOP sweep. 


As mortgage bankers saw it, the “most 
important” election-caused shift would be 
the return of Rep. Jesse P. Wolcott (R, 
Mich.) to the chairmanship of the House 
Banking and Currency Committee, which 
handles housing legislation. He is rated as 
a foe of public housing and Fanny May, 
a supporter of FHA and Federal Reserve 
independence in setting credit policy. 
Speaking to an NAHB conference in Okla- 
homa City last month, Wolcott forecast 
that VA interest rates would be hiked to 
4%, or 414%. He added: “We’ll have to 
work out something to produce about a 
million homes a year.” 

Wolcott can be expected to run his com- 
mittee with a firm hand—in contrast to the 
easygoing approach of Sen. Homer Cape- 
hart (R, Ind.) who is in line for chairman 
of the Senate Banking Committee. Chair- 
manship of the House Veterans Affairs 
Committee will probably go to Mrs. Edith 
Nourse Rogers (R, Mass.) who told House 
& Home last month she was opposed to 
raising VA interest rates. Reason: veterans 
are entitled to a better break than the rest 
of home buyers. 


Administrative housecleaning. In pick- 
ing President Joseph M. Dodge of the 
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Detroit Bank as his liaison man with the 
Budget Bureau, President-elect Eisenhower 
bore out the industry’s expectations he 
would choose conservative aides. As presi- 
dent of the American Bankers Association 
in 1948, slight, plain-spoken Joe Dodge 
had attacked the easy credit terms for 
housing that most homebuilders hold deaz. 
Said he: “Extra inflationary credit for 
housing was passed at the time installment 
credit was being limited for those who 
wanted to buy goods to furnish and equip 
houses. . . . If. we really intend to stop 
inflation, money has to be made hard to 
get from the government. We must stop 
generating inflation by a strong and con- 
sistent disinflationary policy with respect 
to budget, loans, guaranties, subsidies. 
Washington speculation over who would 
be named to the top housing job, HHFAd- 
ministrator, included such names as former 
NAHB President Rodney Lockwood of De- 
troit; Charles P. Taft of Cincinnati, the 
Senator’s brother who was defeated for 
governor of Ohio; and Ralph Cake of Port- 
land, Ore., former president of the US 
Savings and Loan League and former Re- 
publican national Committeeman. One pos- 
sibility who could be counted out was 
Mortgage Banker Aksel Nielsen of Denver, 
an old friend of Ike’s. He told reporters 
he simply had no thought of 1) being 
offered or 2) accepting a federal post. 
Whoever Eisenhower picked to head the 


government’s housing and construction 


agencies, it was a safe bet that the per- 
sonnel upheaval would go deeper than 
many a second echelon bureaucrat thought. 
Not only the head men (see below), but 
also a surprising lot of assistants in FHA, 
PHA, HHFA and other agencies will either 
quit or be shuffled into positions of ob- 
scurity. As one of the country’s top hous- 
ing technicians put it last month: “The 
trouble is that the people in the housing 
agencies—especially FHA—have lost sight 
of the original objective to improve hous- 
ing standards. The way FHA has been run 
lately makes it an awtiully safe bet. The 
idea of improving standards is forgotten. 
Everybody is 20 yrs. older, fatter, tireder. 
There isn’t the gleam to do the social job 
that needs doing.” 

Top housing men (and their annual pay) 

whom the Republicans could be expected 
to replace at once: 
HHF Administrator Raymond M. Foley, $17,500. 
Deputy Administrator B, T. Fitzpatrick, $15,000. 
Housing Research Director Joe Orendorff, $15, 
000. Slum Clearance and Redevelopment Director 
Nat Keith, $15,000. Ass’t. HHFAdminstrator 
Neal Hardy, $12,000. FHA Commissioner Walter 
Greene, $15,000. PHA Commissioner John Taylor 
Egan, $15,000. 

The Home Loan Bank Board’s three 
members serve term appointments. First to 
expire will be that of Kenneth Heisler, 
in June. Because the law requires one 
member from an opposition party, a GOP 
successor would give the Republicans con- 
trol of the board. Chairman William 
Divers, whose term runs until 1955, told 
House & Home he has no plans to resign. 
He can be replaced as chairman, however, 
by the President. Of the six directors of 
Fanny May, one (board chairman) is the 
HHF Administrator, one is designated by 
the VAdministrator. The HHFA chief 
names four more from his family of 
agencies. So control of FNMA is entirely 
within the grasp of the GOP at once. 


Realtors in Congress. On Washington’s 
Capitol Hill, the private building industry 
scored a gain. Although Sen. Harry P. 
Cain (R, Wash.), NAREB’s great and 
good friend, lost his try for re-election, 
Realtor J. Glenn Beall of Frostburg, Md. 
won the seat being vacated by retiring Sen. 
Herbert O’Conor. Rep. Paul F. Schenck, 
Dayton realtor, was re-elected in Ohio’s 
third district. Homebuilder Joel T. Broy 
hill, 32, won a House seat from the Vir- 
ginia suburbs of Washington. When his 
opponent made a campaign issue of the 
Teague committee’s charge that the Broy- 
hill family firm had built defective VA 
homes, Broyhill took to television, pointed 
out that some buyers of his houses have 
resold them at profits from $2,000 to 
$10,000. 
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Prefab Institute designs ‘demountable’ house 
in bid to eclipse eyesore PHA ‘temporaries’ 


_A multicornered tug of war was develop- 
ing this month over a defense housing 
problem the government has never wholly 
solved: what kind of house should be built 
in areas where the foreseeable need is too 
temporary to permit Title IX or Wherry 
Act construction; who should build it? 
Involved were the Defense Department, 
HHFA and its subordinate Public Hous- 
ing Administration, the morale of thou- 
sands of US troops and millions of dollars 
of taxpayer money. 

So far, Congress had authorized $100 

million for public defense housing in areas 
where private enterprise has been unable 
or unwilling to build it. All of the $87.5 
million actually appropriated has been 
allocated — mostly for flimsy temporary 
units little different from the eyesores that 
sprouted in World War II, lived on 
through the postwar housing pinch to be- 
come slums before their time. 
More of the same? One of the first 
requests likely to go before the 83rd Con- 
gress will be a plea for more money— 
perhaps as much as $100 million—to build 
public housing in neglected defense areas. 
Most of these are fowns around military 
camps. Even HHFA officials involved in 
the mistake were admitting last month 
that defense housing needs in many criti- 
cal areas has been grossly overestimated ; 
but at the same time, they said defense 
housing needs in many a military defense 
area had been far from met. (Where the 
defense need is purely military, FHA has 
often cut Title IX programs in half to be 
safe.) Last month, there was no money 
left in HHFA’s public defense housing 
kitty to meet the need for temporary hous- 
ing for construction workers at AEC’s 
new plant at Portsmouth, Ohio. 

The push for -public defense housing 
will not come from public housers, It will 
come from the AEC and from the armed 
forces who want soldier families well 
enough housed to reduce the staggering 
cost of high personnel turnover. The 
AEC, which wants no more headaches of 
operating government towns, would like a 
housing agency to wrestle with the job. 
The armed forces can be expected to make 
another try to get their hands on funds 
to build themselves. Up to now, Congress 
has been unwilling to trust the military 
with this phase of housing on the ground 
they are extravagant, too rank-conscious. 
And whether a Republican-dominated 
Congress will appropriate much money 
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for government-built housing—even for 
defense—is open to serious question. 


Improved designs. This month, at the 
Naval Powder Factory in Indian Head, 
Md., an hour’s drive down the Potomac 
from Washington, HHFA unveiled two 
sample houses (see cuts) that will vie for 
installation in temporary military defense 
areas—both at projects in the works now 
and those planned for next fiscal year if 
Congress votes more money. 

One, designed by the Public Housing 
Administration’s slow-moving architects, 
was a disappointing re-do of the decade- 
old flat-top temporary war house. Window- 
less at one end, it reminded many a viewer 
of a railroad boxcar—an effect not sof- 


- tened by its reddish-brown paint. It did 


provide 643 sq. ft. of living space for 
$6,500 (not including lot). The other was 
a duplex developed by the Prefabricated 
Home Manufacturers’ Institute. Though 
far from handsome, and smaller (592 sq. 
ft. per unit) than the PHA model, the 


PHMI house achieved more grace at a 


comparable price ($5,375 per unit). More- 
over, it was designed for later conversion 
to a one-family, three-bedroom house (with 
addition of brick or shingle siding and a 
new roof)—which should pack a lot of 
sales appeal for military men. The Navy 
already has indicated its approval. PHMI 
also makes much of the fact that their 
house can be built by any prefabber, 
shipped without special equipment. 


Best demountable? HHFA claimed both 
houses were demountable and relocatable. 
But neither model had actually undergone 


PHMI ‘DEMOUNTABLE’ two-bedroom duplex is 
built of insulated plywood panels with flush ex- 
‘terior joints, rests on masonry piers. It comes 
with space heater, electric stove, refrigerator, 
water heater, softwood floors. 
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PHMI MEETING participants included (I to r): 
Host Peter S. Knox Jr. of Thomson, Ga; Dr. 
Arthur R. Upgren, economics professor at the 
University of Minnesota; Sen. Burnet R. May- 
bank (D, §S.C.); Hart Anderson of Shakopee, 
Minn.; and PHMI President John C. Taylor. 


dismantling and re-erection. And _ their 
basically conventional construction sug- 
gested redeployment would prove costly. 

Left in the background for the moment 
was the most promising scheme of all— 
HHFA’s field-tested demountable defense 
houses (H&H, July ’52, News). They offer 
more living space plus permanent con- 
struction at a higher initial cost, but can 
be redeployed in 175 man-hours for 10% 
or less of the first cost. Two reasons for 
the delays: PHA has dragged its feet in 
letting contracts for erection of large 
blocks of them; some prefabbers object to 
the program. 


Develop market for used 

homes, prefabbers urged 

In the heady atmosphere of Augusta’s Bon 
Air Hotel (where President-elect Eisen- 
hower’s staff was quartered at the same 
time), the Prefabricated Home Manufac- 
turers’ Institute found its fall meeting a 
good time to air proposals for changes in 


federal housing laws. Said PHMI Presi- 


Walter Bennett 


PHA TEMPORARY has painted pressed board 
and batten siding, casement windows, two bed- 
rooms and an alcove usable as a third, same 
equipment and foundation as PHMI unit. The 
shell was erected in 6/2 hrs. 
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dent John C. Taylor Jr.: “If the home- 
building industry is going to really do a 
job in marketing larger and higher-priced 
homes and apartments, it will need to 
develop a used house market . . . as the 
automobile people (did) around 1925-26.” 
Taylor urged the government to amend its 
laws and administrative regulations to 
permit a deal like this: 


A prospect who wants to buy a $20,000 house 
tells the builder he must sell his old home to raise 
the down payment. So the builder calls an FHA 


inspector, who appraises the old house, says if © 


specified repairs are made, FHA will issue a mort- 
gage, say for $8,100, on it. The builder figures 
the improvements will cost him $1,000 including 
profit, after which he figures he can resell the old 
house for $9,000. So he tells the prospect he will 
give him $7,300 on his old house as a down 
payment on the new one. 


Another needed change, said Taylor, was 
bigger fees for servicing small mortgages 
so servicing agencies will not lose money 
on them. He also urged that minimum 
(5%) down-payment ceilings on FHA loans 
be upped from $7,000 (for a two-bedroom 
house) “to $10,000 or $12,000 or even 
higher.” 

With prefabricated home shipments (for 
the first nine months of the year) running 
14% ahead of 1951’s rate, many a pre- 
fabber optimistically thought this year’s 
sales by the industry might top the all- 
time record, 55,000 units in 1950. To keep 
sales rising, Taylor predicted more and 
more prefabbers would turn to the middle- 
bracket market ($15,000 to $25,000) 
“where the more pressing demand will be 
found.” The trend was already underway. 
In a recent survey, PHMI found that 60% 
of its members’ homes produced this year 
were in the $8,000 to $12.000 bracket, com- 
pared with 31% in 1950. Moreover, three- 
and four-bedroom homes accounted for 
53% of shipments, 


$300,000 ad splash 
launches prefab model 


Not since the late Lustron Corp. had the 
homebuilding industry seen anything like 
it.* To launch its 1953 model, National 
Homes Inc., the nation’s No. 1 prefab 
maker, splurged with a half-million-dollar 
promotion campaign suggestive of the big- 
gun sales offensives that usher in new auto- 
mobiles. In issues timed to jibe with model 
showings in some 300 cities, National 
bought $200,000 worth of page and two- 
page color ads in 12 national consumer 
magazines, another $100,000 worth of full- 
page ads in 242 US newspapers. It put 


* In 1948 Lustron spent some $410,000 for display 
space to promote its ill-fated steel prefab, but 
never used such a concentrated splash. 
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up $250,000 as its one-third share in pro- 
viding 325 dealers with furniture for 
display homes. 

Explained ebullient President James 
Price: “The market looked like the best 
in two years and we had a home we felt 
was structurally and architecturally right. 
...” The results, he said, were “phenom- 
enal”: In St. Louis, a dealer sold 24 homes 


in three days. In Bloomington, IIl., 15% 
of the population (of 50,000) was reported 
to have visited the display homes. More 
than 3,000 letters a day poured in on Na- 
tional’s headquarters at Lafayette, Ind. 
Not only National, but the whole US 
prefabricated home industry would profit 
by Price’s trail blazing, which marked an- 
other milepost in the industry’s growing up. 


Will rising competition cut building prices 
in ‘53? BLS aide expects million houses 


Just as construction costs started to edge 
down in 1950, the Korean war gave them 
another 20% shot of inflation. But in the 
last year, the rise has slowed almost to a 
halt. Only rising labor costs (up about 8% 
in the last 12 months) have given construc- 
tion costs the final push to today’s all-time 
high. Did this hint that a long-range cycle 
of costs had reached its peak, was poised 
for decline? 

One expert who thinks so is Dow Ser- 
vice’s Myron L. Matthews. Said he last 
month: “All the natural economic laws are 
tugging at the phenomenally hich construc- 
tion-cost level and given half a chance will 
pull it down.” Matthews’ “best guess”: a 
drop of “10 to 15%” beginning next year 
and ending by 1954. He expected prices to 
drop for building materials, products, as- 
cessories and services (e.g. profits). One 
reason: “Prices never remain static for 
very long and if they can’t go up they must 
go down.” 


Spotty, regional? Most other construc- 
tion prophets were forecasting no such 
price slump. More typical was the view- 
point of Economist Walter E. Hoadley Jr. 
of Armstrong Cork Co.: “Some slight 
easing in costs may be in prospect later 
next year after the seasonal upturn during 
the spring and early summer. . . . [But] 
with activity in general continuing at a 
high level, such cost reductions as ma- 
terialize promise to be rather spotty by 
type of project and, no doubt, regionally 
as well.” 

Reported Lumberman Norman Mason, 
after his semiannual survey of retail lumber 
dealers: “Suppliers are going along at a 
very even level and expect to continue so.” 
Said a highly placed official in the govern- 
ment’s defense production hierarchy: “With 
price controls going off and with the cost 
of producing steel still rising, there is no 
outlook for a decline in materials prices. 
Labor wages are rising.and I think there 
is enough demand so there will not be 
much of an increase in productivity. Labor 
costs are probably not going to drop. . . .” 


Symptoms of change. Despite the pre- 
ponderance of feeling that building costs 
are likely to be stable next year (and cer- 
tainly for the first six months), there were 
symptoms of change. 


Most significant factor: increasing com- 
petition was beginning to be felt all along 
the line in the building industry. To hold 
big building organizations together as the 
peak of defense industrial expansion and 
postwar homebuilding passes, profit mar- 
gins would be shaved. Items: 


> Reported Dow’s Matthews: “Where a 10 to 20% 
difference between three low-bidders on a job 
used to be common, now three low bids are often 
within 5% of each other, sometimes closer.” 


> Reported Lumberman Mason: “There is a tre- 
mendous competitive situation in the building in- 
dustry [in which] the manufacturer has or will 
have a capacity for overproduction. There may be 
too many distributors, and contractors are bidding 
at below the normal margins.” 


Million homes seen. Because construc- 
tion forecasting involves not only eco- 
nomics, but politics, it entails an extra 
risk. So most predictions come pretty well 
hedged. A big though indirect influence 
on next year’s construction prices will be 
US monetary policy. If—as some eco- 
nomists expect—money gets easier by next 
May or June, construction should get a 
shot in the arm which might pull costs up. 
But meanwhile, a better flow of materials, 
as the effects of the steel strike are over- 
come, should help cut construction costs. 
Adding it all up, Ass’t. Commissioner 
Herman Byer of the Bureau of Labor 
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MATERIALS PRICES remained on an even keel in 


October continuing a year-old trend. BLS index 
stood at 118.6, or one point below a month ago. 


HOUSE & HOME 


Statistics (whose forecasts have often been 
uncannily accurate in the past), said: “I 
don’t look for the slump in prices some 
think is going to happen in the last half 
of next year. They’re ahead of time—as 
they are ahead of time in predicting a 
slump in housing. I expect we'll build a 
million houses in 1953. If there is a busi- 
ness dip (which would pull construction 
costs down) it isn’t likely to come before 
the first part of °54. Even then, I don’t 
expect any pronounced drop—just a slack- 
ening off. Not a slump or a recession.” 


Pension funds in Michigan 
start buying FHA, VA loans 


In the 1951 mortgage crisis, mortgage 
bankers decided what the homebuilding 
industry needed was new sources of 
money, began trying to persuade the na- 
tion’s pension trusts to shift some of their 
$10 million assets from bonds to home 
loans. 

The first fruits of that effort were bud- 
ding last month in Michigan, thanks to 
three months of crusading by Benjamin 
Levinson of Detroit, president of the Mich- 
igan Association of Approved Mortgagees. 
In Michigan, 4% money for GI loans had 
all but vanished. In September, Levinson 
petitioned the Detroit city council to have 
the city retirement and pension fund 
switch some of its $34 million of govern- 
ment securities earning about 2.75% into 
VA loans which would net 3.5%. Forth- 
rightly, Levinson told the council the city 
“made a mistake” in not buying GI loans 
“that have been selling at a ridiculously 
under par figure. ... If the pension board 
had been alert, they could have earned a 
fabulous amount of money.” The council 
ordered the retirement board to meet and 
study the idea. Meanwhile, Levinson went 
before a meeting of 20 leaders of Michi- 
gan veterans’ organizations (membership 
185,000), persuaded them to adopt a 
resolution asking every pension fund in the 
state to study investing in VA loans. 

With that political push, and assurance 
from Detroit city counsel John Wither- 
spoon that it was legal, the Detroit retire- 
ment board on Nov. 20 approved govern- 
ment-backed mortgage buying. The board 
planned to begin slowly, but might eventu- 
ally invest about $16 million (20%) of its 
$80 million assets in VA or FHA loans. 

The Wayne County (Detroit) Em- 
ployees’ Retirement System has invested 
$4 million in FHAs since 1950, upped its 
earnings $60,000 a year. So far, it has 
shied away from VA loans because of the 
4% rate. “FHA mortgages,” said Execu- 
tive Secretary L. P. Allcut, “give us 14% 
more than bonds.” 


DECEMBER 1952 


Support grows for VA interest rate boost; 
survey shows loans still moving at 95-6 


There had been hints that FHA might 
boost its interest rate after the election, 
thus forcing the reluctant VA to follow 
suit. Last month, lame duck FHA Com- 
missioner Walter Greene dashed such 
hopes. Said he: “I doubt we'll do any- 
thing before the new administration. . . .” 

If Treasury-Secretary-designate Humph- 
rey and the new Veterans Administrator 
needed persuading to exercise their statu- 
tory power to raise the VA mortgage rate 
to 414 or 414%, there were more and 
more important groups who seemed ready 
to do some persuading. 


Item: the US Savings & Loan League, at its 
New York convention (see p. 43), began trying 
to work out a formula for flexible interest rates 
on FHA and VA mortgages, pegged somehow to 
another index of the price of money. The big 
hurdle was what index? One possibility under 
study: government bond prices. 


Ek 


Two mortgage exchanges 
open in New York City 


To many a mortgage banker, the two mortgage 
exchanges which opened in New York last month 
looked more like a smart piece of sales pro- 
motion than a creature akin to a stock exchange. 
Reason: instead of being a meeting place for 
all brokers, the mortgage exchanges dealt either 
exclusively or chiefly in their own loans. 

James F. Rigsby Co. opened its exchange 

(above) Nov. 17. In its first week, it listed 26 
offerings worth $32 million—all from California, 
where James (1) and Eugene (r) Rigsby formed 
their business five years ago. 
_ Harry Fromkes’ Lawyers Mortgage & Title Co. 
titled its exchange the New York Mortgage Ex- 
change, classified mortgages into five categories 
according to price: AA, from par up; A, 90 to 
par; B, 80 to 90; C, 70 to 80; D, 60 to 70. The 
exchange dealt only in conventionals, required 
a 30-day exclusive listing, charged both buyers 
and sellers a 1% commission. Chairman is 
Thomas G. Grace, former New York FHA direc- 
tor. Despite jibes of competitors, exchange op- 
erators felt their idea was a sound step toward 
giving the industry a quick-working open market 
for first and second mortgages. 


Item: the powerful American Legion, whose assent 
would make an interest boost on VA mortgages 
politically palatible, began a committee study 
of the frozen 4% rate. The committee, headed by 
Attorney Tom Moses of Charleston, W. Va., 
huddled first with homebuilders and prefabbers 
who pointed out that a %4% interest jump on a 
$10,000 loan would add only $2.08 a month to 
payments. The committee was scheduled to report 
to Legion brass in March. Legion Commander 
Lewis K. Gough told House & Home a “clear- 
cut” recommendation by the committee for a rate 
hike would stand a good chance of adoption. 


VA Loan Guaranty Chief Bert King was 
still saying what he had been saying for 
a year: the pinch on 4% money may 
ease in a few months. Last month, for 
the first time he got some slight back- 
ing. Predicted Economist Miles Colean, in 
a talk to the National Retail Lumber 
Dealers: “Interest rates generally are not 
likely to rise beyond present levels and 
in the latter part of 1953 may recede 
slightly, although nothing as happy from 
the borower’s point of view as the con- 
ditions that prevailed in 1950 and early 
1951 is expected. Some time in the second 
quarter there is a good probability that 
we shall begin to have a more ample sup- 
ply of mortgage funds than has been 
available recently.” 

At the moment, however, the facts of the 
market gave proof positive that 4% in- 
terested few investors. A House & Home 
survey in 11 major cities showed VA’s 
were still going as low as 95 in the West, 
and virtually nowhere at par. FHA’s, at 
41%, were selling far closer to 100. 


Crry anp Source FHA 203 VA 501 
Housron—John F, Austin Jr., 

pres., T. J. Bettes Co. par 97-974 (SO) 
Smarter Texas cirres — Same 

as above 991%, 96-9644 (SO) 
Wasuincron, D. C.— Oliver 99-100(SO) 96-97% 

Walker, Walker & Dunlop 
Boston — Robert M. Morgan, Local: par-101, par-101 

vice pres., Boston 5¢ Savings »mall volume 

Bank Out of State: 

93-par 95-97 

Derroir—B. B. Wolfe, pres., 

First Mortgage Corp. of 

Detroit 98% no market 


San Franersco— William A. 99 to par 97-97%, out of 
Marcus, senior vice pres., bank portfolio; 
American Trust Co. 95 on forward 

commitments 

Seatrte—Don Hedlund; Car- 99% to par 95-9714 
roll, Hedlund & Associates 

New Yorx—J. Maxwell Pringle, par (SO) 99(SP) 


pres., Pringle-Hurd & (G., 100%4-101(SP) 9714-98% (SO) 
Inc. 

Denver—Aksel Nielsen, pres., 

Title Guaranty Co. par 96-98 
PuaperpHi—N. N. Wolfsohn, par-100%(SO) 9744-99(SO) 


pres., Eastern Mortgage 101-10144(SP) par-98(SP) 
Service Co. 

Kansas City, Mo.—Byron T. 99 97-99 
Shutz, pres., Herbert V. 
Jones & Co. 

Cuicaco—Ferd Kramer, pres., 98-99(SO) 95-97(SO) 
Draper & Kramer 

SO: Servicing rendered by originator 

SP: Servicing done by purchaser 

4| 


ATTRACTIVE MODERN STYLE 

NuTone’s 7 basic models offer a choice of standard 
white or bright chrome finish. $24.20 to $38.50 list. 
Patented grille . . . quickly removable, easily cleaned. 


LOWER COST INSTALLED 

NuTone’s “screw driver only” installation saves time 
and money. Exclusive ‘’Snap-in” feature of motor and 
blade assembly make installation and cleaning easier. 


GREATER AIR VOLUME 
NuTone’s deep pitch pressure blades deliver more air 
at lower cost .. . keep kitchen oir fresh and clean. 


OPERATE MORE QUIETLY 

NuTone’s exclusive Venturi tube housing gives close 
fit of fan blade, which develops greater pressure to 
push air through duct, greasy air can’t bounce back. 


NO SERVICE PROBLEMS 
2 NuTone motors are fully guaranteed for five years. 
Ne NuTone packaging eliminates lost parts and blades, 
preserves the finish. ‘ ° 


FREE complete details, free literature, diagrams, 
specifications, installation data. NUTONE, INC., 
Cincinnati 27, Ohio Dept.H H-12 


Coom Modem Heme Needs The 3 Nadine PRoduéls 


DOOR CHIMES © VENTILATING FANS © ELECTRIC CEILING HEATERS 


800 — 8” Wall Fan (Pull Chain) 


Ml 


‘820 — 8” Vertical Discharge 830 — 8” Ceiling or Wall Fan 840 — 10” Ceiling or Wall Fon 


us Savings & Loan League talks reunion 


with rival league; Morton Bodfish to retire 


For 21 years, Morton Bodfish, 50, had been 
strong man and chief spokesman of the US 
Savings & Loan League. As executive vice 
president since 1931, and as chairman of 
the executive committee since 1945, he 
had upped its membership from 1,506 to 
4,000, watched assets of the nation’s sav- 
ings and loan associations grow from less 
than $5 to nearly $22 billion. He also had 
found time to push his own First Federal 
Savings & Loan of Chicago (he is presi- 
dent) into position as the third largest in 
the nation ($111 million assets), and lead 
his industry in lobbying crusades against 
targets like public housing, Fanny May. 


Last month, the long reign of Morton 
Bodfish appeared to be drawing to a close. 
At its 60th annual convention in New 
York’s Statler Hotel, the US League moved 
Bodfish up to chairmsn of the board of 
directors, a step Bodfish started in 1945 
when he asked to be upped to his present 
title. President Ben Hazen announced Bod- 
fish now would serve “in an advisory 
capacity” without presiding at meetings. 
By June 30, 1954, Hazen said, Bodfish will 
retire. Meanwhile, Executive Vice-Presi- 
dent Norman Strunk will assume “full ad- 
ministrative and executive authority.” 


Many observers thought Bodfish’s forth- 
coming retirement was linked with another 
behind-the-scenes convention development: 
talks aimed at bringing about a united 
front with the US League’s smaller rival 
(600 members), the National Savings & 
Loan League. The National League, led 
by Oscar Kreutz, has kept mum on issues 
like public housing, Fanny May. The US 
League convention also: 


> Turned a conciliatory cheek to commercial 
bankers who were stepping up their drive to im- 
pose tighter curbs on savings and loan branch 
expansion. The American Bankers Association, 
however, said it will press Congress to make 
Federally-chartered savings and loans subject to 
the branch bank regulations of states where they 
operate. The Supreme Court ruled last month 
that the Federal Home Loan Bank Board may 
grant branch charters even where they be illegal 
under state laws. 


> Heard a recommendation by Chairman William 
K. Divers of the Home Loan Bank Board that 
savings and loans be required by law to double 
their reserves for losses. Present law requires 5% 
reserves after 20 years of membership in the 
Federal Savings & Loan Insurance Corp. Divers 
suggested 10% reserves after the next 20 years. 
Present average is 8%, he said, but “there are 
laggards.” 
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INTERNATIONAL Home Loan Bank was pro- 
posed by white-bearded Wilhelm Flatz (r), 
president of Austria’s largest savings and 
loan society. He argued rise in home own- 
ership in Europe would help fight Com- 
munism. Flatz and Dr. Hermann Schuon 


(1) gave peace pipe to Morton Bodfish (c). 


AMERICAN LEGION Commander Lewis K. 
Gough outlined aggressive 10-point plan to 
end Korea war. It included raids by Chiang 
Kai-Shek’s forces, bombing Manchuria, 
blockading China coast, use of tactical A- 


bombs if military chiefs think it will help. 


CHARLES L. CLEMENTS (1), 58, of Miami Beach, 
was elected league president succeeding Ben H. 
Hazen (r) of Portland, Ore. Clements, a tall, 
spare grandfather (of two), became a bank 
cashier in Lakeland, Ga. at 19, switched to retail 
drugs two years later, was mayor of the town 
(pop. 1,551) at 26. He succumbed to Florida boom 
fever in 1925, worked nine years for Miami Beach 
Bank & Trust Co. before organizing the First 
Federal S & L there (later renamed Chase 
Federal). He is president. 


Clements was a city councilman from 1927 to 
133, was president of Miami Beach chamber of 
commerce in 1942-3. His hobbies are golf (in the 
90’s) and hunting (quail and ducks). 


The No. 1 problem confronting ‘‘every business 
in the country,’’ Clements thinks, ‘“‘is a danger- 
ous tendency to clamor for federal legislation to 
subsidize ourselves and restrict our competition.” 
He shares outgoing president Hazen’s lack of 
enthusiasm for expanding the Home Loan Bank 
into an overall central mortgage facility for 
fear it would thus support a speculative realty 
market. 


Elected vice president was Ralph H. Crosby, 
48, who is president of the $80 million Old Colony 
Co-operative Bank in Providence, R. |. Crosby, 
who has been in the savings and loan field since 
1929, is a director-at-large of the Boston Federal 
Home Loan Bank and active in many Rhede 
Island civic organizations. 
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SUPERIOR wood windows 
eae and you Ul get the Finest Window Made 


No other window offers more complete weathertight- 
ness and continual ease of operation, equal to that of 
Bilt-Well Superior Windows. Here’s why . . . Superior’s 
patented jamb-liner weatherstrip assures snug fitting, 
easy sliding windows the year ’round. 

And, of course, Superior Windows are counter- 
balanced. And they are adjustable to wall thicknesses 
and adjustable to various types of construction—brick 
veneer, solid masonry and wood frame walls. 

And, Bilt-Well Superior Windows are made of the 
best Ponderosa Pine, kiln dried and chemically treated 
in strict accordance with NWMA standards. 

When you insist on Bilt-Well Superior Windows, you 
are getting the finest! 


CARR. ADAMS & COLLIER CO, 2>e2e 
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Superior Unit « Wood 
Windows « Nu-Style 
& Multiple-Use 
Cabinets « Carr-dor 
Garage Doors « Com- 
bination Doors « 
Screens & Storm Sash 
Basement Unit 
Windows ¢ Shutters 
Exterior Doors e 
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Entrances « Louvers 
& Gable Sash + Cor- 
ner China Cabinets 
e Ironing Board 
Cabinets « Mantels 
° Telephone Cabinets 


¢ Stair Parts 


he 
WORK}. 
aa iabal | 


The Secret of Superiority 


a ae ee Re: OH 


HOUSE & HOM 


Colleges promote homebuilding to major 
degree subject with four-year courses 


In 1938, before FHA production financing, 

_the average professional builder put up 4.8 
city houses a year,* was too close to the 
hammer-and-saw end of his business to 
bother with training executive aides, who 
generally rose from foremen’s ranks. Now 
that the last 14 yrs. have transformed 
homebuilding into a bigger, better-heeled, 
more complex business, homebuilders were 
beginning to look to colleges to provide 
them with managerial talent. 

Observes John S. Wright, executive vice 
president of the New Jersey Homebuilders 
Association: “When a guy gets through 
four years of engineering he can design a 
house and set it up but he doesn’t know 
how to run the business.” 


Four-year training. Colleges are slowly 
coming around to garbing homebuilding in 
academic robes. 

At the University of Denver, a four-year 
major in building industry (there is a 
similar. one in real estate) leads to a 
Bachelor of Science degree in the College 
of Business Administration. Department 
Chairman Donald W. Decker explains the 
course was started six years ago “because 
of the demand for postwar housing. Men 
entering this field must be equipped with a 
sound business background as well as a 
training in the complete art of homebuild- 


ing.” 


Success. Denver currently has 14] students 
enrolled, has graduated 225 since 1948. 
“We have five requests for job place- 
ment for every graduate,” says Decker. 
Students take such basic business subjects 
as economics, accounting, statistics and 
business law during their first two years. 
In the last two years, they elect such addi- 
tional subjects as architectural design and 
planning, real estate and lumber distribu- 
tion—according to which part of the in- 
dustry they’re gunning for. Decker thinks 
all his graduates should feel at home in 
land economics, community planning, mort- 
gage lending, architectural design, real 
estate and the mechanics of material dis- 
tribution. 

Local building industry leaders advise on 
the curriculum, serve as faculty members, 
encourage a work program 
(where half the student’s day is spent in 
actual job training) and see that interested 


part-time 


contractors, realtors and building-material » 


manufacturers get a list of graduating 


seniors. So far most of Denver’s home- 


* BLS survey of urban homebuilders, 1938. 
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building students have come from Wyo- 
ming, Nebraska, Illinois, New York, and, of 
course, Colorado. 


No vacation. At Trinity University, in 
San Antonio, a four-year homebuilding 
course opened this fall with the blessings 
of the NAHB, Southwest Research Insti- 
tute (whose campus adjoins Trinity) and 
HHFA’s housing research division. After 
a four-year course, students will be awarded 
a B.S. degree in Business of Homebuilding. 
Students specializing in the course only in 
their junior and senior years will get a 
B.S. in business administration with a 
major in homebuilding. 

Between the junior and senior years, 
Trinity students will forego their summer 
vacation. Instead, they will learn construc- 
tion management as assistant superinten- 
dents for builders. “The course,” according 
to Trinity President James W. Laurie, “will 
be equally valuable for training contrac- 
tors who intend to custom-build homes or 
For most 
courses, Trinity plans to draw on its exist- 
ing faculty. 


for future merchant builders.” 


The University of Houston opened a 
enthusiastic home- 
builders put up the money for nine $100- 
a-year scholarships. 

Since 1945, Temple University, in Phila- 
delphia, has had a two-year light home con- 
struction course under its Community Col- 


similar course and 


lege setup. A certificate of completion is 
given students matriculating in such sub- 
jects as math, blueprint reading, architec- 


TERM PAPERS in the University of Denver’s home 
construction course were scale-model houses 
which students (left to right) Bill Topel, Ed 
Davis and Wayne Coykendall displayed at the 
Denver home show. 


tural drawing, strength of materials and 
ramifications of FHA. 


A slightly different type of course, a 
“School of Construction Arts and Sciences,” 
embracing architecture, building and an 
understanding of the problems of manu- 
facturers and suppliers of building ma- 
terials, was proposed by Tyler S. Rogers, 
technical director for Owens-Corning Fiber- 
glas Corp., at a recent Producers Council 
meeting. Said Tyler: “[with such a school] 
we would be training men who would be 
specialists in these several arts and sciences, 
as we do now, but without barriers be- 
tween them and with mutual understanding 
and respect for each other’s field of in- 
terest.” Columbia University this fall set 
up a four-year major in construction man- 
agement in its undergraduate school of 
general studies. The course is divided half 
and half between cultural and academic 
studies and professional training in archi- 
tecture, engineering, law, business, finance, 
labor and building materials. 


Other schools. The NAHB, in a quick 
check of college-level homebuilding courses, 
recently found 44 institutions offer some 
kind of degrees, 28 offer short courses and 
27 offer night courses. Further checking 
is now underway to see how close these 
courses approach the NAHB. “ideal” at 
Trinity. For instance, Massachusetts Insti- 
tute of Technology, which has had a course 
in building engineering and construction 
since 1929, discontinued this course’s elec- 
tive in light construction last semester. 
Hereafter MIT’s B.S. degree in building 
engineering and construction will be limited 
to students in heavy construction. 


Following close behind homebuilders 
in promoting professional training, public 
housers at the October convention of the 
National Association of Housing Officials 
held a panel on four-year college courses 
in their kind of housing. Dr. Alonzo G. 
Moron, president of Hampton Institute, 
announced he is taking steps to start a 
full housing curriculum, emphasizing man- 
agement of rental housing. 


Night courses. On a part-time basis, the 
New Jersey Home Builders Assn., and later 
the Long Island and Westchester builders, 
have been sponsoring homebuilding classes 
at the City College of New York for the 
past three years. Enrollment has fluctuated 
from 48 to 24. This fall, NJHBA switched 
its sponsorship, persuaded Rutgers Univer- 
sity extension to set up classes on two cam- 
puses at Newark and Camden (the latter to 
accommodate the Home Builders League of 
South Jersey which now sponsors a night 
course across the river at Temple Uni- 
builders consider the 


versity). Some 
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Can we put 
resilient tile floor- 
ing over radiant 
heating? 


Of course! 
I've been working 
closely with the Kentile 
Flooring Contractor 
on all my radiant 
heating jobs. 


You can specify Kentile, Kencork and KenRubber* 
for most Radiant Heated installations 


Specialized flooring problems call for specialized _ that provides the longest wear at the lowest cost 
training and experience. And, no man is better ...the greatest maintenance economies. 

qualified to help you solve the problem of select- Even if your problem results from architectural 
ing and installing specialized flooring than the design or construction methodsrecently developed, 
Kentile Flooring Contractor. His years of working _ the Kentile F looring Contractor is prepared to give 
closely with architects and builders have equipped you valuable assistance. For his name, look under 
him with the precise knowledge needed to recom- _ FLoors in the classified phone directory... or write 
mend the right floor every time...the one floor Kentile, Inc., 58 2nd Ave., Brooklyn 15, N. Y. 


°*“KenRubber can now be installed on grade in contact with the earth when slab is a minimum of 12” above surrounding grade.” 
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THESE "K” FACTORS J ARE YOUR GUIDE T ‘ 
RESILIENT TILE FLOORING FOR ‘USE OVER RAD 


KENTILE KENCORK KENRUBBER 


4.5 BTU/sq. ft./hr./°F /in. thick 
1/8” 86 BTU/sq. ft./hr./°F 
3/16” 24 BTU/sq. ft./hr./°F 


0.7 BTU/sq. ft./hr./°F /in. thick 


3/16” 3.7 BTU/sq. ft./hr./°F 
5/16” 2.2 BTU/sq. ft./hr./°F 


1/2” 1.4 alee ft./hr./°F 


4.5 BTU/sq. ft./hr./°F/in. thick 
1/8” 36 BTU /sq. ft./hr./°F 
3/16” 24 BTU/sgq. ft./hr./°F 


increases s proportionately with an incre 
temperature difference between th 


Based on the “K” factors at top” 
heat transmission rates through the va 
nesses Of KENTILE, KENCORK and _ bottom of the til 
shown. The “F means that this is th mission transmission rate 
rate when there is 1°F difference e if there were s 
top and paren of tile. The heat transmission ate _ bottom of tile. . 


Write to the nearest office listed below for FREE Folder that summarizes research dale: pre : 
pared fo answer your sation: about the-use of resilient tile Hoong over bas ie 


KENTILE * SPECIAL (Greaseproof) KENTILE * KENRUBBER » KENCORK 


Sg > <ENTILE INC. 


KENTILE, INC., 58 Second Avenue, erent 15, New York * 350 Fifth Avenue, New York 1, N. Y. ® 705 Architects Building, 
17th and Sankar Streets, Philadelphia 3, Pennsylvania * 1211 NBC Building, Cleveland 14, Ohio * * 900 Peachtree Street N.E., 

Atlanta 5, Georgia *® 2020 Walnut Streets Kansas City 8, Missouri * 4532 South Kolin Avenue, Chicago 32, Illinois * 1113 Vine 
Street, Houston 1, Texas * 4501 Santa Fe “Avene, _Los Angeles 58, California * 452 Statler Building, Boston 16, Massachusetts 
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CCNY course so valuable they pay their 
employees’ tuition—to be sure they go. 

“We had a young Gross and a young 
Morton last year,” said New Jersey builder 
official John Wright. “I asked them: ‘Why 
didn’t you sit in your old man’s parlor and 
learn the business?’ They told me their 
dads thought they’d learn more with us.” 

The biggest hitch so far is what happens 
to students who do graduate in homebuild- 
ing. Joseph B. Haverstick, head of the 
NAHB’s committee on professional educa- 
tion, made a study of what happened to the 
University of Denver graduates and found 
most of them went to work for large ma- 
terial manufacturers in their sales, research 
and engineering departments. The NAHB 
hopes its new godchildren at Trinity will 
stick closer to home. 


Realty ads translated 
by Chicago architects 


In real estate, things are not always what 
they seem in the ads. Chicago’s AIA chap- 
ter bulletin last month provided some 
tongue-in-cheek translations: 


CurE—Applied to a house, it means scallops 
everywhere. Jigsaw, chintz and rotted pine. 
Quatnt—This is a real bargain; it’s cute and 
decrepit, too. When you slam the front door the 
third-floor toilet flushes. 

CHarmM—What a house is alleged to have when 
it ain’t got nothin’ else. 

DELIGHTFUL NEIGHBORS—You participate in com- 
munity dramatics, pinochle, cub-scout work, dirty 
stories in the garage and other organized play or 
get read out of the community. These people are 
going to be charming if it kills you. 

Best Bpuy ON THE NortH SHoRE—We’re trying to 
unload this one beforé the roof caves in. 
CONVENIENT KITCHEN— Better get a small-size 
cook; your wife won’t fit. 

NEAR PUBLIC AND PAROCHIAL SCHOOLS — Your 
front lawn is where the little braves from Happy 
Glen Public School and the cavalry from Faith, 
Hope and Charity re-enact the Battle of the Little 
Big Horn every afternoon. At least you won't have 
to worry about the grass; there isn’t any. 

Atry rooms—You said it. Just try and heat them. 
NEAR TRANSPORTATION—Either the house is a) 
in the same county with a train, or it is b) an 
upstairs apartment in the station. 


Fanny May profits for fiscal 


1952 reach $31 million 
Federal National Mortgage Assn. which 


many a private enterpriser would like to . 


see liquidated or turned over to private 
control, is a handsome profit-earner for 
the US Treasury. Since its birth in 1938, 
it has bought some $3 billion worth of 
mortgages, sold $750 million worth, netted 
$100 million profit. In the fiscal year 
ended last June 30, reported Fanny May 
President J. Stanley Baughman last month, 
the agency earned $31.5 million profit 
after paying $4 million in expenses. 
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Builder wins court test against code waste; 
AFL fights for code changes for new brick 


Although senseless code provisions prob- 
ably add $1 billion a year to the cost of 
US homes, only rarely does a builder or 
prefabber challenge a wasteful provision 
in court. If the builder has enough at 
stake to make it profitable to pay at- 
torney’s fees and wait for legal machinery 
to creak out a decision, local officials often 
back down before a clear cut ruling can be 
rendered. 

In Montgomery County, outside Dayton, 
Ohio, a test case gave builders new con- 
fidence last month that courts will not en- 
force code-dictated waste, because the only 
legal basis for building codes is the state’s 
police power to protect the health and 
safety of its people. At NAHB trade 
secrets meetings, Builder Alex Simms dis- 
covered he could save about $160 a house 
by using only foundation walls for footings 
instead of walls plus T-shaped footings as 
required by county building officials. Soil 
experts determined his sites had a load 
bearing capacity of 7,750 lbs. per sq. ft. 
With only foundation wall footings, 
Simms’ one-story homes would only load 
2,520 lbs. per sq. ft. But building officials 
refused to accept the tests under a local 
code provision permitting alternate meth- 
ods ifs based on “sound engineering prac- 
tice,” obtained an injunction which halted 
Simms’ construction. Before Common 
Pleas Judge Don R. Thomas, Simms’ soil 
experts and engineers testified, in effect, 
that the building officials did not know 
their business. The judge upheld Simms. 


Union aids new brick. A subtler approach 
was being engineered by the Structural 
Clay Products Institute in clearing away 
code roadblocks confronting its new SCR 
brick. The SCR brick, sized 514” x 2 1/6” 
x 1114”, was designed to permit through 
the wall construction, cut costs to make 
brick compete again with frame. But many 
a specification code calls for 8’ walls if 
made of brick. 

For the nation’s brickmakers, the AFL 
Bricklayers’ Union, convinced it should co- 
operate with SCPI to get more work for its 
members, was putting the heat on local 
authorities to change local codes—with 
spectacular results. 


On Long Island, President John E, Long of the 
AFL Building Trades Council spurred a change 
from 8” to 6” walls in the Suffolk County code 
that resulted in the sale of 100,000 of the new 
bricks in ten days. In Ohio, President Tom 
Davis of the Ohio Bricklayers’ Conference ranged 
across the state to promote code changes. In 
Cleveland, where an enabling code amendment 


was in the works, the bricklayers local put up 
$15,000 to build a model home with SCR brick. 
In Seattle, the bricklayers took an ad in local 
papers to proclaim their endorsement of the new 
brick when the first SCR home was completed. 


In five months, SCPI officials counted 
260 codes converted or undergoing neces- 
sary changes. There were some hard spots 
Richmond, Va. code officials 
adamantly refused to approve the new 
brick. In St. Louis, union leaders condi- 
tioned by depression memories had so far 
barred SCR brick (which goes up far 
faster than conventional brick because it is 
bigger and contains core-holes planned 
with the aid of bowling ball makers to fit 
a mason’s hand). But SCPI officials thought 


progress so far was most encouraging. 


ahead. 


Seven cities vote to free 
selves from rent control 


The Office of Rent Stabilization’s mid- 
September maneuver to keep rent control 
in cities where local authorities favored 
letting it die was turning out a half-suc- 
cess. 

Last month, only about half of the 15 
communities where Washington imposed a 
critical defense-area designation to keep 
rent lids had fought back by voting them- 
selves free of rent control as the law per- 
mits. They were: Akron, Denver, Highland 
and Griffith, Ind.; Casper, Wyo.; Jersey 
Shore-Muncey, Pa.; Battle Creek, Mich. 
In some towns local politicians shied away 
from a decision, Cedar Rapids, which had 
voted to let controls die in September be- 
fore being declared critical, decided to wait 
until the present rent control law expires 
April 30 before acting. The Bremerton, 
Wash., city council held a hearing Nov. 
26 but put off a decision. 

Some communities might escape from 
rent control through the Defense Areas 
Advisory Committee, which makes the 
government's decisions whether a city 
shall have critical area housing aids and, 
or rent control, either, both or neither. It 
was studying a half dozen recommendations 
for decertifying critical areas. Reversing 
its month-old proclamation that it would 
tell the public what it was doing, the com- 
mittee kept its deliberations largely secret. 
It admitted only that it was considering 
a decontrol recommendation by the local 
rent advisory board of Wichita Falls, Tex.; 
and petitions for removal of the critical 
area tag (for housing aid) by Akron, 
Massillon and Youngstown, Ohio. 
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TEMPERATE LEADERSHIP is expected from Charles 
B. Shattuck (1), 1948 head of the Appraisal Insti- 
tute, who will succeed Joseph W. Lund (r) as 
NAREB president in January. Shattuck is a 
shrewd appraiser of men as well as realty. Asked 


at a realtor’s meeting to predict the next real 
estate downturn, he asked: ‘‘How many here 
bought real estate for their own account in 
19357"'—None. ‘“‘In 19407’"’—One. ‘‘In 19457”— 
Four. ‘‘During the past year?’’—Almost every 
hand went up. Answered Shattuck: ‘‘Then look 
for the slump in another few years.’’ 

A lifelong Los Angeleno, 50-yr.-old. Shattuck 
heads a small (7-man) realty firm that specializes 
in business property and appraisals. His most 
satisfying job: the involved appraising, and 
negotiating the financing for the new Pershing 
Square garage in Los Angeles on a subsurface 
leasehold from the city. 

Shattuck’s University of California studies 
were cut short for service in France and Ger- 
many in’ World War I (discharged as a 1st 
Sergeant). He worked for his father’s general 
contracting firm from 1920-23; then started his 
own real estate business. In 1924 he married 
Edith ‘‘Polly’’ Filippine, of San Francisco. Their 
son, William N., recently started his own real 
estate and insurance firm in Los Angeles. 

Shattuck’s brother, Edward S., was California 
State Republican chairman in 1950, figures as a 
possibility for appointment to the Senate vacancy 
caused by Nixon’s election as Vice-President. 
Another brother, David S., is president of 
Technicolor, Inc. 


Photos: Photo Arts 


HERB NELSON was in a happy mood as the final 
session ended at what may have been his last 
convention as NAREB’s executive vice president. 
A plan for him to retire on a progressively small- 
er fraction of his $25,000 salary has been worked 
out, might go into effect next spring. First, 
NAREB’s board of directors must find a satis- 
factory successor—no simple job. Nelson, 66, has 
been NAREB’s executive head since 1922, di- 
rected its growth from 16,377 to almost 50,000 
members, 
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REALTORS CONVENTION: Tax aid 


sought for rehabilitation; ’53 homebuilding prospects favorable 


At a first-night banquet, just five days 
after the election, an entertainer asked 
realtors at NAREB’s 45th annual conven- 
tion to sing “Happy Days Are Here 
Again.” They tried, eagerly but sheepishly 
and haltingly. They faltered and stumbled 
over both the words and tune. Their re- 
adjustment to Republican freedom was 
equally awkward. 


Principal fluffs at the Miami Beach ses- 
sions would hardly win NAREB a reputa- 
tion with the public for astute, unselfish 
thinking. Samples: 


> At a press-conference opening day, President 
Joseph Lund said NAREB wanted no special 
legislation from the Republicans “in favor of our 
business’”—simply an end to rent control, public 
housing and legislation against real estate. But 
five days later the annual policy statement adopted 
by the convention advocated that real estate 
brokers be allowed to trade in real estate for their 
own accounts subject only to the federal capital 
gains tax. (Like everyone else, they already have 
this privilege in true investment transactions, as 
distinguished from trading in real estate as a 
business.) 

> Addressing the first general session, Lund 
picked up an idea first aired by Exec. Vice Pres. 
Herb Nelson early this fall, recommended that 
taxpayers be allowed to reduce their federal tax 
payments by the amount of any real estate taxes, 
instead of deducting these from income before 
calculating federal taxes. A person or corporation 
whose realty taxes exceeded federal taxes would 
pay no federal taxes under the plan. Although 
more realistic heads prevailed and a resolution 
favoring Lund’s proposal died in committee, the 
AFL’s weekly, News-Reporter, was quick to sneer: 
Reat Estate Boarps Seek Tax MEton. 

> Some forthright realtors agreed the real purpose 
of the “tax offset” proposal, in the guise of special 
assistance for real estate or home ownership, was 
to prevent federal spending by choking off federal 
income. As in years past, the convention recom- 
mended a constitutional amendment limiting fed- 
eral taxing, spending and borrowing. (A week 
later a published letter by President-elect Eisen- 
hower revealed he does “not believe that the 
wise approach to the problem of reducing taxation 
is through an amendment to the constitution.”) 


Familiar tunes. NAREB’s 52 platform 
contained few changes from previous 
years. There was a new twist to its anti- 
public housing resolution: it requested a 
“full-scale” Congressional investigation, and 
meanwhile a moratorium on any further 
authorizations. Instead of last year’s reso- 
lution to convert Fanny May itself into a 


private institution, NAREB headed back to . 


its 1950 stand by urging “continued study” 
for establishing a new private central 
mortgage bank (and liquidating Fanny 
May). Definitive recommendations from a 


$5,000 mortgage-bank study that NAREB 


authorized a year ago did not materialize. 


As usual, the association favored scrap- 
ping rent and property controls, unfreez- 
ing FHA and VA interest rates. 


The realtors had few specific suggestions 
for changes in the federal housing setup. 
All president Lund had to say was that it 
is time “to take a damned good squint at 
the whole agency setup of HHFA” and its 
components. 


> Former president Al Summer regretted that 
FHA had been “used politically” since it was 
placed in HHFA; but otherwise praised both 
FHA and VA as “good agencies” of the govern- 
ment that had been helpful to homebuilding and 
real estate. “The new administration will not be 
a cure-all,” he added. “There are many New Deal 
Republicans, and it will still need a coalition to 
defeat socialistic trends. The Realtors Washing- 
ton Committee will have to work harder; not 
relax.” 


> Walter Dayton, of Bayside, L. I., former RWC 
chairman and newly elected Brokers Institute 
president, called HHFA “too cumbersome”; said 
FHA should be given independence and even- 
tually converted into a private mortgage insur- 
ance operation. 


Booby traps? NAREB’s new “law-enforce- 
ment” rehabilitation program 
should solve the problems created by rent 
control and public housing, said Lund. To 
give this a boost a convention resolution 
advocated accelerated federal tax depreci- 
ation for properties rehabilitated within 
“conservation areas” to be established by 
local governments. 


Chicago Builder Philip Klutznick, for- 
mer FPHA commissioner, warned NAREB 
that extensive rehabilitation would cost $15 
to $25 billion in a generation. Since pri- 
vate funds could not meet this need, he 
said such a program “evidently” would 


housing 


require government financial assistance, a 
principle generally condemned by NAREB. 
Another possible drawback was cited by a 
leading Boston realtor and rental property 
owner: the expense of rehabilitation would 
often produce rents considerably higher 
than rents for other housing in comparable 
neighborhoods; many rehabilitated house 
rents would be only a little below rents for 
new construction. 


NAREB’s rehabilitation program stops 
short of condemnation or compulsory evac- 
uation of the worst housing, said Lund. It 
is directed primarily at “slum prevention 
rather than slum clearance.” He added, to 
the surprise of his own press staff, NAREB 

(continued on p. 51) 
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Build America Better speakers outline ways to halt central city deterioration 


Most informative session at NAREB’s con- 
vention was a panel on the need for urban 
conservation and preventing needless, eco- 
nomically unsound decentralization. Said 
moderator and former NAHB president 
Fritz Burns (right of speaker): “This 
program could provide the basis for eco- 
nomic stability without war .. . protection 
against the boom and bust cycle.” 


William L. C. Wheaton (3d from 1), Harvard 
professor of regional planning: “Central cities 
face an 8 to 15% loss of population in the next 
decade if present trends continue. . Some 
would face disaster in two decades. People are 
leaving obsolete, crowded, dirty cities because 
they are not fit to live in.” But in the suburbs, 
“the typical house doesn’t pay enough taxes [to 
cover] its own municipal services. . . . Present 
zoning laws are paving the way for future blight 
by allowing too high coverage of the land [in 
suburbs as well as cities].” 


Builder Philip Kiutznick (2d from 1), former Fed- 
eral public housing commissioner: “Builders 
build on the outskirts of the city because they 
are not given the opportunity to build in the 
city. . . . We have been destroying the central 
cores of our cities by default... . We also have 
permitted building in our suburbs without ade- 
quate facilities. . . . Many unnecessary separate 
water districts, school systems, etc. will bankrupt 
one little town after another in the future.” 


Harley P. Swift (3d from r), president of the 
Harrisburg (Pa.) Railways: “People, not vehicles, 
make an area prosperous. When cities will sub- 
sidize the users ef public transit to the extent 
they have subsidized users of private automobiles, 
the traffic problem in downtown areas will be well 
on the way to solution, if not entirely cured. 
Transit could be subsidized . . . simply by re- 
stricting, not entirely eliminating, automobile use 
in business areas, .. . facilitating buses and other 
public transit. . . . Public transit carries 70% of 
the people coming into a business area in 6% of 
the vehicles and uses only 20% of the streets 
available, while 65% of the remaining 30% are 
people who will not use their cars between morn- 
ing and evening.” 

Thomas McCaffrey Jr. (extreme r), Society of 
Industrial Realtors president: “If your city has 
no planned industrial section you are going to 
be out of luck for new plants. Industry just 
won’t bother to buck zoning and other restrictions. 
. . . Factories and houses don’t mix. But don’t be 
misled by the beauty of a modern plant; have a 
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protective strip so your factories won’t be heck- 
led by homeowners.” 

Richard J. Seltzer (speaking at center), former 
president of the Urban Land Institute: “Among 
the most critical problems of downtown centers 
are constantly decreasing accessibility [caused by 
traffic congestion], and constantly increasing and 
excessive off-street parking charges.” Prospective 
solutions: “It may be possible to close certain 


MARKET REPORTS PANEL of the Brokers Institute 
included Darrel M. Holt, Minneapolis; Fred C. 
Tucker, Jr., Indianapolis; Ed Mendenhall, High 
Point, N. C., the moderator; Win L. Cooper, Port 
Huron, Mich.; and Henry H. Robinson, Atlanta. 
All were primarily optimistic. 


EXECUTIVE COUNCIL of the Realtors Washington 
Committee discussed federal legislation and regu- 
lations affecting real estate. Across the head of 
the table were chairman Paul B. Guthery (stand- 
ing), Calvin K. Snyder, the committee’s execu- 
tive secretary who, said Guthery, ‘‘moulds the 
bullets and supervises the firing;’’ Marion Moran, 
and Henry Waltemade of the Bronx. 


shopping streets to all vehicular trafic during 
business hours . . . proper highway planning to 
remove the 40-50% of through traffic that now 
funnels through the heart of central districts in 
many cities but which has no business or desire 
to be there 
. . . If we take care of the inner cores of our 
cities, later we won’t need to take care of their 
peripheries.” 


more night shopping hours. 


DEFENSE DISPERSION calls for convertible plants 
near population (labor) centers, said K. T. Kel- 
ler (1), Chrysler Corp. chairman and Guided 
Missiles director, shown receiving SIR’s Indus- 
trialist of the Year award from movie mogul 
Louis B. Mayer. 


GENERAL CHAIRMAN for the convention was 
Myers Y. Cooper (1), broker-builder since 1896, 
former governor of Ohio, and NAREB’s taxation 
committee chairman. With him: Louis F. Eppich, 
of Denver, oldest NAREB ex-president (1923) at 
the meeting. Cooper also served as general chair- 


man for the 1951 convention, held in his own 
city of Cincinnati. 
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Le cavetil of “TRAP doors / 


V V atch your step! Don’t let glowing generalities 
break down your better judgment about the doors 
you should recommend. 


You'll never get trapped by doors that can 
hurt your reputation if you follow this safe rule: 


... always specify the famous Weldwood® and 
Menégel doors! 


The Weldwood Staved Lumber Core Door gives 
you a quality product that combines convenience 
and easy working with versatile, durable, trouble- 
free beauty. 


It can be hung from either side and is especially 
adaptable to custom-made lights and louvers. 
Hardware goes on quickly, easily, permanently. 


All bonding is done with 100% waterproof 


phenolic glue, so that you can safely advise your 
clients to install the Weldwood Staved Lumber 
Core Door for either exterior or interior use — 
residential, commercial, institutional. 


The door is finished with faces of richly figured 
hardwood veneers in all popular species...in a 
wide variety of sizes. 


The Mengel Hollow Grid Door — especially de- 
signed for residential use — gives you a high qual- 
ity, low-priced door that has thousands of satisfied 
users. It gives long service, durability and beauty 
—all at a budget price. And it’s offered in a wide 
variety of decorative hardwood faces. 


So, always stick by Weldwood and Mengel 
doors. Two doors you can count on... two names 
that you know. 


WELDWOOD?* Flush Doors 


complete line of flush doors on the market including Manufactured and distributed by 


the famous Weldwood Fire Doors. Weldwood Stay- UNITED STATES PLYWOOD CORPORATION 


United States Plywood Corporation carries the most 


Strate Doors, Weldwood Staved Lumber Core Flush 


Doors, Mengel Hollow-core Doors, Mengel and Algoma World’s Largest Plywood Organization 
Lumber Core Doors, 1%” and 1%’ with a variety of 55 West 44th Street, New York 36, N. Y. 


both foreign and domestic face veneers. 


Dealers Everywhere 


Branches in Principal Cities * Distributing Units in Chief Trading Areas 
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also would favor repeal of Title I (urban 
redevelopment) of the Housing Act of 
1949. Why? “Because in any federal 
grant-in-aid program 50¢ of each $1 is 
thrown away in bureaucracy; because it 
gives the US control over municipal gov- 
ernments.”” 


Market optimism. There were occa- 
sional notes of caution, but most realtors 
were optimistic over the coming year. 
James Hanson, New Jersey chapter SIR 
president, reported he got the go-ahead 
sign for a 150,000 sq. ft. chemical plant 
near Newark as a direct result of the elec- 
tion. Other brokers, appraisers and realty 
consultants felt that 1) many uncertain in- 
dustrialists would now proceed with ex- 
pansion plans, 2) a greater volume of 
money would be available for mortgages, 
although rates would probably be firmer, 
3) construction costs would probably de- 
cline a trifle (partly because the value of 
the dollar would increase, partly because 
labor would become more conciliatory and 
more productive), and 4) homebuilding 
and sales would continue around the 1 to 
1.1 million rate. 


Surplus shopping centers? There was 
concern about shopping centers. Said Dar- 
rel M. Holt of Minneapolis: “Centers are 
coming out of our ears. Tenants are leas- 
ing anything. Who will get hurt?” Said 
Miller Nichols of Kansas City: “Unless we 
have more inflation and local population 
increases, there are many that have bad 
leases. We have eleven old, established 
centers, but there are only three of them 
we figure could be built and financed eco- 
nomically today” (under the present out- 
look). Appraiser Thurston H. Ross warned 
of leases to “name” stores at low percent- 
ages without safe minimum rents. “Big 
names can fail,” he noted. And some big 
organizations, he added, are saying their 
store rents “would be cheaper than ware- 
houses if business declined.” 

Two minor problems: some realtors 
complained that large sales volume forces 
them to keep model homes open on Sun- 
days. TV has not turned out to be a per- 
fect advertising medium; “it’s too difficult 
to make a $20,000 house look like 
$20,000.” 


Soaring farmland prices 
leveling off, says gov’t 

Sales values for farmlands soared 20% 
the first year after Korea, have now leveled 
off at an average 24% above pre-Korean 
values, the Department of Agriculture re- 
ported. From March to July the increase 
averaged only 1%; only Maine had an in- 
crease over 3%. 
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Air conditioning to be 
offered in prefabs 


Air conditioning was still spreading through 
the homebuilding industry like a grass fire 
in a high wind. 

Gunnison Homes became the first prefab 
maker to announce that year-round air 
cooling and heating units will be offered 
as optional equipment in all of its models 
to be marketed in 1953. Cost of the equip- 
ment will be covered in the initial mort- 
gage financing. 

Chrysler Airtemp surveyed 23 home- 
builders who plan to build more than 
12,000 houses in 12 major cities of the 
East, Midwest and South, from Detroit to 
Miami. They reported: 

) Seventeen definitely will include packaged air 


conditioning in houses for the 1953 market. 
Twelve of the 17 already were using it. 


> Most of these homes will sell from $12-23,000. 
One Miami builder was aiming for a $7-8,000 
house. 

Though air-conditioning manufacturers 
were delighted with this year’s spread in 
home air conditioning, one note of worry 
arose. At an air-conditioning trade show 
sponsored last month by the Long Island 
Home Builders Institute one manufacturer 
complained that some cost-conscious build- 
ers were skimping on cooling equipment to 
save money. One new development in- 
volving several hundred houses offers a two- 
ton unit where company engineers thought 
three was minimum. Result: on an 83° day, 
the unit could not pull the inside tempera- 
ture below 77°. All such builders promised 
was “comfort cooling.” But it looked as 
though next summer’s first heat wave might 
produce many a disgruntled customer. 

On the design front 100 architects and 
engineers met at the University of Illinois 
for a three-day course in “Planning for 
Heating and Air Conditioning in Small 
Buildings,” heard Ass’t Prof. S. F. Gilman 
predict: “If you fail to plan now for year- 
round air conditioning, you will be de- 
signing structures that in a few short years 
may very well be obsolete.” 

On the consumer front, house buyers in 
impressive numbers were buying air-condi- 
tioned homes even before models were 
opened to the public. 
>In St. Louis, Builder Melvin Glick totted up 49 
sales in a 69-unit development before opening day. 
Forty-five of these were to be air conditioned. 
House price: $20,000. 


) Stratton Heights Inc. of New Rochelle, N. Y. 
counted 22 advance sales in a group of 185. Price- 


_ tags start at $27,000. 


» Builders Ernest J. Calcagni and Edwin Bayer 
sold almost 50% of the 125 units they planned 
for Saxon Woods Park in Westchester. County, 
N. Y., before completion of the models. Price 
range: $14,250-16,500. 


NRLD OFFICERS elected at its Washington meet- 
ing were Henry J. Munnerlyn (r) of Bennetts- 
ville, S. C., president, and Watson Malone 3d of 
Philadelphia, vice president. 


Lumber dealers told to sell 
public on value of housing 


The retail lumber industry needs to sell 
the public on the fact that good housing is 
well worth its cost, a housing panel advised 
the annual convention of the National Re- 
tail Lumber Dealers Assn. in Washington 
last month. Panel members were former 
president Norman Mason, and Walter J. 
Howard and Findley M. Torrence, secre- 
taries of the Montana and Ohio retail 
organizations. They also 
urged: industry participation in a sound 
plan for slum clearance, FHA approval 
for open-end mortgages. 

The National Lumber Manufacturers’ 
Assn. meeting, a week earlier, devoted itself 
to attacking the President’s Materials Pol- 
icy Commission report (H&H, July 752, 
News). Forecast timber shortages will 
never materialize, declared President John 
B. Veach. “In 20 years we will have trees 


lumbermen’s 


running out of our ears.” 

NLMA asked the government to spend 
$150 million over the next five years for 
access roads to make it easier to harvest 
government forests, heard US Chamber of 
Commerce President Laurence F’. Lee urge 
Congress to halt further federal land acqui- 
sitions pending a restudy of the problem. 


HEADING NLMA for 1953 (I to r) will be First 
Vice-President J. R. Bemis; Board Chairman — 
John B. Veach, and President R. R. Macartney. 
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PEOPLE: Hudnut says industrial civilization smothers 


architecture; Frentz urges ethics code on repair contractors 


Dean Joseph Hudnut of Harvard’s Gradu- 
ate School of Design, in California to give 
the annual Hitchcock lectures at the Uni- 
versity of California, recalled a vaudeville 
skit presented lately by his students: 

A woman is sitting on a couch. The door be- 
hind her opens and a man steps in, fires three 
shots from a pistol and kills her. Then he looks 
at her, cries: “My God! Wrong house!” 

Philosophized Dean Hudnut: “People 
resist standardization, but standardization 
is being impressed on us by . . . indus- 
trial civilization [which depends on stand- 
ardized methods and mass sale, to the com- 
mon man of uniform products]. In the 
case of housing, standardized houses are 
forced by economic necessity—people [the 
common man] just can’t afford individual 
. . Very few 
industrialists give any thought to estab- 


architect-designed houses. . 


lishing well-planned communities around 
their factories. On the other hand, when 
they do, occasionally, people do not take 
well to them. . . . The city of the future 
will only require engineers, and architec- 
ture, as an art, will be possible only in the 
suburbs and nonindustrialized cities.” 


Home improvement contractors were ad- 
monished by Ass’t FHAdministrator Ar- 
thur J. Frentz to “give homeowners a 
break and clean up the business ethics of 
their industry.” Addressing the first an- 
nual conference of the National Established 
Roofing, Siding and Insulating Contractors 
Assn. in San Francisco, Frentz noted that 
20-million living units in this country are 
in structures over 30 yrs. old and in need 
of rehabilitation. He forecast: “If con- 
tractors will police their industry and out- 
law practices of overselling and misrepre- 
sentation of products, they will face the 
largest expansion in their history in the 
next few years.” 


Federal Judge J. Frank McLaughlin meted 
out a surprisingly stiff sentence to Alton 
B. Jackson, former vice president of San 
Diego Federal S&L, convicted of making 
false statements to the VA in obtaining 
GI home loans. The penalty, imposed on 
Thanksgiving Eve: five years imprison- 
ment and a $24,000 fine ($3,000 each on 
eight counts). Jackson was allowed to re- 
main free on bail for ten days pending 
possible appeal. He was the first of 24 
defendants in San Diego VA scandal to 
be tried and convicted. His wife, Irene, 
and brother-in-law, Charles Robert Fass, 


codefendants, were found innocent. Testi- 


mony at trial showed that Jackson paid 
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veterans $100 to $300 for their loan- 
entitlement certificates. 


NAMED: Erwin Schneider, as Builder 
Best Citizen of the year, by the Greater St. 
Louis Home Builders Assn. for his efforts 
for modernizing codes; Morton Bodfish, 
board chairman of the US Savings & Loan 


‘League, as president of the municipal- 


efficiency Chicago Civic Federation, and 
Arthur Rubloff, shopping-center and com- 
munity builder, as a member of its ad- 
visory committee; Edwin W. Chase, of 
Lombard, subdivider and director-chair- 
man of the Northern Illinois Home Build- 
ers, as president of the Illinois Association 
of Real Estate Boards; Donald F. Coenen, 
managing editor of Chicago’s Realty & 
Building, as editor of NAHB’s monthly 
Correlator, succeeding Maud B. O'Neal, 
editor since the publication was founded in 
1947, who resigned to move from Wash- 
ington to California. 


DIED: William T. Vanderlipp, 70, direc- 
tor of planning and development of the 
New Jersey Department of Conservation 
and Economic Development and former 
State Housing Authority chairman, Oct. 
31 at Orange, N. J.; C. Victor Sturdevant 
Jr., a director of NAREB and 1948 presi- 
dent of the Pasadena Realty Board, Nov. 
1 in an automobile accident; Harry E. 
Smith, 83, New York property title expert 
who did exceptional work in clearing titles 


for Jones Beach State Park and the 1939 


The semiannual meeting of the Housing Re- 
search Council late in October included a trip 
to inspect construction and Research activities 
in San Antonio, Austin and College Station, Tex. 
Twenty-nine of the party were photographed 


in Austin; kneeling, | to r, J. E. McKee, Joseph | 


Mason, Bob Haener, W. G. Demarest, W. W. 
Coates, C. W. Smith, Raymond F. Dawson, Fred 


Housing Research Council Tours Texas 


NEW ASSOCIATION: Watching (I to r) as Circuit 
Judge George Holt signed incorporation papers 
for the new Home Builders of Greater Miami 
were: John F. Beatty Jr., Charles I. Babcock, 
Eugene R. Jones Jr. and Scott Braznell Jr. 
Only operative builders can join the new organ- 
ization, which was formed by members who felt 
the Builders Association of South Florida in- 
cluded too many nonbuilders. 


New York World’s Fair site, Nov. 10 at 
Hempstead, L. L.; Stowe Phelps, 83, re- 
tired member of Grosvenor & Atterbury, 
New York architectural firm, Nov. 14 at 
Santa Barbara, Calif.; James W. O’Con- 
nor, 77, FAIA, architect for eastern estate 
homes, New York public housing, schools, 
churches and commercial buildings, also 
winner of the New York Architectural 
League’s Medal and President’s Medal in 
1937 and 1948, Nov. 17 at Glen Cove, 
L. I.; Samuel D. Walker, 59, president of 
the New Jersey Real Estate Commission 
and head of Morrisey Walker Co., builder 
of large New Jersey north coast housing 
developments, Nov. 23 at Brigantine, N. J. 


Miracle Pictures 


Cox, Wayne Long and Joseph Orendorff; stand- 
ing, J. Neils Thompson, Bill Demarest, Galen 
Oman, Ogden Tanner, Ben Evans, James Pol- 
lard, W. R. Woolrich, Bob Reed, Charles Wil- 
liams, Virgil Place, Jim Lendrum, Herman York, 
William H. Scheick, LaVern Burmester, John 
Callender,, Ted Larsen, Tom McGovern, .Glenn 
Beyer and Tyler S. Rogers. 
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SCHLAGE LOCKS ... 


DISTINCTIVE appearance... TIME-PROVEN performance 


j 


sears 


The quality of Schlage cylindrical locks is clearly evident 
...in their beauty and in their trouble-free operation... 


time-proven for more than a quarter of a century. 


SCHILAGE: 


THE Time-Proven CYLINDRICAL LOCK 


SCHLAGE LOCK COMPANY ~ 2201 BAYSHORE BOULEVARD, SAN FRANCISCO. CALIFORNIA 
SCHLAGE LOCK COMPANY OF CANADA, LTD. - VANCOUVER. B.C. 


SCHLAGE PLYMOUTH DESIGN 
with Riviera escutcheon 


Designed by 


RICHARD J. NEUTRA 


Built by C. W. Drivers, 
this superb office structure 
was acclaimed ‘“‘one of the 
finest erected since World 
War II” by the Southern 
California AIA. We are 
proud that ALFOL BUILD- 
ING BLANKET INSULA- 
TION was used in its con- 


struction. 


ANOTHER ALFOL Yus¢allatiou 

Now, for commercial and residential construction alike, more and more 
leading architects are specifying ALFOL BUILDING BLANKET Insula- 
tion. Compact, lightweight, permanent, ALFOL does two jobs in one. Its 
pure aluminum foil surfaces instantly and continuously reflect 95% of all 
radiant heat. And ALFOL, because it is applied in a continuous length 


across the stud faces, provides the finest vapor barrier obtainable—at any 
price. . 


REMEMBER ONLY ALFOL HAS BOTH THESE GREAT FEATURES 


1. Suspended aluminum foil sheets providing mul- 
tiple reflective air spaces. 


2. Heavy water-proof duplex backing for continu- 
ous moisture protection and positive application support. 


e@Write Dept. A-12 for free ; 
Architects Data Book and ‘ rr ‘ 
complete specifications. a. :  P 
Seems re ce 4 
FIRST IN REFLECTIVE INSULATION | 
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LETTERS 


THE TOO CHEAP HOUSE 


Letters continue to pour in about The Round 
Table discussion in the October issue of H&H., 


Sirs: 

I have read with interest the Round Table 
on the “too small” house. After reading the 
results of such a well-thought-out discussion. 
one realizes more and more what an important 
problem it is and that it must be solved. 


I have about come to the conclusion that to 
spend money, time and effort in attempting 
to find the method by which to use the Wash 
ington agencies or government subsidies as @ 
crutch is doing nothing but delaying the start 
of a job that must eventually be done by the 
industries, the citizens and the local govern 
ments rather than by the federal government 
on a national scale. 


It seems to me that we need a planne¢ 
program of actually working diligently with 
local housing behind the people and local city 
governments, particularly toward the end thai 
ordinances would be created and enforce¢ 
which would provide that all existing de 
teriorating housing must be brought to mini 
mum standards and if not done by the owners 
it would be done by local city governments— 
the individual properties being assessed lik 
any other special tax for the cost. By work 
ing on such a program, much old housing 
could be saved and made good, healthfu 
housing. This would undoubtedly provid 
many units at a cost which could conveniently 
be borne by many of those who need housing 
in the lower brackets, dollarwise. 

AKsEL NIELSEN, presiden 
The Title Guaranty Co 
Denver, Col. 
Sirs: 

I was particularly impressed by the idea o: 
rehabilitation. It applies and will be importan 
to our city planning. 


Victor Hornsetn, Al/ 


Denver, Col. 
Sirs: 
. . . The best discussion of this subject | 
have seen. . . . Conference with governmen 


and insurance and savings bank investors i: 


now called for. 
W. W. Beat, chairma 


Towa Securities Co. 


Sirs: 

I believe this is the most comprehensive anc 
penetrating group of conclusions ever as 
sembled on the subject of adequate living con 
ditions for millions of Americans. 

Pressure on the building industry to product 
cheap houses is a basic error. The buyer get: 
what he pays for. The result too often is dis 
appointment, resentment and repair bills. 

A. H. Ciarke, real estate edito 
Herald Express 
Los Angeles, Calif. 

continued on p. 5 
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Good Planning makes the difference! 


These two kitchens occupy the same floor space. Both are equipped with mod- 
ern appliances. What makes one more attractive and appealing than the other? 


_The answer is good planning. In the right-hand kitchen, appliances are 
properly arranged into work centers with ventilating fan at the cooking 
center. Micarta® counters and ample cabinet space are provided. Valance 
and under-counter lighting add charm and see-ability. This is the type kitchen 
women are demanding...the type you can provide by following Westinghouse 
planning principles. 

To help you with your planning, Westinghouse offers the following services. 
Take advantage of them now. 


Plan Review Service: A free advisory service for architects and home builders. 
Your house plan is reviewed, and recommendations are made for improvement 
of kitchens, laundries, lighting, wiring. 


Electrical Planning Literature: Booklets covering planning of kitchens, laun- 
dries, lighting, wiring. Ask for “File of Planning Booklets”. 


Better Homes Bureau, Dept. HH-12, Westinghouse Electric Corporation, 
P. O. Box 868, Pittsburgh 30, Pennsylvania. G-10246 


you CAN BE SURE...1F s Westinghouse 
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PREFERRED BYSDESHOMERSS OF MODERN 


(\ 4 ) reason 85 per cent of all home owners prefer oak floors, 
_/ is oak S unique adaptability to favored decorative schemes. 
T his versatility is strikingly evident in modern motifs which 
employ liberal expanses of bare floors set off by accent rugs. 

For these exposed surfaces, Royal Oak Flooring provides the 


paramount essential .. . original fine texture, retained and pro- 
tected by skillful seasoning that assures complete affinity for 


Improved tongue penetrating finishes so important in bringing out the full 
and groove design beauty, flower and dignity of oak. 

draws up without 

forcing, facilitating With these qualities matched by refinements in design and 
flush matching that manufacture that assure mirror smoothness, Royal Oak 
stays smooth. Flooring affords you dependable, premium quality for 


every specification. 


Endorsed by trade and grade marks, Royal Oak 
Flooring is available at your local supplier's. 
For further information, address: 


CRoSsETT 


LUMBER COMPANY 


REO S SOE TT . ARKANSAS 
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LETTERS —too cheap house, continued 


ee 


Sirs: 
Between my home and office are several 
blocks of fine old residences, which are rapid- 
ly deteriorating with some areas approaching — 
slum conditions, and others being converted 
into relatively cheap commercial property. 
The structure and material contained in these 
buildings cannot be reproduced today in resi- 
dential property. | 


The grounds are excellent and they seem to 
me to contain good possibilities for conyer- 
sion into multiple units but, while they are 
going to ruin, the countryside farther out is 
being literally covered with cheap “cracker 
boxes” that I believe will depreciate to a- 
point where we will be thoroughly ashamed of 
them in five to ten years. 

Wittiam Bynum 
Carrier Corp. 


Sirs: 

Amen to your wonderful report. All of us : 
—hbankers, architects. suppliers, real estate _ 
people, property owners and builders—must 
sell the ideas you have set forth or forget 
about free enterprise. 


If we build enough low-cost units, the 
supply will take care of the demand at all 
levels. We must believe in a “filtering down” | 
process, whereby new units are built for those 
who can afford them, and older units (rehabili- 
tated where necessary) go to those who can- 
not afford the new. Homebuilders here are — 
building housing units at a rate of 10-12,000 
a year compared to a family increase of only 
4.500 a year. 


Old homes provide good housing. It is 
ridiculous to assume that only new homes are 
good homes. A big family is certainly much 
better off in a large old home than in a small 
new one! : 


It is important that builders and propecal 
owners alike cooperate with city building 
departments, particularly in large cities. Vio- 
lations hurt all of us, and must be stopped. 
Rehabilitation efforts here — particularly in 
the Hough Area. sponsored by the Cleveland 
Plain Dealer—show what can be done in up-— 
lifting a neighborhood by creating a desire 
for betterment in the people. With too much — 


Se 


public housing with its oppressive tax burden 

and “why-worry-or-work philosophy,” we 

could never accomplish this type of reform. 
Avex A. TREUHAFT 
Private Enterprise { 
Redevelopment Corp. 


Sirs: 

The opinion of your experts that housing is — 
tending toward units that are too small, while 
sturdy old units are allowed to run down, is 
belatedly welcome. Another point, however, 
seems to have been missed: 

The “average” person cannot afford good 
housing if he first undertakes to buy a big 


continued on p. 128 
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MODERN MORTGAGES 


A monthly report on important developments in the modernization of mortgage credit, 


with particular emphasis on the expanding potential of the package mortgage, the open-end 


mortgage and the expandable mortgage 


Dime Savings Bank of Brooklyn 


into all its family house mortgages 


Here is news that should crack the New York market wide open for the open-end 
mortgage and make millions of dollars of long-term low-interest mortgage money 


avalaible for home modernization 


The open-end mortgage plan has just been 
adopted in its entirety by the big savings 
bank that originates more home mortgages 
than any other in the country—The Dime 
Savings Bank of Brooklyn 


From now on the Dime will include an 
open-end enabling clause in every new 
single-family house mortgage it writes. 
More important, the Dime is even going 
many of the New York savings and loan 
associations one better by making addi- 
tional advances on all its $400 million 
portfolio of existing loans, even when they 
contain no open-end provision. 

This last is made possible by a special 
arrangement with the City Title Insurance 
Co. of New York, which has approved a 
modification agreement* worked out by 
the Dime’s lawyers and has agreed to insure 
title on these at an all-inclusive rate of 
only $5 per thousand—the same low rate 
it inaugurated last summer to insure titles 
on mortgages already incorporating open- 
end provisions (H&H, July ’52, p. 80). 

The lead thus given by the Dime Bank 
is already being followed by other New 
York savings banks. Already several are 
quietly writing this feature into their new 
mortgages. Others are about to. Banks are 
learning what the pioneering savings and 
loan associations found out long ago— 


open-ending is as good for the lender as 
it is for the borrower. 

The Dime’s action is doubly significant 
because this is the institution which bought 
out the entire $70 million HOLC portfolio. 
Most of these homes are now old enough 
to be ripe for modernization or improve- 
ment and most of the mortgages have been 
paid down far enough to have a very sub- 
stantial equity. 

Says Dime President George C. Johnson: 
“Our new plan will make it considerably 
easier for homeowners to borrow money 
for enlargement, improvement or repair. 
For example, a homeowner who has paid 
off $2,000 on a 5% $10,000 mortgage with 
15 years to run could reborrow $2,000 to 
enlarge his house and pay it off over 15 
years at a monthly charge of only $16.58. 
This is little more than a quarter of the 
$62.08 per month required for a conven- 
tional three-year modernization loan at the 
lowest prevailing rates.” 

In some cases the Dime will simply ex- 
tend the term of the mortgage, instead of 
increasing the monthly payments. It will 
make advances to pay for ranges, refriger- 
ators, home laundries and similar appli- 
ances, but not for items the Dime classes 
as furnishings. 

Only exception to the Dime’s new pro- 
gram will be FHA mortgages, not because 


*In essence the modification agreement states 
that the principal sum has been reduced to blank 
dollars, that the parties of the mortgage desire to 
modify the terms of the bond and mortgage to 
include a provision for advances or readvances of 
the principal sum mentioned in the mortgage, 
that since the mortgagor wants the money and 
the mortgagee agrees to make the advances... « 

“Now therefore, in consideration of the mu- 
tuality hereof, it is agreed between the parties 
that in addition to the bond or obligation above 
mentioned, the aforesaid mortgage shall also 
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secure any and all further loans or indebtedness 
owed or to be owed by the mortgagor to the 
mortgagee and it is stipulated that the maximum 
amount secured by the said mortgage or which 


_under any contingency may be secured thereby 


at any time in the future shall be the principal 
amount hereof. The obligation of the mortgagee 
to make further advances or readvances shall be 
optional with the mortgagee and such readvances 
may be made under the provision hereof to the 
present or to future owners of the mortgage 
premises.” 


Next month Ernest J. Loebekke, executive 
vice president of the Title Insurance & 
Trust Co. of Los Angeles, will review the 
California open-end situation 


writes open-end clause 


the bank would not be glad to extend the 
open-end privileges on these loans but be- 
cause up to now FHA has not gone along 
with VA in accepting the open-end plan. 
“But,” Mr. Johnson says, “we hope the time 
is near when these loans can receive open- 
end benefits.” 

Over and above the title insurance, the 
only charge for the additional advance will 
be a $5 recording fee, plus a $5 service 
charge to the bank, plus 4 of 1% state 
mortgage tax. 

Up to this year progress on the open-end 
mortgage in New York State has been 
delayed by two factors—the high cost of 


title insurance (which might run as high 


as $100), and uncertainty about the mort- 
gage tax. The first of these obstacles was 
removed when the City Title Insurance Co. 
announced its new business-risk policy last 
summer. The second of these obstacles the 
Dime has decided to ignore as too small 
to worry about, figuring it is safer and 
easier to pay the $5 per $1,000 tax than 
to rely on the opinion of the Deputy State 
Tax Commissioner that “no tax is imposed 
when additional advances are made under 
such [open-end] mortgages.” 

Even before the Dime announced its new 
program, most savings and loan institutions 
in New York State were writing their new 
mortgages on the open-end basis. 


Vif 


For A Better Job... 
CHASE® COPPER WATER TUBE 


it here! 


What could be better than long-lasting 
Chase Copper Water Tube for domestic 
hot and cold water lines! It is made in 
hard and soft temper...straight lengths 
and long coils. Type L hard temper is 
especially suited for new construction. 
Soft temper comes in 60 and 100’ coils 
that can be snaked behind walls and 
under flooring for replacement jobs. 


Put it here! 


Chase Pp BRASS & COPPER 


For underground installations there’s WATERBURY 20, CONNECTICUT + SUBSIDIARY OF KENNECOTT COPPER CORPORATION 
nothing better than Chase Type K, * The Nation’s Headquarters for Brass & Copper 

. Albanyt Cleyeland Kansas City, Mo. New York San Francisco 
Copper Water Tube. Type K in soft Atlanta Dallas Los Angeles Philadelphia Seattle 
temper ean be easily bent around Baltimore Denver t Milwaukee Pittsburgh Waterbury 


2 js Boston Detroit Minneapolis Providence 
obstructions. ..it moves with the earth Chicago Houston = Newark Rochestert —_(tsales 
A 5 ¥ Cincinnati —_ Indianapolis New Orleans St. Louis office only) 
and settling won’t harm it. Long 
lengths up to 100 feet in coils make few 
fitting connections necessary. Chase 
Copper Water Tube resists corrosion, 
does not clog with rust. 
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3EHIND THE BLUEPRINTS 


WANK ROBERTSON, 52 (1), is a San Antonio 
ilder with 25 years of experience in home- 
lilding. Since starting out on his own in the 
re twenties, Robertson has built 2,500 houses, 
‘th an annual rate since World War II of 
40 to 250 units. Postwar prices have ranged 
om $6.000 to $27,000. with the bulk of his 
itput concentrated in the $10-15,000 bracket. 
ne Flexabilt home (p. 120), a unique three- 
neration, cradle-to-grave residence, was de- 
ened by the Builder’s son, FRANK ROBERTSON 
t. (x). An architectural student at the Uni- 
srsity of Texas when the design was con- 
rived, young, Robertson is now in military 
srvice. The contemporary design approach 
: the Flexabilt Home is doubtless Robertson 
+’s, the building know-how a valuable con- 
‘ibution of his father’s. 


DWIN H. MITTELBUSHER, 51 (1), and EDWARD 
. TOURTELOT JR., 44 (r), are partners in the 
thicago architect-engineer firm bearing their 
ames. Mittelbusher is a native Iowan and 
n honor graduate in architecture of the Uni- 
ersity of Illinois. Before 1934 he worked for 
everal Chicago architects, inculding school 
pecialists Perkins, Fellows and Hamilton, 
hen for six years practiced both indepen- 
lently and with Tourtelot. From 1940 to 
946 Mittelbusher was assistant chief archi- 
ect for FHA in Chicago and northern Illinois, 
esuming private practice in 1946 and form- 
ng the present partnership two years later. 
Pourtelot is a native Chicagoan and graduate 
£ Cornell University, where he won awards 
n both civil engineering and architecture. In 
he early thirties he worked for New York 
\rchitects Shreve. Lamb & Harmon and for 
Chicago Engineers Ford, Bacon & Davis. From 
1935 to 1942 he practiced architecture alone 
ind with Mittelbusher. For the next three 
rears he was engineering officer in charge of 
1aval construction projects from Illinois to 
awaii. In 1946 he was a civilian again. To- 
rether, the men have tackled all building 
ypes, with schools and shopping centers (p. 
16) dominating their recent work. 


DECEMBER 1952 


YOU Be the Judge.. 
Fxamine AZROCK 


From Any Standpoint! 


Put AZROCK on trial... judge it point by point 
with any, competitive tile. Take a critical look... at its color... 
its surface... its marbleizing. Cross examine it for quality from 
any standpoint ... then make your decision. 


SMOOTH, UNIFORM SURFACE pick up a 9” x 9” : 
AZROCK tile. Rub your hand across it—feel 
the difference. That super-smooth surface 
keeps dirt out—makes cleaning easier. 


CONTROLLED MARBLEIZING—look at the much more 


uniform distribution of marbleizing through- 
out the thickness of the tile. Controlled mar- 
bleizing produces more attractive artistic 
directional veining that is more attractive and 
appealing to your clients. 


ACCURATELY SIZED CUT—AZROCK’s true, clean, 


sharp edges are evident. This means tiles .“ 
that will produce floors of geometrically s* 
accurate patterns—floors that lay out in pre- * 
cise, even lines with uniformity and smooth 
alignment. 


ATTRACTIVE COLORS—Your eyes will tell you 
AZROCK colors are lighter, brighter. 
cleaner. You'll see the many color choices, 
too, in AZROCK’s wide color range—the 
right color for any job—the colors most in 
demand to meet today’s modern decoration 
trends. 


When the facts are all in . . . we believe you will agree 
... AZROCK quality is in a class by itself. 


Write today for AZROCK’S New > 
Color Chart and a set of AZROCK tile samples. 


UVALDE ROCK ASPHALT CO. 
ZROC | FROST BANK BUILDING ¢* SAN ANTONIO, TEXAS 
—_— 


Makers of AZROCK 
 AZPHLEX e VINA-LUX e DURACO 
FLOORING Oo 


PRODUCTS ““4zrock Makes Fine Floors’’ 
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U, 


now the 


BEST 


gives you a choice of 


TWO" 


The makers of Crown Steel 

Wall Tile, the tile so good it 
earned a bonded guarantee, 

now introduce an all-new, all-beau- 
tiful tile—Crown Plastic Tile. Here 

is a distinguished plastic wall tile— 
one of character high enough to 
qualify it as a proud running mate 
to Crown Steel Tile. Its true, bright colors and subtly 
handsome marbleizing set new high standards for 
beauty in the field of plastic wall tile. All sizes 

and shapes necessary for making finished 


STEEL WALL TILE 


installations are immediately available. 


Good as this news is, it’s only 

part of a bigger story— that 

you can now offer clients a choice 

of plastic or steel wall tile and in 
either case be offering them the 
best. Whichever tile you select, you 
offer the finest tile of its kind. PLASTIC WALL TILE 
Your homes sell best when they offer the most. 
Including Crown Tile—either steel or plastic— 

in your plans is a sure way 

to have your homes offer 
the most.and sell best. 


Write Dept. H for 
the name of your 
nearest dealer. 


See our catalog in Sweet's 
Builder's and Architect's Files 


WALL TILE 


the ohio can & crown co. 
massillon, ohio 
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Photo by F. S. Lincoln 


LUDOWICI 
Georgian Tile 


on 
BRAFFERTON HALL 


College of William & Mary 
Williamsburg, Va. 


To INSURE permanency to the 
historical beauty of Williamsburg, 
the roofs of many of the important 
buildings in this shrine of Colonial 
United States were restored with 
Ludowici Tile. 


The soft colors and non-reflecting textures duplicate 
faithfully the age-mellowed loveliness of the original 
roofs. 


For your Georgian or Colonial home there can be no 
better choice. 


Made of hard burned shale, Ludowici Tile provides 
a fireproof, weatherproof roof that is ever-enduring, 
never-fading. Ludowici Tile roofs are within range 
of more building budgets than you might think. Let us 
help you with your plans or specifications today. 


Send for this interesting booklet about Tile Roofs, and 
learn more of the actual economy of tile. 


LUDOWICI-CELADON CO. 
75 E. Wacker Drive Chicago 1, I 


~~~ mw ee re ew ow oe ees eee 


Lupowic!I-CELADON Co. Suite 1203 
75 E. Wacker Drive 
Chicago 1, IIl. 


Gentlemen: 


Please send this booklet about tile roofs by Ludowici. 


Name — 
Address 
City. tt » State 
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JEHIND THE BLUEPRINTS continued 


Forty-four-year-old HAM- 
ILTON BROWN is a de- 
pression-bred architect 
trained at Fontaine- 
bleau’s Ecole des Beaux- 
Arts and MIT (B.S. in 
Architecture, in 1932). 
After a year in San 
Francisco, Brown settled 
an Houston, worked as a draftsman for the 
Mumble Oil and Refining Co. and for several 
irchitects. In 1937, he hung out his own 
lhingle, practiced for five years, shifting to 
dustry in 1942 to become chief design engi- 
eer for the Port Houston Iron Works. The 
ollowing year Brown was in the navy. He 
‘ose to the rank of lieutenant commander, 
sompleted his tour of duty in 1946. He opened 
nis Houston office again that same year, and 
xcept for one year’s partnership with Archi- 
ect David C. Baer, has practiced alone ever 
since. The handsome house for Judge Wilmer 
B. Hunt is a recent design (p. 98). 


Architect PERCIVAL 
GOODMAN, 48, is that 
rarity in New York, a 
native son. US Paris 
Prize winner in 1925, 
. Goodman deserted Goth- 
am temporarily to study 
in France at Ecole des 
Beaux-Arts. In 1930, he 
opened his own New York office to design 
everything from houses (p. 102) to city plans, 
with particular emphasis since 1947 on build- 
ings for the Jewish community. Goodman was 
appointed to the Columbia University faculty 
in 1944, is now professor of design in the 
Graduate School of Architecture. Not content 
merely to teach and practice architecture, he 
co-authored Communitas in 1947, has con- 
tributed to other volumes as well. 


Born in Greensboro, Ga. 
45 years ago, Builder 
IRVING WARFIELD moved 
to New York, his present 
scene of operations, 
while still a youngster. 
Warfield studied at 
NYU’s School of Com- 
merce, earned his degree 
at the School of Technology, City College of 
New York. At 18 he started in the building 
business as an assistant construction superin- 
tendent, later rounded out his experience as 
superintendent of properties and chief ap- 
praiser for Empire Mortgage & Title Co. 
Warfield erected his first buildings in 1940, a 
group of stores in Hartsdale, N. Y. In the en- 
suing 12 years he has built almost 1,500 dwell- 
ing units, some (like Southwood-at-Syosset, p. 
94) in association with Eli and Gus Tarlofsky. 
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EVERY DAY 
IN EVERY WAY 


MORE BUILDERS 
USE FOLDOOR 


@ Take a tip from thousands of other 
space-wise architects and builders—spec- 
ify Fotpoor and sell your homes faster 
at a better price. 

Foitpoor provides more usable living 
space, adds more closet space, creates ex- 
tra rooms—puts every precious inch of 
floor space to work. 

Fo.poor is built to last a lifetime. The 


pe SSS nie ade Seer feta} 


construction is rugged, tough, dependable 
—of rust-resistant steel. Vinyl-coated 
fabrics are washable, durable, fire-resist- 
ant— come in many harmonizing colors. 

For further information see Sweet’s 
Catalog. Then consult your local FoLDOOR 
installing distributor or write to Holcomb 
& Hoke Manufacturing Co., 1545 Van 


Buren St., Indianapolis, Indiana. 


HOLCOMB & HOKE 


FOLD ooR 


THE SMARTEST THING IN DOORS 


6] 
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Ww... you can bring the exciting untamed beauty 
ithe great outdoors to interior walls and paneled 
‘faces everywhere. For WedgeWood glorifies 
» infinite variations of grain and texture found 
ly in Upland Western Hemlock, capitalizing on 
‘natural growth characteristics, such as knots, 
tk pockets, radial checks and streaks. Georgia- 
cific makes this exciting new decorative ply- 
:od by a special process that brings the grain into 
ithery textured relief. The result is a wood wall 
neling of enduring beauty, resin-sealed at the 
story. 

WedgeWood is produced in two types... Burly 
d Knotty, each with a distinctive character. The 
th texture and character marks create unusual 
lor effects when painted. Subtle or dramatic 
o-toned effects can be obtained by applying 
ht paints on dark or dark paints on light. Use 
edgeWood for dramatic interior styling in 
mes, Offices, stores, cocktail lounges, etc. 


& 


See WedgeW ood at your lumber dealer’s or 
write on your letterhead for WedgeW ood 
folder. Georgia-Pacific Plywood Company, 
605-12B No. Capitol Way, Olympia, Wash. 


©o2o 
_Nalhg are a 


TEORGIA — PACIFIC 
LYWOO0D COMPANY 


-FICES OR WAREHOUSES IN: Augusta, Birmingham, Boston, 
icago, Cleveland, Columbia, Detroit, Houston, Lancaster, Los 
geles, Louisville, Memphis, Nashville, Newark, New Hyde Park, 
w Orleans, Olympia, Orlando, Philadelphia, Pittsburgh, Provi-~ 
nce, Raleigh, Richmond, Savannah,. Vineland. 


DUGLAS FIR PLYWOOD © HARDWOOD PLYWOOD 
>X e@ SOUTHERN & WESTERN LUMBER © DOORS 
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low-cost plywood panel captures 
f nature's rustic beauty 


WedgeWood Burly has 
a refined, fairly 
uniform grain with 
many of nature’s 
character marks and 
each panel may contain 
up to four small 
knots, each no larger 
than a dime. 


WedgeWood Creates New 


Markets For Decorative 
Wood Paneling. Now everyone 
can afford the luxury of genuine 
wood paneling. Check these cost- 
cutting features: 


LOW COST—WedgeWood is one of the lowest 
priced decorative panels on the market. 

RESIN-SEALED —Comes with a slightly pigmented 
sealer... ready for finishing. When paint- 
ing, one coat will cover, but two coats 
in contrasting colors create more 
dramatic effects. 

EASY INSTALLATION — 4 by 8 foot panels, 
5/16 inch thick, go up fast. Each 
carton contains complete application 
and finishing suggestions. 

PACKED IN CARTONS ~—Ten-panel 
cartons reduce handling 
costs, insure clean, 
undamaged stock. 


WedgeWood Knotty 
provides interesting 
variety in the tight 

knots and grain swirls 
that result, plus other 
natural growth 
characteristics that 
help produce 
dramatic effects 

when painted. 
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FA apo 


For many years Win-Dor hardware has set 
a specification standard for quality, and pat- 
ented Win-Dor integral Jalousie hardware 


WIN-DOR WORM DRIVE 
OPERATOR 


ALL BEARINGS 
STAINLESS STEEL 


STAINLESS STEEL PATENTED WEATHERSTRIP 


gineering, excellent workmanship and high 
grade materials which have made the Win- 
Dor name famous. 


The Jalousie operating equipment illus-__ 


trated on the left is a rugged, smooth work- 


ing, weather-tight assembly. It features the 


o 


sturdy Win-Dor worm and gear type opera-_ 


tor, providing automatic locking in any 
position, stainless steel pivot bearings, cor- 
rosion-resistant metal brackets designed to 


eliminate all vibration and stainless steel 


weatherstripping. Recognized laboratory 
tests indicate low air infiltration of 45. cubie 
feet per hour per perimeter foot. (Detailed 
report on request. ) 


The amazing popularity of Jalousies invites 
careful selection of hardware and installa- 
tion details by architects and builders. Speci- 
fying Win-Dor hardware for these modern_ 
and convenient window and door openings 
is your assurance of client satisfaction. See 
Sweets’ section _ for complete information. 


is_an. outstanding example of the:precise en- 


WirDor jalousie windows and doors are made with 
. Mhe finest operating hardware 4 you can t. heey! 


We extend you a 
cordial invtlation to vistl ws atl 


THE NATIONAL ASSOCIATION OF HOME BUILDERS 
ANNUAL CONVENTION AND EXHIBITION 
January 18th thru January 22nd 
THE CONRAD HILTON HOTEL — CHICAGO 
Rooms 642A - 648A 


Full wall installations with Jalousies from floor to ceil- 
ing are dramatic and provide a definite sales appeal for 
new homes. They also offer unlimited possibilities in 
modernization and remodelling. —s 


Win-Dor Approved Jalousie windows are a product of The Casement Hardware Co., manufacturers of the Win-Dor Casement Window hardware famous for quality since 1906, 


As windows, Jalousies are unequaled for 
convenient yentilation, especially so where 
openings are required in places where difh- 
cult opening and closing is encountered . 
with typical fenestration. 


living space. 


Jalousies are ideal for porch enclosures. They give 
weather protection even when open and are quickly 
adjusted for complete enclosing. Screen and storm 
sash are inside—thus providing extra year ‘round 


THE CASEMENT HARDWARE CO., DEPT. H-12, 612 No. MICHIGAN AVE., CHICAGO 11, ILL. 
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Dear Architect: 


Architects today have so many special problems in 
trying to help produce better homes that we are dedi- 
cating this page, from time to time, to our architect 
readers and to them alone. Any other reader enters 
here at his own risk (and any plugs for this maga- 
zine are purely intentional). 

Problem No. 1 for the house architect comes 
straight out of the statistics. What proportion 
of new US homes is architect designed? Answers 
vary (Ralph Walker has suggested it may be as small 
as 20% )—the exact ratio doesn’t matter when you 
compare it with the 90-98% of our hospitals and 
schools designed by architects. Since most people 
agree that having all homes designed by a good 
architect would be ideal, the short percentage actu- 
ally so designed can easily be ascribed to “encroach- 
ment” of others. 

“Encroachment,” said Ken Kischmeyer, first vice 
president of the AJA (at the regional meeting at 
Kansas City), “is indeed a problem in many fields” 
and he listed quite an array of encroachers. 

Among the groups he named, I would like to con- 
centrate here on just one: “the homebuilders.” 
Quickly Ken modified his statement, said that in this 
case the “encroachment” was largely the architect’s 
own fault. And he spoke glowingly of the past two 
years during which the architects’ AIA and the 
homebuilders’ NAHB campaigned jointly to replace 
any antagonism and rivalry, which might have ex- 
isted, by understanding and cooperation. 

Still, it was highly interesting that the word “en- 
croachment” was used, for it verifies the feeling of 
many an architect whose reasoning goes something 
like this: “Houses should benefit from architects’ 
services. But many and many a house does not. This 
is because others have stepped in and taken the 
architect’s place. Aha, encroachment!” 

There are some architects who go further, They 
are so annoyed because others often undertake to 
design houses that they would rather not even speak, 
in their indignation, to such people. These are the 
architects to whom this letter is addressed, because 
we at House & Home believe there is one very, very 
important fact these architects overlook. It’s this: 


The homebuilder is probably the only rivai 
of the architect who can be converted into a 
client for the architect 


Let’s say it again: If the architect who fears “en- 
croachment” wants to remove a rival and secure a 
client, if he wants to erase a minus and add a plus, 
all in a single move, his best move is to sell the value 
of architectural design to theshomebuilder. In place 
of an “encroachment” against the architect there 
will be an expansion for the architect. 

This is what Ken meant in urging more attention 
by architects to the new architect-builder committees. 


Now there are a few architects who think so poorly 
of the whole idea, that they cite some unfortunate 
public declarations by isolated builders who have 
said that they would rather see builders trained in 
design than see architects train themselves to design 
production houses for builder developments. Well, 
it is possible to work one’s self into a fine indigna- 
tion over such isolated assertions—but it butters no 
bread. Would it not be wiser and more profitable 
to concentrate on the many builders who are follow- 
ing their NAHB leadership and are genuinely anx- 
ious to get the benefit of architect design—and pay 
adequately for it? Those architects who are devoting 
themselves actively to such enterprise are making 
genuine progress, and every step, big or small, is 
pure gain for all concerned. 

The most important part of the contribution we 
are trying to make to this at Housr & Home is show- 
ing thousands of builder subscribers the very best 
custom houses that architecture produces, and giving 
the architectural explanations, the design story, no 
less than the “practical” side. The aim is greatly to 
increase the effective audience for architecture. This 
will perhaps answer those architects who ask why 
we don’t put out a magazine “just for architects.” 


The most important thing for architects to- 
day is not to belong to an exclusive club but 
to gain the bigger audience for architecture 


Randon notes: At Kansas City, in the course of the 
Central States Regional conference, there cropped 
up a new word for the housebuilding vocabulary. 
So far as I know, credit goes to Bruce Goff. The 
word: “ranchburger.” 


Thousands of little differences add up to the big 
difference between designing for custom construc- 
tion and for volume construction. During a tour in 
Washington with Chuck Goodman, seeing both 
kinds, I was struck by two different ways of making 
a porch post. At a fair-sized development he was 
working on, Chuck had been showing me a com- 
pound post, a sort of up-ended box girder made up 
of four pieces that were ripped, planed and nailed 
together at the site. But at the site nearby of a 
custom-built house, the lumber pile showed trim, 
sharp-edged 4 x 6’s all piled up ready for the same 
use. Said Chuck: “If I were to have this choice 
material delivered to a big building site for a big 
development, the edges would be nicked beyond rec- 
ognition before the house was ever put up. So I have 
the posts made up of smaller, easy-to-handle pieces 
prepared on the spot. But on a single house site the 
contractor can look after the finer material.” That’s 
know-how, thought I. 


Douglas Haskell 
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Photos: © Ezra Stoller 


A HOUSE BY FRAN K BBN AD, WRIGHT FOR MR. AND MRS. HERMAN T. 0a 


IN SOUTH BEND, IND. WILLIAM REINKE, GENERAL CONTRACTOR 


This is the first of a group of Frank 
Lloyd Wright houses that will appear 
in HOUSE & HOME from time to time 
during the year ahead, continuing the 
Architectural FORUM’s publication of 
his work highlighted by special issues 
in 1938, 1948 and 1951. 


THE big, bold house on these pages is 
unadorned Wright — forceful, mascu- 
line, with a simplicity that harks back 
to his earlier building. Its very direct- 
ness dramatizes familiar FLLW prin- 
ciples constantly at work on or under 
the surface of his architecture: 

... the sense of the ground—sweeping 
horizontal lines that marry the struc- 
ture to the land. 

... the sense of shelter — great, protec- 
tive roof planes and heavy walls. And 
the genius with which Wright combines 
these with 
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... the sense of space—the box partial- 
ly ‘‘destroyed” and unnecessary walls 
abolished, rooms running together and 
into the outdoors; the attention not to 
walls and roofs but rather to the vol- 
umes enclosed by them. 

To these can be added a “’sense of 
permanence” lent by honesty of line, 
solidity of masonry forms. And a feel- 
ing of timelessness. 

This is a corner-lot housé’with streets 
to the north and west. Shelter takes 
the form of fortress-like brick barriers 
punched with a minimum of narrow 


lights (north elevation above), and a 
completely solid wall to the west, shut- 
ting out neighborhood activity, winter 
winds and hot afternoon sun. In con- 
trast, the L-shaped plan wraps protec- 
tively around its terrace and gardens 
to the south and east and opens out on 
them through full walls of glass (right). 

As in the past, all of Wright’s archi- 
tectural elements add up to produce a 
rich emotional effect, appealing pri- 
marily to the senses. This house speaks 
of sanctuary, and of the vitality and 
dignity of the individual. 
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The terrace, opposite, extends the 
house out of doors; its floor is scored in 
bold 5’ squares—the module of the 
whole house. The visual transition from 
indoors to out is almost imperceptible. 
At the extreme left the corner of the 
gallery is mitered glass, wonderfully 
light and open. Floor-to-ceiling doors, 
center, lead to the dining room. Be- 
yond, the bedroom wing and carport 
step down the slope. 


A pattern of shadows, right, is cast by 
the basket-weave mullions of a glass 
panel beside the front door, on the rich 
texture of bricks and grained wood in 
the front hall. The strong, simple light- 
ing fixture directs light downward to- 
ward the polished brick floor, upward 
onto the sand-finished plaster ceiling. 


The flow of space from entry to dining 
area, right, is interrupted by a brick 
wall which sets off the stair hall. A low 
counter, high shelves and the precise 
design of the tall windows punctuate 
the quiet expanses of brick. 


The enclosed kitchen, below, draws 
light and height from windows of the 
dining area and the balcony above, 
seclusion from the way it angles off 


from the dining area. 
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Diagonals in the big living room win- 
dow wing upward, form a counterpoint 
to the wide-angled pitch of the ceiling, 
which is etched with slender wooden 
strips. For all its monumental scale, 
this room is warm and human with 
its below-ceiling light cove and its 
friendly corner fireplace, which juts 
out into the room. 
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Frank Lloyd Wright has an abiding be- 
lief that a floor plan should be both 
beautiful and sensible. In this house 
the central hall has no obvious termi- 
nals, leads gracefully and hospitably 
to living and dining rooms. Yet this is 
anything but a wide-open plan. Short 
brick walls demarcate and dramatize 
space, give it a sense of enclosure, se- 
curity and privacy. Space flows upward 
as well as outward. The second floor 
looks down into high rooms on the 
ground floor so that the eye is con- 
stantly charmed by unexpected vistas. 
Doors play a minor role in this house 
but by the remarkable originality with 
which Wright uses short walls, even 
large areas convey a sense of intimacy. 
The living-room fireplace, seen at the 
right, has a high opening, in scale with 
the size of the room. 
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Alternating with the extrovert pattern 
of the downstairs living areas, the 
master bedroom, left, is self-contained, 
even compact. A fireplace faces the 
foot of the beds, wardrobes and a 
dressing table dominate the far wall, 
introduce a broad panel of wood, in its 
turn set off by the texture of the rug. 


On the way to her room, the daughter 
of the house looks down from a small 
mezzanine hall, into the tall living 
room. Storage cabinets, large and small, 
attest to Wright’s concern with prac- 
tical planning. The soaring stairwell, 
opposite, carries the eye upward along 
slender steel rods. On these ride con- 
crete treads, wrapped in soft carpet- 
ing. The windows rise dramatically. 
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This house is as modern as a Palladian villa... 


... and as Palladian as a wall of glass—in 
short, this is a very unusual modern 
house. It may shock those among Edward 
Barnes’ contemporaries who have made 
dynamic asymmetry their axiom; for this 
house in the Berkshires is as symmetrical 
as a Rorschach test. It may shock Barnes’ 
former associates out West, who have long 
emphasized the low-slung roof planes over 
their houses to carry the eye to some distant 
Pacific horizon; for this house is tightly 
circumscribed on’ a rectangular pedestal 
that encloses three rectangular patios— 
hallmarks of the vertically oriented, crowd- 
ed civilization of the Mediterranean basin. 
It may shock those who believe that ex- 
posed natural materials are needed to lend 
warmth to residential architecture; for 
Barnes’ house is pure white, inside and 
out—the pure white of French and Italian 
stucco houses. And it may shock those who 
feel strongly that American architecture 
should be exuberant and free; for Barnes 
has designed a quiet, immobile monument 
to classical discipline and plane geometry. 


Photos: Ben Schnall 
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These qualities are not accidental. 
Barnes’ client, the cartoonist Robert Os- 
born, wanted something that would remind 
him of the simple elegance he had found 
in French houses and in the ruins of Ro- 
man villas. As the plans progressed, Os- 
born bombarded his architect with faded 
snapshots of Pompeian patios, of stuccoed 
French country inns whose stone tables 
were loaded down with carafes of wine and 
loaves of white bread. There were gen- 
erally no captions, since both architect 
and client understood the same _ visual 
language. This pretty white monument on 
a rectangular stone pedestal is the result. 


dining kitchen 


There was a very practical program 
as well. The model above explains pro- 
gram and solution in diagrammatic form. 


HE 
sink 
O 
Rita rs 
*skylights over dressing ia aa. eK 
and kitchen i *dressing 
(a) ae 


SAIS 


master 
bedroom 


spare room 


ramp down 


EDWARD L. BARNES, architect ELESTER PATCHEN, 


[| service entrance 


general contractor BENJAMIN L. SPIVAK, mechanical engineer TWINING & BUCK, furnishings 


Above: plan of Osborn house. Below: view from kitchen door. Dining area with living room beyond is at left, entrance and picture gallery at right 
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The program presented to Architect 
Barnes was drawn up with great care by 
Mrs. Osborn, included such items as the 
sizes of spice bottles, the running footage 
of closet space required. Barnes translated 
these notes into a plan that is a combination 
of a T and a U shape, contains three sepa- 


rate wings—one for the children (see in- 


sert), one for services, one for living—and 


a link that forms the entrance and gallery 
for the Osborns’ paintings, and contains 
also their own bedroom and the dining 
area. The over-all plan shape does two 
things: it creates formal patios to the north, 
south and east; and it permits cross-lighting 
of most important rooms. The raised plat- 
form on which the house stands also defines 
the garden area; its lawn takes 27 minutes 
to mow by hand; beyond the platform, the 
grounds can be left to their own devices. 


77 


Near symmetry is continued indoors 
as well. Both end walls of the long living 
room have it, and so does the children’s 
playroom, Yet near symmetry is not the 
only device used to achieve formality. Note 
that all wall openings stretch from floor 
tu ceiling, that standard doors are topped 
off with fixed flush panels set between the 
doorjambs (the doorjambs extend all the 
way up to the ceiling). Here, again, there 


| is the verticality so characteristic of Medi- 
| terranean architecture and so unlike some 

modern American work. Whether or not you 

agree with Barnes’ position—a position 

founded partly in the pioneer work of Le 
| Corbusier, Gropius and Breuer—it is, at 
least, clearly consistent. To add one further 
detail: compare the Barnes fireplace (p. 77) 
—a plain rectangle in a plain white wall, 
much like a bake oven in an Italian farm- 
house—with the exuberantly plastic fire- 
places you find in many contemporary houses. 
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Osborn’s studio is the counterpoini 
in this formal composition (see pictures at 
top and bottom of this page). Like the 
shouse, it is near symmetrical on two sides. 
But unlike the house, it is a “big box on 
a small base,” rather than a “small box on 
a big base.” The difference is worth not- 
ing. Most Harvard-trained architects (like 
Barnes) might be expected to do what he 
did in the Osborn studio; few would be 
expected to do what he did in the house. 
Explains Barnes: “Before the war we 
seemed to delight in things that looked 
light and experimental. Since the war | 
have felt that we need an expression of 
security and permanence. In several re- 
cent designs I have set the house with its 
gardens on a raised and formal platform, 
and I was amused to hear from one old- 
time contractor that he had last seen that 
device used by Delano & Aldrich. I my- 
self prefer a comparison with Le Cor- 
busier’s house for Mme. de Mandrot, 
where the terrace is elevated and sculpture 
is placed on smaller pedestals against the 
sky. A sculpture platform, incidentally, is 
part of the north court of the Osborn 
House.” Barnes says that his friends out 
West have criticized the platform idea be- 
cause it puts a frame around the immediate 
outdoor area. “I don’t deny that it does— 
in fact, I like it, because it produces as 
much formality outdoors as indoors,” says 
Barnes. “The platform-plan surrounded 
by a low retaining wall gives the sense of 
enclosure that you get in a walled-in patio 
without cutting out the country views.” 


The Levitts changed nearly everything 


in planning their new town. 


12 pages of news describing how the new Levittown 


is different from anything 


these famous builders have done before Few men in their lifetime have the excitement of planning and 
building a city for 60,000 people. 

Brothers Bill and Alfred and father Abraham Levitt have not 
only planned an entire city down to the location of every store, 
filling station, school and house but they have designed each 
house, chosen its colors, named the streets, located over 250,000 
trees and shrubs and carried their meticulous construction to a 
point where 8 lbs. of yellow nails are delivered (on time) to every 
seventh house—which happens to have yellow siding. 

Most American cities have taken 100 yrs. or more to reach 
the 60,000 stage. The miracle of Levittown, Pa. is that it will be 
complete in three years. Nothing like it has ever happened before. 
This is the free enterprise system at its lustiest. The Levitts, with 
considerable justification, believe it is all to the good. In this their 
newest venture of turning raw land into going communities, they 
are sure that they are doing the best jobs of their lives. 
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In Levittown I the Levitts didn’t know their own strength. They 
bought land in relatively small parcels, filled it up with 
houses, bought more land and gradually built a town. Of 
necessity the town grew irregularly, streets were some- 
times a maze, commercial areas were located by chance. 


Levittown, Pa. is better. “Here is'a town that has been planned 
in its entirety,” says Bill Levitt. “We bought 5,000 acres and we 
have planned every foot of it.” 

There is a good reason for the location of each of the city’s 
major groups of buildings: 


1. Segregated commercial areas are along a main high- 
way, near the railroad. Garages, automobile salesrooms, whole- 
salers and other such businesses are grouped together. 


2. An area reserved for light industry is in the southwest 
section; the Levitts want to attract certain kinds of industry. 


3. The main shopping center is well located in the downtown 
area. It will be supplemented by three or four small groups of 
neighborhood stores. (See details pp. 84 and 85.) 


4. A professional building for doctors, dentists, lawyers, ete. 
will be built in the northeast part of the shopping center. Even- 
tually office buildings will be grouped east of the center. 


5. Filling stations (always eyesores) will be kept out of the 
residential districts. A large station will soon be built in the 
shopping center, later one more will be built elsewhere. 


6. Intercity traffic has been carefully studied and Alfred 
Levitt believes he has solved most of the ordinary problems. 
Through streets carry fast-moving traffic; residential streets will 
be relatively quiet. Streets are easy for strangers to locate and 
small children will not cross main streets going to school. School 
busses are not needed. 


7. Neighborhoods for family living combine to form master 
blocks, each with an elementary school and recreation facilities, 


8. Ten elementary schools, two high schools, about 18 
churches will be located where they make the most sense. 


9. In contrast with Levittown I, there will be no small 
parks, where there is nothing to do but sit. The Levitts discovered 
on Long Island that people prefer to sit in their own yards, will 
go off to a park to swim, play games or for special facilities, 


10. The Levitts believe they have gone beyond the idea of 
the greenbelt towns of 20 yrs. or more ago which concentrated 
more on families cooped up in small apartments than on families 
living in decent-sized houses of their own on fairly large lots. 
The Levitts shun apartments but recognize that a day could come 
when they will be justified and if so, will build some. 
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Street layout in Levittown I: In the old Levittown ( map above) 
even the postmen got lost. If there was a failure in planning it 
was failure due to astounding success: the town grew beyond all 
expectations. Begun in 1947 as 2,000 rental houses for veterans, 
its success was so immediate that large section after large section 
was soon added. Not even the self-confident Levitts had foreseen 
how many young families wanted their houses. 

As the Levitts bought parcel after parcel of land, their street 
layout reflected their improvising. Finally the town stretched 
around and through great groups of existing houses. 


Neighborhoods have their own community facilities. Levittown II 
js divided into approximately eight “master blocks” of about 1 
sq. mi. each. The first to be completed is shown in map below 
and air photo, right. Each such block will have three or four 
neighborhoods. In center will be a school, recreation area and 
swimming pool. The last two will serve children and adults. 

The neighborhood concept is the heart of Levittown planning. 
“Each family will identify itself with the other 400 to 600 families 
in its neighborhood, will not lose its identity,’ says Bill Levitt. 
Kids will go to same school, will be on neighborhood teams just 
as their parents will join in neighborhood activities. 

Neighborhoods have appropriate names. Streets in each begin 
with same letter for easy identification, can be found quickly by 
driving around circumferential street which all other streets cross. 

Because children can walk the short distances to school without 
crossing a main thoroughfare, no school busses are needed, which 


will save thousands of dollars to taxpayers, 


Recreation areas include not only those in the center of each 
master block but numerous others. There will be some 250 acres 
of “forest preserves’—heavily wooded sections clean of underbrush 
but otherwise as natural as possible. A large gravel pit will be 
transformed into a community lake after all construction is fin- 
ished. Each school will have its athletic field, and a professional 
baseball field and other sports grounds will adjoin the downtown 
shopping center. No other city of comparable size in the country 


will have as much usable recreation space. 


Every house will have its own “park” when all the trees are grown. 
Minimum lot is 7,000 sq. ft., many are more spacious. Since half the 
houses have their narrow side to the street, and because back 
yards are ample, houses seem much less crowded than in most 
new developments. While fences are forbidden, families may plant 
more trees on property lines if they wish privacy. 

Typical reaction to neighborhood came recently from a furni- 
ture-van driver. “Only $10,000 for all this,” he said. “I'd work like 
a dog for the rest of my life if I could only live here.” 


In Levittown, L. I., the shopping centers were entirely different 
from the one shown here. Originally there were no plans 
for stores; as the town grew, the Levitts gradually built 
nine village greens, each with its small group of stores. 
But they did not control adjoining land, so outsiders built 
a large shopping center which took much business away 
from the smaller stores. There never was a single “down- 


town” area. 


In their new shopping center, the Levitts use their land gen- 
erously and landscape it handsomely. 

The Levitts have reversed the usual policy of entrepreneurs 
who crowd their shopping-center buildings together, begrudge the 
cost of every tree and shrub and put utility ahead of beauty in 
their acres of barren parking areas. 

Bill and Alfred Levitt, with their Consulting Architect Lathrop 
Douglass, have tried to give their stores such an attractive setting 
that people will want to come there. Guided by the still-forceful 
hand of 72-year-old father Levitt, they have arranged their land- 
scaping so lavishly that they feel it will make Levittowners proud 
and bring merchants good will and cash. 

A wide, landscaped mall flowing in a pleasant curve will sepa- 
rate two rows of stores. At the far end the visitor’s eye will 
carry across an uncrowded grassy area to the community 
building (see photo, opposite). Thousands of trees in the 5,000- 
car parking lots will surround the stores. In the years to come 
families parking their cars in the shade on hot summer days may 
well bless the name of Abraham Levitt. For every strip that sep- 
arates the cars will have its trees, and scores of acres will be trans- 
formed from scorching blacktop to a leafy bower. 


Why not a central location? The big shopping area is at one 
end of the city, not in the center. This location seemed logical to 
the Levitts because it is in the downtown and business area. It 
can be reached easily by everyone in Levittown, and is at the 
intersection of two boulevards that will bring out-of-towners in 
to shop. Between the residential area and the railroad station, it 
is convenient for commuters, and equally convenient for people 
driving to work in nearby areas. 

“These stores are not revolutionary,” says Lathrop Douglass, 
“but we tried to eliminate the faults that have occurred in some 
big centers. The department store, for example, blends in well 
with the rest of the shops and is not incongruous as it is in some 
places. The visitor’s interest does not peter out as he walks around 
the center. The long mall ties the stores together and simplifies 
the design. With the mall we also can get greater concentration 
of stores. In several places we have brought the parking area 
right up to the mall, because people like to feel they can get close 
to the center of things if they want to.” 

The Levitts’ name and their reputation for success brought some 
500 applications from merchants who clamored for space. The 
problem of Lionel Friedmann & Co. of Philadelphia, which leases 
all space, was not in locating tenants but in choosing the ones 
that were wanted. Says Friedmann: “This location will un- 
doubtedly become the economic center for lower Bucks County 
and will have a drawing power with a radius of 15 to 25 miles.” 


There will also be four other small groups of neighborhood 
stores located strategically in residential areas. These will each 
have a food- and drugstore and perhaps two other shops. 
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Shopping center in Levittown may become a 
Mecca for visiting architects and builders as 
it will be one of the most attractive in the 
US. Thousands of trees plus hundreds of 
planting beds will fill its 55 acres. Even 
parking areas will be landscaped. 


Parking area will take 5,000 cars in its 


tree-shaded lots, which is 1,000 more than 
Northgate in Seattle, but 1,000 less than 


shopping center at Framingham, Mass. or 


Hudson’s in Detroit. 
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First store to be built, this will house big 
food market and drugstore beginning this 
month, Stores will use same asbestos siding 
on face and underside of overhang as is 
used in houses. Food shop will have more 


display cases than any other in US. 


Photos: Lionel Freedman 


—- Remtioum RR station 
(main tine - PRR ) : 


Community building or civic center is en- 
larged copy of one at old Levittown. This 
has two auditoriums, the larger with a full- 
size stage and seats for 800. It is now being 


used as Levitt offices, will be given free to 


community in 1955. 


Railroad station, designed by architects of 
the Pennsylvania Rail Road, will be on main 
line of the road between New York and Phil- 
adelphia. Just across a main road from the 
shopping center, it will be easier to reach 


than was station at old Levittown. 


The Levitts’ greatest problem: how to avoid monotony? A 
few critics of the new Levittown are already saying they would 
not want to live there. “Those acres of houses all looking alike 
will be monotonous,” they complain. The Levitts, well aware of 
this danger, took a number of bold steps to overcome it. 

It is true the basic Levittowner will be repeated thousands of 
times in four variations (opposite). There will be other houses: 
500 of the larger Country Clubber at $17,990 will begin building 
next spring. Possibly a new design, still in the dream stage, may 
be built at a price between these two. But the Levittowner, origi- 
nally priced at $9,990 and now at $10,500, will fill most of the 
city. (For a detailed description of the houses see H&H, Feb. 52.) 

The answer to why the Levitts chose to build one basic house 
is simple: to keep the price down. Alfred Levitt, and his staff 
of technical experts, had to design a house of 1,000 sq. ft. plus 
carport which, with all its extras and equipment, could be sold 
for around $10,000. No outsiders know what the Levitt costs are 
but “educated guesses” are that land, the vast network of utilities, 
the costly recreation areas, the big town hall, free church sites 
and all the extras in the package, plus a reasonable profit come 
to about $5,000 per house. This meant that Alfred Levitt had to 
produce a house which, with its kitchen equipment, would cost 
about $5 a sq. ft. (with the carport and outdoor storage area 
thrown in free). This is a price to make strong builders shudder 
and government public housers drop dead. 

A visit to the construction site where the blue-ribbon framing 
crew of three men once set an all-time record by framing an entire 
house (including partitions and roof) in five hours is convincing 
proof that construction speed depends on repetition and simplifi- 
cation. The Levitts believed their buyers would prefer one basic 
house at $10,000 to a wider choice of models at more money. 

They pooh-pooh the very thought of monotony. “This will be 
the least monotonous mass-housing group ever planned in 
America,” Alfred says. To his basic rectangle he has added four 
different carports and the photos show how they affect the house. 
Variation also comes from the fact that half the houses face the 
street the long way, half the short way. 

Financing for the entire operation is handled by Jack Halperin 
& Co., Inc. It is perhaps the largest deal of one-family houses in 
this country. 


STORAGE 
11-9" 6-0" 
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Other means which Alfred used to give individuality: 


> Trees and shrubs will make this the most completely land- 
scaped city in the country: evergreens screening houses, around 
each lot, plus thousands of trees along the streets (see photos). 
In addition to the slow-growing evergreens already planted, 
each back yard will get three fruit trees. 

For an airplane passenger there will be no sight in Amer- 
ica quite like Levittown in April when 48,000 fruit trees are 
in bloom, when new green leaves are sprouting on several 
hundred thousand trees lining the streets and turning the 
55-acre commercial area into a young forest. It is not likely 
anyone will write a song called, ‘“‘When it’s apple blossom 
time in Levittown, . . .” but it could happen. Abraham Levit 
is indeed God’s gift to the nurserymen, for he is buying on a 


scale never known before. 


> One-story houses will appear less monetonous than two- 
story because plantings will be Proportionately taller, will 


shield houses more quickly. 


> Variety in houses also comes from seven different colors 
of siding and trim. 


> Any group of small houses crowded close together seems 
dreary but the Levitts have a minimum lot width of 70’ and 


many lots are wider and irregularly shaped. 


> Back yards, as well as side yards, are large, as the photos 


opposite illustrate. 


> Much of the land is gently rolling (see p. 80), giving a 
change of elevation. 


> Families will create individuality by changing their houses. 
Already scores of families are turning their carports into 
garages or enclosed rooms, or are adding patios, screen 


porches and other individual touches. 


>The Levitts know that houses do not appear monotonous 
if you do not see too many at one time. The curved streets 
are not only pleasant but confine the view to a couple of dozen 


houses. There are few long, straight rows of houses. 


. 


> Monotony is further avoided by the use of the master block 


with its winding street and its school and recreation area. 
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All the Levitt houses are good sellers but salesmen report that 
house at left is most popular. Its long side faces street, and carport 
completely under main roof makes it look larger than other models. 
When these photos were made last month the street trees which 


will be just inside of sidewalk had not yet been planted. 


House at right is second choice. It has sume plan and arrangement 
as house above except that carport roof is flat. Each carport has 
a 12’ x 6’ storage room. Entrance is always at same position in 
house, although it may face the street or one side. Asbestos siding 


is of seven different colors. 


House at left, with end to street and wide roof over carport was 
third in popularity. But it was best liked by families who wanted 
to put a freezer in the storage room which is close to kitchen 
door. Extra space made by wide overhang also gives this house 
a covered porch next to carport. Each house has same floor plan. 


House at right was most popular with physicians or dentists but 
least popular with average families. Professional men and some 
families bought it because it can be easily expanded. Carport 
can be enclosed as separate room or porch. Dozens of families have 


already made changes in their houses by adding rooms or porches. 
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LEVITTOWN 


Construction operations start at big 


new yard below, where 48 carloads of 
materials arrive daily. Everything pos- 
sible is packaged in house-size amounts, 
is handled mechanically, moved quickly 
to the house site. Scores of operations 
are timed so that materials flow out 


from here to exact spot where needed. 


In Levittown, Long Island (photos left and above) the older, 
expandable-attic house was built with approximately the 
same construction methods as Levitt uses today. New 
house has 1,000 sq. ft. on ground floor vs. 800 in old house, 
New house takes less framing lumber, but uses 16 squares 
(or 75 large sheets) of siding compared with ten squares 
(or 570 small shingles). Levitt still subcontracts all labor, 
uses same subs and many mechanics he used on L. I. 
He averages 25 houses per day, reached 40 last summer. 


Steel pipe for radiant slab heating is 
piled high in yard, looped and tied for 
quick delivery to site. When copper 
shortage developed Levitt switched to 
steel pipe, plans to return to using cop- 
per. Levitts’ old slab rested on 6” of 
bank-run sand and gravel, now is on 
6” of gravel with a membrane. 


Below: all framing lumber for one house 
is precut in yard, dumped close to slab 
with pieces used first on top. While 
Levitt furnishes lumber and power saws, 
the millshop cutting operation is sub- 
contracted including deliveries to the 
site. New yard is larger than Long 
Tsland’s and has three more power saws. 


Photo: Ralph Steiner for Fortune 


Chief. difference between new Levittown and old is enor- 


mous amount of utility work the Levitts have done. They 


built a complete water and sewer system for a cily of 
70,000 people which cost several millions. all to be passed 
on to the people “who will have the lowest utility rates in 
the state.” according to Bill Levitt. Nearly half of man-hours 
go into site preparation and community facilities. Upper 
right: baby bulldozer that can scuttle around inside of 
foundation to smooth out gravel for slab preparation. Lower 
right: rotary trencher which digs 6” trench for footings. 
instead of 8” as on Long Island. Getting in utilities has been 
somewhat slower than planned, has slowed housing sched- 
ule. During winter Bill Levitt plans to get ahead on utilities. 


may boost production next year to 6,000 houses. 


Layout man is key figure. He installs sills for exterior wall and 


partitions and marks position of every stud, window and door, He 


lays out four or five houses per day. His speed is due to fact that 


except for window locations, every house is approximately the same. 


Asbestos siding, packaged with right 


Two men average one house a day with 
siding, the fastest earning $200 weekly. 
Levitt switched from composition board 
sheathing to plywood because latter 
holds nails better if nailers miss studs. 
All sheets are 32” wide, come in five 


heights, go on faster than small shingles 


on earlier Levitt house (see earlier 


photo p. 88). There is still considerable 
hand cutting (photo at left) of Color- 


berstos sheets which slows up the job. 


Wall framing goes fast because of 
simplified design plus fact each house 
has four prefabricated window sections. 
Framers say this house is framed faster 


than old because no scaffolding is used. 


framing crew is usually four men who build panels from precut 
umber, window frames, tilt them into position. Including partitions 
and roof, besti crews frame house in five hours, and an average crew 


requires eight or nine. The crew gets $115 for framing each house. 


Interior photo with masons building 
fireplace and chimney also shows roof 
rafters which are not a truss but nailed 
to ridge beam, bolted with ring bolts. 
Levitt believes these go up faster than 
trusses. At right is compact York-Ship- 
ley oil-burning boiler that supplies heat 
to radiant floor coils, Teams of three 
men move rapidly from house to house, 
“pipe up” boiler, make all connec- 


tions. Chimney is masked for painting. 
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Photos: (above, right, & below) Ralph Steiner for Fortune 


Spray painter comes in after house is 
finished (except for tile floor) and puts 
on two coats of primer and one finish 
coat of Plextone, Average time per coat 
is one hour. Advantage of two-tone 
paint is that it covers everything in- 
cluding trim and window frames, can 
be easily washed or patched if dam- 
aged. Another man brush-paints outside 


trim, door, garage posts in 1% hrs. 
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How fo profit 
from the 


Levitts’ pioneering 


Long Island builder shaves profit, 


cuts cost, duplicates Levitt house and price 


Builders have always said no one can duplicate 
Levitt value. Long Island Builder Irving Warfield 
has accepted this challenge—he produces houses 
practically identical to Levitts’ three-bedroom best 
seller and sells them at the same price—$ 10,500. 

At the same time Warfield freely admits his debt 
to the Levitts’ for their pacemaking accomplish- 
ments, says, “Every Long Island builder should 
thank heaven for the Levitts!” 

Warfield’s 515-house project, Southwood-at- 
Syosset, suggests sound ground rules for all builders, 
especially those who copy Levitt houses at prices up 
to $17,000! Specifically : 
> Take less profit per house to get faster turnover. 
> Slice overhead to a bare minimum, 
> Obtain the economies of mass purchasing and 
production by giving subs blanket orders covering 
a whole project. 
> Omit some extras (such as the Levitts’ appliances 
and swimming pools) to offset higher building costs 
on smaller projects. 


Modest profits. Warfield originally planned to 
build only 200 houses at $1,000 profit each. In- 
stead he decided to create a bargain by slicing the 
profit to $500 per house, Reason: he figured that 
smaller profits on more houses meant less risk and 
about 25% more total profit. The Levitts’ profits, 
a guarded secret, are estimated at $1,000 per house. 


Low overhead. “You've got to watch every dol- 
lar,” says Warfield, “or overhead overwhelms you.” 
Like Levitt, he subs his work. Unlike the Levitts’, his 
staff is small. Whereas the Levitts have a 30-man 
design team, Warfield called in outside architects to 
adapt their design for him and to do land planning. 

With only nine employees on_ his payroll (a 
superintendent, two assistants, an engineer, three 
office employees and two salesmen), Warfield turns 
out three houses a day. And, using the first house 
as an office, he has literally slashed overhead to less 
than $125 a house, chicken feed compared to most 
builders’ 5 to 8% overhead and a reported $700 for 
the Leyitts’ vast organization. 


Luis Azarraga 


Big orders. Unlike Levitt, Warfield is not big 
enough to by-pass the middleman and buy directly 
from manufacturers. He must depend on volume 
buying and good deals with subcontractors for his 
biggest savings, “Without wholehearted cooperation 
from subs, these houses would cost $1,500 more,” he 
says. (None are ex-Levitt contractors and many 
work simultaneously on other projects. Levitt subs 
are tied exclusively to Levittown.) 

Unlike most builders who parcel out orders as 
work progresses, Warfield gives his subs blanket 
orders for 515 houses. Then he maintains a fast. 
tight construction schedule so they can avoid costly 
delays. “This way I can cut $250 from my price,” 
says the plumbing-and-heating contractor, who in 
turn gets bigger discounts from his suppliers. Like 
Levitts’ plumbers, he subassembles all piping in his 
shop. Similarly: 
> Concretework is 15% cheaper because men pour 
12 to 14 slabs a day and work ahead on the same 
number of footings. The subcontractor uses big ma- 
chinery like pin-wheel trench diggers, as Levitt does. 
> The bricklayer builds chimneys for $100 less be- 
cause “it’s mass production when I can figure on 
515 chimneys at once.” 
> Kitchen cabinets are 10% less and $26 is saved 
per house on asphalt tile compared to the price for 
50 or 100 houses. 

Spread over 38 different subs and suppliers, such 
savings easily amount to $1,500 a house. 


Methods. Other savings result because Warfield 
uses many low-cost products pioneered by the 
Levitts; e.g., the table-top boiler and bamboo screens 
for closet doors. (Screens alone save $50 a house.) 

Warfield does some things differently from the 
Levitts. (He closely watched Levitts’ operation 
but never got direct help.) For instance, the union 
spiked Warfield’s plan to use paint sprayers; he 


oe, 


must use brushes “at twice the cost.” (Levitt 
runs an open labor shop.) Levitt uses steel coils for 
slab heating but Warfield has switched to higher- 
priced copper because it can be installed faster and 


Long Island buyers prefer it. 
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Although Levitt precuts all wood in a central shop 
nd trucks it to houses, Warfield, whose operation is 
ot geared to keep trucks busy every day, does his 
itting on the site. Here carpenters move jigs and 
ols to a new section of houses from week to week. 
our men turn out 90 trusses (30 per house) and 
yo men cut all wood for three houses a day. But 
ke the Levitts, Warfield tilts up his framing. uses 
x 4’s on 16” centers plus dry-wall construction. 
Warfield really profits from the Levitts’ pioneer- 
is use of asbestos-cement exterior wallboard. Two 
en cover an entire house in one day—just 14 man- 
ours all told. It takes only 85 sheets (32” x 96’) 
er house. Material cost is slightly more than for the 
pproximately 1,000 asbestos shingles that would be 
equired, but is more than offset by saving labor. 


‘ewer extras. Despite higher costs than mass- 
roduction Levitts’, Warfield cuts down on extras to 
eproduce the house at the same price. Levitt gives 
3 trees and over 50 shrubs and flowers per house 
ompared to a more modest offering by Warfield. 
vho also cuts down on big appliances and community 
xtras. (For detailed comparison, see next column. ) 


similar design. Warfield has achieved standard- 
zation without producing rows of identical boxes. 
Touses are varied from lot to lot; the model set end- 
o-the-street is always flanked by the other two 
nodels set lengthwise to the street (see photo 
tbove). The curse of the house-on-its-end look is 
voided. by extending the roof over the carport to 
rive added width to the narrow front model. 

To avoid monotony further, Warfield hired an 
irchitectural consultant for outside color design. He 
judiciously combined six different exterior wall- 
noard colors with three different shingle colors. 
And, instead of ending up with a riot of different 
solors, Warfield got 18 blended color schemes. 

“We knew the Warfield house would sell because 
its prototype in Pennsylvania was a big success.” 
says a spokesman for J. Halperin & Co., which also 
handles the Levitt loans. FHA and VA paper is 
placed with the County Trust Co.. of Tarrytown, 
N. Y., and New York’s Dry Dock Savings Bank. 
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County Trust also advances construction money at 
the prevailing N. Y. rate: 5%, no service charge. 


Biggest sales feature. Warfield achieves high 
value at low cost: three bedrooms and 1,000 sq. ft. 
priced at $9,900 last July. Within four hectic weeks 
buyers snapped up 300 of his houses. Although he 
stopped advertising and later had to raise the price 
to $10,500 (after the Levitts did the same), sales 
have since climbed above 400. At this rate al] houses 
will be sold long before the last is finished next July. 


A comparison. Except for a solid rather than a 
folding wall between the third bedroom and living 
room and the absence of a range and clothes washer, 
these houses are practically identical to Levitts’ 
1,000 sq. ft. 1952 model (H&H, Feb. ’52). Missing, 
however, are swimming pools and other community 
facilities that Levitt gives and which must cost him 
at least $1,000 per house. On the other hand, War- 
field’s raw land at $1,100 a plot is at least twice the 
Levitts’ cost. Also, Warfield operates under union 
conditions and a rigid local code makes plumbing. 
framing and other items more expensive. 


Levitt Warfield 
DEO UG GEE DICER Oe 401 x 25" 39/211” x 257 
Exterior storage .......-- TO 620) 11’-6” x 6'-8” 
IMMimitmen -LOt vaseye mire oer 70’ x 100’ 65’ x 100’ 
Bireplace .:.s<0-0mss see - 3-way 2-way 
RWS gyoacoocosotdanene 1914” electric 36” electric 
Clothes washer ......... included excluded 
Refrigerator ........---- included excluded 
Ceiling joists .........-- Pile a Qiks 6! 
ROOF TLUSSES: cule sels 24” 0.¢. 16” o.¢. 
Glosing’ costS ....00--6-- None $195 


How do Warfield’s 1,000 sq. ft. houses priced at 
$10.50 a sq. ft. compare with others in the same 
area? A mile away are 875 sq. ft. ranch houses with 
basement but no garage for $10,990—more than 
$13.50 a sq. ft. Other nearby houses with 1,200 sq. 
ft. sell for $13,500 with basement and garage. Near 
Warfield’s project are 1,100 sq. ft. packages at 
$14,900; they include basement and expansion attic 
but the garage is extra. None of these approach the 
Warfield or Levitt house in livability per dollar. 


COMPARE THESE MODELS 
with their Levitt prototypes 
on pages 84 and 85. Not 
adapted was the Levitts’ 
breezeway model; it is too 
wide for a less-than-70' lot. 
(This 


is the fourth choice among 


model, incidentally, 


the Levitts’ Pennsylvania 
Warfield’s best 


seller is center model. 


buyers.) 


Basic plan 
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For an established suburb 


The problem: to get an attractive shopping center 


in a closed-in area 


Unlike the shopping center built on the fringe of a new community 
where large areas are available and the architectural character of the 
community is already established, this shopping center was erected: 


>in a built-up area; 


>on an irregular tract (the only one available, unfortunately divided 
by a suburban thoroughfare) ; 


> where the grade differential was 12’ to 14’; 
>in a “prestige” neighborhood (homes range up to $50,000). 


After LaGrange Park’s Homestead Garden apartments were built in 
1949, only 614 acres were left zoned for business. Maximum over- 
all length and width of buildings for the shopping center were es- 
tablished by lot dimensions after necessary allowances for parking 
(3 sq. ft. to every square foot of store area; cost: $230 per car 
space). The architects took advantage of the natural slope of the 
site by designing the center on two levels, thus economizing in build- 
ing costs and conserving the scarce land area. They created a re- 
strained exterior of limestone and brick, inviting to the eye and 
closely related to the suburban landscape. 

The upper level seems to be a one-story structure, faces a heavily 
trafficked road; lower level is two stories facing garden apartments. 

In varying degrees Architects Mittelbusher and Tourtelot put 
many elements of a model shopping center into the Village Market. 


Tenantwise. All services enter buildings at the lower level. Hand- 
truck corridors on this level extend indoors, out of view, but are 
something of a compromise since all tenants must handle goods from 
relatively cramped service areas. Flexibility for smaller stores on 
upper level is possible because there are no interior masonry bearing 
walls, and only alternate lines of roof columns extend through the 
upper-level floor construction. Location of the center precludes a 
competing shopping center from being built in the suburb. Primary 
trade area is within a two-mile radius (15,600 families with a dis- 
posable income of $116 million). Secondary trade area is a ten- 
minute drive from the market. The Chicago Loop is a minimum of 
30 min. drive away. 


Customerwise. Each unit has adjacent parking (1,049 cars sall 
told) and continuous walks ramped to make possible a round-robin 
tour of all the stores with no back-alley views. Besides visiting the 
usual soft-goods stores a suburban housewife can take junior to a 
doctor or dentist (medical center), have her hair done (beauty 
salon), shop in comfort (100% year-round air conditioning), and 
have dinner in pleasant surroundings (terraced restaurant). 


Ownerwise. For his investment of $1.9 million, excluding land, 
the owner got 102,000 sq. ft. of rental space, 135,734 sq. ft. ¢ross 
area. Including canopies and loading docks, cost of building was 
$10.17 per sq. ft. Two central plants, one for each section of the 
market, provide electric, gas, water-heating and refrigeration services. 
Tenants are charged on a square-foot basis for services. 


Maintenancewise. Central-plant treatment eliminates storage tanks 
and smokestacks; maintenance is possible without long transmission 
line and attendant high first costs. Service corridors are a natural 
for keeping pipes and ducts accessible, 


94 


Photos: Hedrich-Blessing 


Upper-level small stores spread bland, business- 
like glass fronts along heavily trafficked highway. 
Terraced restaurant above circular women’s ap- 
parel shop is attractive come-on to passing motor- 


ists, convenient facility for day-long shopping. 


Canopies over walks are wood supported by steel 


beams and columns, with corrugated aluminum 
sheets on the underside. Signs are high enough 


to be seen easily, small enough to avoid clutter. 
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Each of two self-sustaining shopping units has 
essential prerequisite of a modern shopping cen- 


ter: the big store. Decoy for north section 


supermarket, for the south section a dress shop. 


Lightly traveled road dividing shopping center is 
§ Pping 
principal west entrance to apartments which pro- 


vide a walk-in market: trade from 366 families. 


LOCATION: LaGrange Park, Il. 

MITTELBUSHER & TOURTELOT, architects 
FRANK REIDERER, consulting mechanical engineer 
SYBEREN F. NYDAM, consulting structural engineer 
SEWARD H. MOTT, site-plan consultant 

WM. JOERN & SONS, builder-developers 


The two houses shown on these ten pages have three things in common: both were de- 
signed for fairly large families: both permit members of the family to work (or pursue 
their hobbies) at home; and both architects came up with solutions that combine the 
open plan for daytime living with the closed plan for areas used at night. 


1. Open plan and closed plan in Texas 


This pleasant, unpretentious house makes the point about the open vs. the closed plan 
so well that it received an honor award in the Texas Society of Architects’ recent 
state-wide exhibit. (The house will also be published in Jean & Don Graf’s forth- 
coming book, Practical House for Contemporary Living.” ) 

For a big family (parents and four adolescent children) the house has six bedrooms, 
including one for the maid and a master bedroom that doubles as a quiet study. Five 
bedrooms are contained in a 37’ x 50’ wing that is strictly compartmentalized (as in a 
traditional plan), with banks of closets and utilities forming heavy sound insulators 
between rooms. By contrast, the daytime wing (26’ x 40’) is one very modern, open 
room, with space divisions barely suggested by free-standing walls and closets. The 60/ 
long service wing (including carport) completes the three-zone plan. To give its in- 
habitants individual “outdoor rooms” as well, Architect Hamilton Brown has designed 
a number of small terraces all around the periphery of the house. They are recessed 


behind the building line for added privacy. and can serve as private entrances for NY 
each member of the household. ees 
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Carport in service wing adjoins service 
patio which, in turn, leads to kitchen 


and maid’s entrances. 


Approach to house is from southeast. Picture, 
right, shows service wing with carport and 8’ 
x 20' storage room at far end. Long brick walls 


and dense pines assure privacy, shade. 


Photos- Shoemake-Stiles 
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nighttime wing (closed plan) 


North end of house shows long, narrow terrace 
outside girls’ rooms, taller living wing in the 
distance. Deep overhangs protect windows 
against torrential Texas rains. Large window 


in foreground serves master bathroom, enables 


the owner to enjoy view while sitting in tub. 


LOCATION: Houston, Tex. 
HAMILTON BROWN, architect 
HULL & HULL, general contractor 


Bedroom wing has a small, roofed terrace for 
each child and for parents. Projecting bath- 
dressing-room units separate terraces. form 
sound insulators between rooms. Porches can 
serve as private entrances for children’s friends, 
may be screened when used for outdoor living 


in spring and fall. 
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Waxed concrete floor makes excellent 
dancing surface. Acoustical treatment 
of ceiling and ductwork cuts down re- 
verberation and noise transmission. En- 
tire. house is air conditioned so that 
views and existing trees alone dictated 
orientation. Night lighting of trees out- 


side glass walls is spectacular. 


Each activity area in living space hus 
its own views. Note raised ceiling over 
central portion of room. skylight over 
pool with bridge at right. Architect 
Brown says he learned plenty from this 
job about volume and space relation- 
ships, interplay of solid and glass panels 
(note simple, successful brick texture 
above fireplace). However, Brown feels 
that he might handle a few details differ- 
ently now. Unit cost of house was about 


$15 per sq. ft. 
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Open plan for daytime living. The open plan has been one of the chief principles 
of modern architecture. But, like many innovations, it has sometimes become a cliché 
—used where it made little sense. 

Here Architect Brown used the open plan in the daytime area of his house (and 
divided the nighttime area into tight bedroom compartments insulated for privacy and 
against noise). The open plan enables the owners to entertain in the casual, large way 
characteristic of Texan hospitality. The subtle organization of the 26’ x 40’ living area 
into barely separated spaces for dining, conversation and hobbies (the wife paints, 
weaves and sculpts) keeps the large room from shapeless emptiness. 

To articulate his 140’ long facade, the architect raised the ceiling over the living 
area, thus stressing its importance. The ceiling over studio, entrance and dining room 
is low, penetrated only by a plastic skylight above the pool. 

Says the architect: “This is a house for a family of individualists, independent yet 
fond of each other. Each must be able to go his own way or get together with the others 
at will.” This disarming combination of open and closed planning, together with the 
many separate entrance porches, enables them to do just that. 


Ch) 


2. Open pian and closed plan 


in Maryland 


Though less sharply zoned than the Texas house, Architect Percival Good- 
man’s home for a family of four (husband an amateur recorder of modern 
music, wife a gifted painter, two small daughters) makes the point about open 
vs. closed planning with marked subtlety. 

The open 22’ x 44’ living area is here subdivided not merely by free- 
standing elements but by dramatic changes in level as well. Yet the two-level 
solution is not determined by dramatic intent alone. For one thing, the 
sloping site is ideally suited to such a scheme; for another, the higher-level 
areas (including an elaborate recording booth) have a perfect view of the 
sunken area, and across it toward terraces and slopes to the south; and of 
course, changes in floor level mean changes in ceiling height—so that the 
living area proper is made more important by its greater height without 
resort to unsightly, costly breaks in ceiling (and roof) lines. 


te, 


LOCATION: Pikesville, Md. 
PERCIVAL GOODMAN, architect 
GORN BROTHERS, INC., general contractor 


Sheltered terrace seen from southwest at left, open sun terrace at right 


Photos: Alexandre Georges 
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wife faces north, bedrooms face east. As in 
Texas house shown on previous pages, nighttime 
areas are compartmentalized, sound insulated 
with banks of utilities, etc., between the bed- 
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STUDIO 
18'-7"x13-4" 


BED ROOM 
14'-0"x I'-0" 


BEDROOM 
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KITCHEN 
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Flagstone-paved terraces and courts ring the 
plan: a covered terrace to the west, an open sun 
terrace to the south, a higher-level dining terrace 
farther east, a play terrace near children’s rooms, 
a service court to the north. Right: view from 


the raised dining terrace looking toward the west. 


FAMILY HOUSE IN MARYLAND 
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Two-level living area. The pictures on these two pages show that the 2 ‘Le topo cloth, 
open, “split-tevel” plan does three things for the living area: first, it divides q. teccseedie 
pen, “‘split-level” plan does three things fo g : first, ee ih leaned 
the room—so that, for example, the dining area is not just a corner in an : 
amorphous space, but a raised platform of some formality. Second, it gives 
the husband (whose hobby is recording music) a conning tower position in 
his raised recording booth (right)—so that he can watch recitals that take | 
: Ce . . : . 3-6" 
place in the living room below him. Third, it produces all the added interest 
that goes with changes in volume, changes in vistas and changes in apparent } 
Bee, ns = 5 - 5 6-0" 5-8" slide-down 
size that you get as you walk around (and up and down) in a room of this sort. topa cloth 
: : a A panel, 
These pictures emphasize one aspect of the split-level plan that is some- double glazing 
: A T ea ms behin 
times overlooked: the fact that an area will look larger from above than from 


normal eye level (because you see more of the floor). The total result, here, 
is that a trip through the living area produces a succession of space sensations 
that no one-level scheme could hope to provide. 


SECTION THROUGH 
CONTROL ROOM WALL 


From entrance level, view is across sunken living room toward terraces and trees beyond 
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Recording booth is behind sliding panels at left, dining area is on raised platform at right 


Diagram explains changes in level both in- and outdoors. 
Steps at lejt lead to recording room and studio (the only 
air-conditioned areas in the house). Recording room works 
three ways: to record recitals in living area; to record 
broadcasts of modern music from nearby Library of 


Congress; and to play back recordings to living area. 


Dining area is made more formal by its raised 


location overlooking sunken living space. Bar 
counter in rear is pass-through to kitchen. To the 


left: entrance hall on sume level as dining space. 


View from dining area across sunken living spuce. Small windows in rear. 
along west wall of living room, contrast pleasantly with large glass areas to 


the south, do not admit low west sun. A special problem throughout the interior 


was to find enough wall space for the wife’s paintings. 


Since daughters are still small, one bedroom is 
currently used for play only. Door from this room 


leads to terrace at east end of the house. 


Plan of nighttime areas shows utilities, 
dressing and closet areas used as sound in- 
sulators to keep out noise from living areas. 
Upper-level dining terrace faces south. Unit 
cost of house was about $24 per sq. ft. 


Daughters’ bedroom is in southeast corner. As children 


grow up, this end of house can become their private domain. 
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‘Toward New Towns for America’’ 
by Clarence S. Stein, 
with an introduction by Lewis Mumford 


The University Press of Liverpool 


Reviewed by John Hancock Callender, AIA 


The making of towns 


Here is the documented history of two decades of pioneer- 
ing by Clarence S. Stein and his associates. Their new 
world: the making of complete towns—garden cities. 

Major experiments, beginning with Sunnyside Gardens 
in 1923 and ending with Baldwin Hills Village in 1941, 
are described, re-examined and evaluated. The story of 
each project from its inception down to the year 1949 
is reviewed by the author and recent photographs furnish 
a good supplement to his appraisals and criticisms. 


Heresy within a conventional gridiron 


In 1924, Stein first set out to build a garden city. Sunny- 
side Gardens in N. Y., undertaken merely as a preliminary 
exercise, turned out to be an extensive project of great 
intrinsic interest. On a 56-acre site (about the area of 
ten city blocks), living quarters for 1,200 families were 
provided in row houses, 2- and 3-family flats and 4-story 
apartments. Types were mixed throughout the project to 
avoid an “assembly-line look.” Owners and tenants were 
permitted in the same project and this seemed to cause no 
difficulties, social or administrative, 

This heresy against the canons of zoning was possible 
only because the site was zoned for industrial use. Parks 
were developed in the center of each block of houses 
and the houses faced inward. Private deed restrictions 
dedicated the rear portion of each lot to community use. 

Sunnyside Gardens demonstrated that even within the 
rigid pattern of a conventional city gridiron, dynamic 
and almost rustic patterns of living may be created. 


A world-famous city 


' this area. 


most significant design features are: 


1. Superblocks—from 30 to 50 acres, their perimeters | 
are indented by cul-de-sacs, with a park at their center. | 


2. Specialized roads — service lanes, collector streets, | 
main streets and through roads are of a width and type | 
of construction appropriate to their use—a principle ; 
generally accepted in present-day subdivision work, but | 
a radical idea in 1928. 


3. Separation of traffic—access to the houses by car is | 
through cul-de-sac service lanes; pedestrians use walk- 
ways through the parks; where walks cross main streets, 
grade separations are used. 


4. Houses facing the park—living and sleeping quarters | 
front on the park; service rooms face the street—another | 
revolutionary idea in 1928. 


5. The park—the real heart of the town; neighborhood 
circulation—school, shopping and recreation—is through 


6. Clarence Perry’s neighborhood unit principle—each — 
unit has a radius of half a mile, centered on an elemen- 
tary school; each has a neighborhood shopping center. 

Radburn is primarily a community of free-standing 
single family houses with attached garages built for sale. 
The large park areas (essence of the Radburn plan) 
were inexpensive in first cost and are easily and econo- 
mically maintained. Today, Radburn is a more attractive 
living area than is any private development built in this 
country before or since. 


Chatham Village: 4.2% profits 


Chatham Village in Pittsburgh, a 197-unit all row-house 
rental development, was an investment project of the 
Buhl Foundation and demonstrated conclusively the 
security of such investments, Average annual returns have 
been 4.2% and half of the original investment was paid 
off in 15 years. 

With a site of 45 acres two miles from Pittsburgh’s 
Golden Triangle, the planner used only 16 acres for 
housing. The remaining 29 acres form a protective 
greenbelt around three sides of the property. 

Row houses cost about 20% less than detached houses; 
garages are in separate compounds. A hilly site added 
greatly to the architectural interest of the project and 
added very little to its cost, 
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Garden cities within city limits 


The 660-unit Phipps Garden Apartments, adjacent to 
Sunnyside in N.Y., and the 1,400-unit Hillside Homes in 
the Bronx (1932-36), bring many of the amenities of the 
garden city into the conventional city apartment house. 
Both projects used a combination of 4-story walkups 
and 6-story elevator buildings; both made use of large, 
pleasantly landscaped interior courts. The walkups, 
Stein concludes, are preferable to the elevator buildings, 
being cheaper in both first cost and maintenance and pro- 
viding superior livability. 

Plans to make the 26-acre Hillside site a single super- 
block had to be abandoned after an unsuccessful two- 
year struggle with the city to close off the already mapped- 
out streets. 


The New Deal’s greenbelt towns 


To provide employment, demonstrate the soundness of 
garden city principles, and to furnish low-rental hous- 
ing in healthful surroundings, three greenbelt cities were 
built by the New Deal’s Resettlement Administration 
headed by Rexford Guy Tugwell. 

Sites of 3,000-4,000 acres were selected for four green- 
belt towns: Greenbelt, Md., 13 mi: from the center of 
Washington; Greendale, Wis., 7 mi. from Milwaukee; 
Greenhills, Ohio, 5 mi. north of Cincinnati, and Green- 
brook, N. J. (never built). In the two western projects, 
the extensive greenbelts were used for agriculture, as well 
as for county parks and recreation areas. 

No one of the towns has ever succeeded in attracting 
any industry although they were planned for such ex- 
pansion. Like Radburn, they have remained strictly sub- 
urban communities. But in every other respect, the 
greenbelt towns have proved highly successful. 


Municipal costs 


One of the most valuable features of Mr. Stein’s book 
is his detailed analysis of Greenbelt, Md., particularly in 
terms of municipal costs as related to the size of a com- 
munity. His figures indicate that a town of less than 
1,000 families will suffer from high operating costs. 


Luxury at 25% more 


Baldwin Hills Village, a private rental project for 627 
families, covers an 80-acre site and was treated as one 
superblock. The plan went through only after a long 
struggle with the City of Los Angeles which objected to 
the closing of (in this case) unmapped streets. FHA and 
RFC also had to be fought to a standstill. 

The central park area is about half a mile long and no 
buildings are higher than two stories. The effect: one of 
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spaciousness and luxury. Standards of unit planning and 
equipment are considerably higher than for any previous 
project described by Mr. Stein. But the price came to 
only 25% more per unit than the average cost of public 
housing projects in Los Angeles. 

In Baldwin Hills, garage compounds and visitors’ 
parking are provided in the cul-de-sacs, Although 100% 
parking facilities were provided, present owners are add- 
ing more, This Los Angeles project is the only one in 
Mr. Stein’s book which has fireplaces but, unlike Rad- 


burn and Greenbelt, it has no swimming pool. 


The esthetic of row housing 


In all projects except Radburn, row houses are the pre- 
dominant housing type. This is partly because of the 
greater economy of constructing the row house as com- 
pared with the detached dwelling. But it is also done for 
purely esthetic reasons. 

“Row houses,” writes Mr. Stein, “are long enough and 
sufficiently varied in length to permit freedom of com- 
position and adequate scale as part of the design of a 
large development. The typical American . .. small free- 
standing dwelling is too spotty to count as a related part 
of a general picture.” 

Economy and appearance also favor the use of garage 
compounds. Stein deplores “the American habit of keep- 
ing a car in the house as some European farmers keep 
their cattle.” 


Finger exercises 


New towns, the author advises, should incorporate the 
principles of garden cities, the Radburn plan and the 
neighborhood unit. They should provide for safety, 
spaciousness, and neighborliness, closeness to nature and 
beauty. They should be economical—saving money, time, 
and energy. They must be designed for investment rather 
than for quick profit. Therefore, they are a proper field 
of activity for insurance companies, foundations, coop- 
eratives and unions. The participation of government 
will be necessary. 

In his introduction, Lewis Mumford notes ihate 2. 110 
one knows better than Clarence Stein that the work he 
has here described is but a beginning—finger exercises 
preparing for the symphonies that are yet to come. . . oe 

In anticipation of these brave new worlds, it would per- 
haps be wise to point out the serious defect characteristic 
of all large-scale housing projects, whether public or pri- 
vate. Tenants of any one project are usually of one in- 
come level. It seems to this reviewer that a healthy 
American community should encompass the full normal 
range of American income groups, just as it should in- 
clude the normal range of religious, racial, social and 
occupational groups. 
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Photos: © Ezra Stolle: 


TWO WALL SYSTEMS 


and trim yield decorative 


checkerboard windows 


LOCATION: Lake Placid, N. Y. 
OWNER: North Country School 
DOUGLAS HASKELL, designer 
BRANCH & CALLANAN, contractor 


First section of double house shows how window frames 
slipped between studs at 2' spacing produce checkerboard 
pattern. Siding is “barnstorming”—wedge-shaped hemlock 


board whose edge retains the natural profile of the log. 


Lionel Freedman 


Vertical pine boarding of second section fits more snugly 
to thinner trim. Simpler openings still fit between studs 
at 2' spacing, require no cutting or complication of struc- 


tural frame except at 4 corner windows needing headers. 


This odd little double house didn’t get its checkerboard window pattern by 
caprice. In the first part (left) conventional framing was brought down to an 
ultimate simplicity hard to beat; in the second part (above), the same was 
done for millwork. The checkerboard freedom of design was a dividend. 


creen 


a 


The framing idea was to keep putting up standard studs every 2’ all the 
way around the house without stopping. There were to be no special window 
openings and therefore no jack studs either below or above, no stools, no 
headers, no doublers, no complications beyond two exterior doors. 
Obviously a frame could be built that way, with the simplicity of a picket 
fence, only if the window frames were small enough to slip in between the 
regular studs on their 2’ centers, with no need for cutting. Such windows 
could be slipped in singly, or in vertical stacks, or in horizontal rows—any 
checkerboard pattern limited only by the vertical guide lines of the studs. 
(Of course, you must first give up the modern shibboleth of the universal big 
glass sheet. But then, this was a northern house, a mountain house, a 
children’s house.) The simple idea proved to have no hidden complications. 


MULLION 


The trim was simplified as radically in the extension built seven years 
later. Just three pieces: a rabbeted 2 x 4, a trim board, a stop, served every 
purpose in the wall, and all “millwork” except sashmaking was done on the 
job. In fact, the rabbeted studs served as jambs and mullions, too. This made 
for more elegant thinner lines but required better framing lumber and 
demanded that all studs be set truly plumb. Under shop conditions such an 
uncomplicated wall might be cheaper to build than many a panel system. The 
first section, built in 1942, cost $4.45 per sq. ft.; the 1949 part, $7.90. 


All-glass corner makes only 
break in 2’ framing rhythm. 
Finned pipe in front of glass. 
provides heat, 7’ ceiling height 


conserves it. 


Right-hand half of plan is 
children’s dormitory for a 
private school, left-hand half 
an “apartment on the ground” 


for teaching couple. 
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High windows (left) give 
teachers’ bedroom light and 
privacy; vertical “view slot” 
aids ventilation, too. Long 
bedroom yields sitting space. 


Photos: (top and left) Lionel Freedman; (below) © Ezra Stoller 

“Windows for mice and win- 
dows for birds” in children’s 
bedroom are for ventilation. 
Fixed-glass system has one 


double sash for safety. 


110 


HOUSE & HOME 


TWO WALL SYSTEMS 


2. Modular “building blocks” 


combine speed of prefabrication with flexibility of design 


This checkerboard-patterned house goes several steps further than 
the “simple frame” system outlined on the preceding pages: it 
breaks down solid wall and ventilating functions, as well as windows, 
into standard-sized units—and then prefabricates all of them off site. 

Southwest Research Institute’s “Techometric* House,” recently 
developed under HHFA contract, takes prefabrication to a unit size 
largely untried to date. Exterior walls are divided into a modular 
grid of relatively small (20” x 40’, 25-lb.) panels that can be built 
in a local millshop, easily handled by one man, slipped into place 
one atop another in a special aluminum framework like children’s 


building blocks. 


LOCATION: San Antonio, Tex. *Southwest’s own catch-name; no technical significance 
KEPPEL O. SMALL, architect 

_G.5. McCRELESS, builder 
HONIGBLUMS, decorators 


Checkerboard pattern results from interchangeable wall vent and 
window units fitted into concealed framework of aluminum 


studs and plates. The exterior door unit is four regular units high. 


DECEMBER 1952 


It took two men only 8 hrs. to erect the four finished walls of the 
1,400 sq. ft. pilot house pictured here—without any on-site measur- 
ing, cutting, nailing or wasted material. Total construction time from 
slab to roofing: one month. 

In addition to one-man handling, Southwest’s units offer what 
few commercial prefabricators have been able to with their wide, 
ceiling-high panels: great flexibility of window, vent and door 
placement. The modular panels come as 1) solid-wall units of a ply- 
wood and glass fiber sandwich, 2) louvered ventilation units, 3) fixed 
glass units for light and view. Since all three types are identical in size 
and interchangeable, they can be assembled in an almost infinite 
number of patterns, depending, of course, on the requirements of the 
floor plan inside. Thus a group of houses built on the same floor plan 
could provide variety of elevations and the different panels could 
give close control over weather and view. 

The first model, erected by San Antonio volume builder G. S. 
McCreless, received SWRI’s Certified Quality Design seal and 
attracted some 10,000 visitors during the first two weeks. Basic price 
of the 1,400 sq. ft. house (plus 500 sq. ft. carport-storage) : $13,100. 
The builder’s sample sales tag of $17,850 included improved 60’ x 
125’ lot ($2,000), landscaping ($150), central air conditioning 
($1,200), carpets and curtains ($1,100) and kitchen range ($300). 


Techometric incorporates other cost-cutting items as well: 


%A simple wood truss of precut and prebored fir members which 
can be bolted together in 45 mins. without a jig table. 


% Prebuilt storage walls, since the clear-span trusses make bearing 
partitions unnecessary. These give greater freedom in room planning. 


> Roof sheathing of 4’ x 10’, 34” plywood sheets bonded to the 
40” o.c. trusses with a rubber-base adhesive, using only a few hold- 
ing nails. Sheets are held in alignment by metal H-clips between 
horizontal joints. 


>A special 11” thick “flat slab” without beams or footing, poured 
on stone and sand fill and reinforced against the severe ground 
movement of the regior by a diagonal web of 14” steel rods 12” o.c., 
both top and bottom. This “floating” slab requires only perimeter 
forms, simplifies excavation and installation of the ground moisture 
barrier and has proved stronger for the money than a thinner slab 
with beams. 

Southwest hopes to extend its research program to investigate: 
other panel “skin” materials such as aluminum, pressed wood, cement 
asbestos board; combination vent-view units to reduce cost; a 
more flexible panel which could become wall, vent or view unit before 
or after completion of the house; 1” panel frames rather than the 
extra-strong 2” frames used; a lightweight metal roof truss to reduce 
weight and bulk; more economical ceilings and interior partitions 
than the conventional construction used. Since the Techometric 
wall and truss system can be disassembled, it may prove useful 
for relocatable defense housing. Construction movies will be ex- 
hibited and blueprints made available to builder and fabricators. 


Wood trusses carry roof load to ex- 
terior walls, allow freedom of plan- 
ning inside. Wall units, held in position 
by aluminum frame, bear most of load. 


Dining alcove shows all three units 
used together, Varnished natural wood 
panels, finished at mill, need no paint 
on exterior or interior. Joints are wide 


to accentuate decorative grid pattern. 


Plate is spiked to slab by gun; stud 
is held in groove by Z-clip and wall 


units set in place. Flanges of stud com- 
press two strips of plastic tubing to 
make a weathertight joint. 
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WINDOW UNIT 


Photos: Ulric Meisel—Dallas 


Living-dining end of model house faces rear garden through big 
view window made simply by grouping modular window units. 
House and carport, left, are built on separate flat slabs without 


perimeter footings to combat severe earth movement of the region. 
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WINDOW UNITS 


Photos: Ulric Meisel—Dallas 


LOCATION: San Antonio, Tex. 
FRANK ROBERTSON, builder 


One of five demonstration models, this house has T-plan, clerestory louver vents, fence shielding carport 


The adjustable house 


movable closets, retractable walls permit 72 variations on one floor plan 


The flexible floor plan, long used by far-thinking architects 
in office and factory layout, has finally caught up with 
housing. A versatile design recently built in San Antonio 
by Merchant Builder Frank Robertson comes the closest 
of any so far to complete flexibility—a house that can 
change with the requirements of its owners virtually from 
cradle to grave. If it falls short of perfection under the 
test of actual living, its provocative concept should suggest 
ideas for further development by architects and builders. 


Unlike most expandable houses, the“Flexabilt”* home adds (and 
subtracts) rooms within the fixed perimeter of the original house. 
Essentially, it is an elongated plan with a 12/-wide living space 
open from end to end, its service areas and plumbing ranged out 
of the way along one side. At any one or more of a half a dozen 
points this 60’ “tunnel” can be sealed off into separate use areas 
by means of specially designed “Mobile Wall” space dividers: 
1) 4’-wide, 2’-deep storage components (six per house) that can 
be rolled anywhere on castors and adjusted to fit snugly to floor 
and ceiling, 2) a set of 3’-wide wall panels that can be unstacked 
and pivoted into place to form a partition, 3) 4’-wide “stub” wall 
panels that can be set in place to span smaller gaps and 4) book- 
case-wall-shelf units. All can easily be installed by the owner 
without carpentry. 


Robertson has blueprinted 72 different ways to combine 
space dividers, feels his system is flexible enough to meet the 
changing requirements of a family from early marriage to old age. 

As can be seen in the floor plans opposite, a newlywed couple 
could arrange the layout as a two-family house, install a small 
kitchen appliance unit, occupy the “efficiency” apartment and 


* (patent pending) 
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rent the larger quarters to help pay off the mortgage. After arrival 
of their first child, they could move into the large apartment and 
rent the smaller, or occupy the whole house. The plan is then 
divisible into one, two, three or four bedrooms as family size 
increases. Later, as the children marry and move away, the parents 
could rearrange walls and return to their efficiency apartment, 
turning over the main quarters to a married child or renting it 
for supplementary old-age income. For a widow, this has an ele- 
ment of insurance as a guaranteed source of steady income. 


To builders, this built-in expandability means a wealth of 
selling points, and is certain to attract, with only one basic house 
type, a wider range of prospects—from single persons to families 
of varying size, to older couples. 

The five demonstration homes recently opened are the realization 
of an idea that Robertson, a 200-house-a-year, 25-year career 
builder, has been developing since the end of the war. In the 
past he had sold many veterans their second and third houses, 
which seemed to him an expensive way for them to have to meet 
their changing family needs. And he suddenly discovered that 
with two of his three children married, his own house, built for a 
family of five, would soon be unsuitable for only his wife and 
himself, a situation typical of thousands of families. 


First he experimented with fixed walls and movable closets, 
then tried out movable cabinets and folding walls in some 40 of 
his regular houses. Then he and his son, Frank Jr., a 24-year-old 
architectural engineering student, worked out the new plans for 
the current models, which have two baths, 1,250 sq. ft. (plus car- 
port) and sales prices of from $17,500 to $19,500. Now under 
construction are 15 smaller homes, in the $11,000-$13,000 bracket, 
which incorporate the same principles. Robertson has applied to 
Washington for a patent on Flexabilt, has already licensed an- 
other San Antonio builder and plans to make his system available 
to other builders. 
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2. Young married owners could close off 
main part of house (gray area in plan), rent 


it as a one- or two-bedroom unit, and live 


in a one- or two-room “efficiency” apartment. 


THEORETICAL FAMILY CYCLE starts 
with 60’ x 12’ open living area, left. Dotted 
black lines are tracks for partitions; arrows 


point to four possible locations for stor- 


STORAGE 


238 
PLL LT entry age walls. Cycle can start with any of four 
EGOGCOREEEE WA 17 API 1 plans shown (representative of the 72 


variations possible), move in any direction. 
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1. When owners first move into adjustable 


house (plan above) they have a wide choice 


of room arrangement, depending on their 
c apes j22 X 108 
requirements. Note clerestory in picture above 
to give the living area light and ventilation. ASK 


BEDROOM 
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Another model has same basic plan, different exterior 


3. With arrival of children, entire house is 
occupied, arranged with one, two and then 
three bedrooms. One end of still-sizable living 
reom could be used for study, dining, TV. 


parents 
(plan 3), finally return to a small apartment 


with rental unit (plan 2), completing cycle. 
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4. As family grows, a fourth bedroom is 
added. When children marry or move away, 
number of bedrooms 
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ADJUSTABLE HOUSE 


WALL PANELS 


2. To create a separate room, plywood “sandwich” panels are un- 


stacked. Each is sound-insulated, has a tongue and a groove. . 


1. Arrows in main living area indicate tracks in which 3’ sec- 
tional wall panels slide. At far end workmen adjust two of the 
houses’ six mobile storage units, installed in corners of a bed- 


room. Small photo at right shows panels in retracted position. 


3... . which lock with adjoining panels. Here workman unscrews 
strip molding which drops out of ceiling slot to hold panels in place. 


STORAGE UNITS 


o 


1. Castors inside adjustable base frame per- 


4. Workman inserts removable top frame 
mit units to be rolled anywhere in the house. which brings wardrobe nearer the ceiling. 


2. Workmen (below) close off a room with 3. Third wardrobe 
three storage units. Two are already in place. 


is trundled into 
position, slip moldings moved laterally 
to close the narrow gap between units. 


5. Four built-in screw jacks are hand- 
operated to lower base, lift unit off its 
castors into contact with ceiling. Base- 


board strip on floor completes wall. 
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Split-levels 


set the sales pace 


The hottest, fastest-selling houses around New York City 
these days are split-levels. They have come down off the 
hillsides (where they belong) and are running the ranch 
house a stiff race on level Long Island. 

To New Jersey and Long Island builders, the split-level house 
is clearly the best way to attract customers: 
>“When selling got tough about a year ago, the splits pulled us 
out,” says Charles Costanzo of Teaneck, N. J. “They revolutionized 
the homebuilding industry here in the East.” 
>“In five weeks recently our firm sold over 120 houses at from 
$12,000 to $14,500. Almost 70% were splits,” says Long Island 
Builder Joseph Wanes. 
> “Last year we built one-third splits and two-thirds ranches. But 
this year we just reversed that and built two-thirds splits and one- 
third ranches,” says James D’Agostino of Haworth, N. J. 

And the enthusiasm of dozens of others bursts into print every 
Sunday in New York City newspapers. About half the advertise- 
ments feature the story. 


Revolt against the ranch? 

The surprising willingness of housewives to climb stairs is clearly 
a reversal of a national trend. After the war anything but a 
one-story house was a dead pigeon in a good many towns. Yet 
if the New York metropolitan market is any indication of a future 
trend, many families would rather live on two floors today. 

Buyers like the split-level because it is a change. It is higher, 
so it looks bigger than a one-story house. In fact, it has three 
floors—all clearly in sight so neighbors can count them and be 
impressed. For many housewives the split-level is obviously a 
return to their idea of what a house should be: a kitchen, dining 
and living room on one floor with bedrooms separate from the 
living quarters and upstairs where no one can peek in the windows. 
The utility room with its furnace and the laundry room with 
washer and dryer are down six steps. And there is usually a 
finished or partly finished room suitable for many purposes: TV, 
study, guest bedroom, sewing room, workshop, children’s play 
area. The garage is warm in the winter and is part of the house, 
not tacked on one end. The split-level seems to have all the advan- 
tages of a real two-story house but with only half a dozen short 
steps to climb between levels. The additional advantage of a 
split-level over a ranch house without basement is that it utilizes 
ground-level area for utilities and laundry facilities without cut- 
ting into the expensive living-level area. 

Long Island Builders Greenman & Grundt ran a preference 
check on three models they built in their Mayfair Park develop- 
ment. The split-level model was preferred by 43%, the two bed- 
room expansion attic by 31%, the ranch style by 26%. 
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SPLIT-LEVELS 


Predominant split model has entrance on the 


living level, bedrooms and bath over garage. 


Builders like them, too 

For builders, split-levels have several attractions: 

1. They sell faster than one-story houses, so sales costs are lower. 
2. They are not so wide as ranch houses, crowd lots less and give 
a more spacious feeling to the neighborhood. 

3. On sloping ground they cost little more than one-story houses. 
4. They offer more chance for cross-ventilated corner bedroom. 


They make most sense on sloping ground 
Does the split-level make sense or is it a passing fancy like the 
foolish vogue for dropped living rooms in apartments? 

A sound answer should start with the site. Much of the eco- 
nomics of split-level building depends on whether the house is 
to be set on level or sloping ground. 

On sloping ground, the builder usually has a choice of 
a) a one-story house without a basement; 

b) a one-story house with basement or basement garage; 
c) some form of multilevel house that utilizes ground-level space. 

Whether he should build a one-story house with or without 
basement depends largely on the cost of bulldozing or shoveling 
vs. the extra foundation cost. Usually a house with either ground- 
level or basement storage will bring a higher sales price. The 
hillside houses of Norwood Village, Seattle (H&H, Sept. ’52, p. 88) 
and the Luria houses near Washington, D. C, (H&H, Nov. ’52, 
p. 147) are excellent examples of how to turn daylight basements 
into valuable space. The ground-level space is comparatively 
inexpensive, too. 

On sloping ground what are the advantages of a split-level 
house over a one-story house with full basement? They depend 
on three fundamental cost factors: 

1. Excavating. On gentle slopes the split requires relatively 
little excavating. Only half of the basement is utilized since the 
half under the living portion is usually left as crawl space. 

2. Foundation. Since the garage is tucked under the bedrooms 
in the split, less of the length of the house needs foundation than 
a ranch with attached garage. 


118 


ENTER 


Alternate is really two two-story units side 


by side with six stairs connecting the levels. 


Difference between this and model at left: 


entry is at garage instead of middle level. 


Most commonly built split model in metro- 
politan area has three bedrooms and bath 
over garage, utility room and play area. Eco- 
nomical design is on slope with crawl space 
beneath living area, but today many splits are 
built with full basement and on flat ground. 


3. Roofing. Again because the garage is under the house, the 
split requires less roofing. If there are roof breaks, as in most 
splits, the economies are not so great as they would be if the roof 
were continuous. 


Case study in costs 

One Jersey builder who puts his splits on sloping ground sells 
a 1,050 sq. ft. split for $15,750. He built comparable-area, full- 
basement, ranch-style houses (1,050 sq. ft.) for $17,000. Ranch- 
house costs were higher on these items: excavation ($50) ; founda- 
tion ($400 for five additional block courses in the full basement) ; 
framing ($200) ; roofing and siding materials ($35). Split-level 
costs were higher than costs on the ranch for these items: carpentry 
labor ($200 because of time spent jumping from one level to 
another and the need for extra scaffolding for the roof break) ; 
painting ($25 because of work on higher ladders and covering 
greater face area in height) ; heating unit ($25 because of addi- 
tional time spent in crawl space) ; stairs ($30). 

Builders do not agree on the costs of building split-levels. 
The chief reason: few have been building them long enough to 
make accurate cost breakdowns. Some builders will agree they 
get their split-level plumbing and heating costs at the same price 
as ranch utilities. Subcontractors are willing to average out the 
costs either because they do not yet know their costs or because 
split-level building affords them a larger volume of work. 

Many Jersey builders agree that sloping terrain is the greatest 
single factor that can keep the costs of a split-level on a par 
with ranch construction. Sam Klotz, building in Mountain Lakes, 
finds that a split-level house costs less than one-half of 1% more 
than a ranch house the same size. His Locust Hill development is 
on gently rolling terrain. 

Although Jersey and Long Island builders generally agree 
that a split-level costs more and is harder to build than a com- 
parable-sized ranch house without basement, they think the split 
offers more for the money. Says Builder Brill of Brill-Tishman, 
L. I., “You’re throwing in the garage at very little extra cost.” 
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J. Leigh Sheridan 


The split on level ground 

On flat ground it is necessary to shift the earth around to create 
an artificial site for the multilevel split. That drives the cost 
higher, frequently as high as putting in a full basement. Long 
Island builders don’t mind, though, They can sell the split-levels 
faster and often at a higher price. One builder sells a ranch house 
for $13,500, a split for $15,500, both 1,000 sq. ft. The ranch 
has an attached garage and a full basement; the split, crawl space 
beneath the living area. The split costs $1,200 more to build. 
Foundation is $85 higher because of walls to retain crawl-space 
earth and poured concrete wall for the utility room. Framing is 
$300 higher for the built-up frame area over the garage and the 
extra room at ground level. Roofing and siding are $100 extra 
because the split has gutters or leaders; the ranch has not; extra 
flashing is needed for the split. Carpentry labor is higher on the 
split because of roof breaks. Painting is $50 more. Plumbing and 
heating are $300 higher for splits. 

One Long Island building firm, Greenman & Grundt, is able to 
build split-levels and one-story ranches for the same figure— 
$11,990—but the ranch has no garage. Builder Greenman says 
rough and finish lumber and carpentry costs are higher on the 
split-level because of roof breaks and stairs. 

If, as many architects say, the split-level does not make sense 
on level ground, the builders can always retort: they may not 
make sense, but they make us money. 


Design is a stumbling block 

“The split doesn’t lend itself to good design,” admits an archi- 
tect who designed several. “But it’s a challenge. This can be said 
in its favor: it’s not so top-heavy as a boxy two story.” 

One harsh critic believes there are more bad split-level designs 
right now because there are too few good designs to copy. 

That better design is possible is illustrated by the work of 
Olindo Grossi (see p. 120). For another excellent split-level design, 
see the Percival Goodman house (p. 100). 

“1 don’t know of a house that is built that uses the cubage as 
well as the split-level,” says Architect Rudolph Matern. 
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Gently rolling land of Mountain Lakes, N. J. 
enables Builder Sam Klotz to build split at 


almost same cost as comparable ranch house. 
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UPPER LEVEL 


Living room opens to ocean breeze in rear 


of Stoeco Corp.’s house in Ocean City, N. J. 


SENTER 


Prototypes of today’s split-levels are these 
designs built on Chicago’s North Shore in 
1940. ARCHITECTURAL Forum wrote at the 
sell a subdivision, 


time: “Modern houses 


feature three levels, built-in sales appeal.” 
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SPLIT-LEVELS 


Architect and merchant builder collaborate 
To get buyers used to contemporary design in split-level houses, 
Builder Philip Kruvant of Cedar Grove, N. J. did some simple, 
logical things: 

He hired an architect, Olindo Grossi, chairman of the depart- 
ment of architecture, Pratt Institute, Brooklyn, who drew up 
three plans, traditional, contemporary and a more modern. 


By choosing the less extreme of the two modern designs (see 
photo), Kruvant figured to stay one jump ahead of the field in 
split-level building. He did. A second section of his 110-house 
development (36 houses) had a modern-to-conventional split- 
level ratio of 3:2. They sold so well he decided to build Grossi’s 
more advanced design. Kruvant has just completed the shed-roof 
design and believes it will not pose any sales problem. He thinks 
people are now used to the contemporary design. 

A 70-year-old couple who looked at his houses surprised him. 
“Because of their age, I thought they would want the more 
conventional split-level. But they wouldn’t have any part of it. 
They liked the modern one and bought it.” 

For builders afraid of modern design, Builder Kruvant has 
some comforting facts, It took him 200 man-hours to get his 
split-levels ready for roofing and finishing (from foundation 
through roughing in). When he started the first Grossi-designed 
house it took 250 man-hours to get the same amount of work 
done. But Kruvant shaved that time back to 200 hrs. in short 
order. “It was just a matter of getting my work force familiar 


; es Sales success of earlier Grossi model (below) prompted Builder Kruvant to 
with the design. ; aoe 
i! try more advanced design (above). Shed roof eliminates roof break, flash- 

He can get more money for his modern house than for the ; k i : 
ing, complicated carpentry. Model shown is best where lot affords privacy 


conventional model: sales price on the conventional model is 
$16,700; for the modern, $18,200. Part of the increased price 
is accounted for by the increased glass area, more mirrors, etc. 

The modern house was cooler than the conventional model last 
summer because of vaulted ceilings in the living-dining area and 
light-colored crystal chips spread on the low-pitched roof to 
reflect the sun’s heat. 


at one end or is at end of street. Alternate design has windows in front. 


Photos: Town Advertising 
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LIVING ROOM 
21.4" x 13.4" 


FIRST FLOOR [| 


Continuity of space ties living area to multipurpose room at higher level. 
GARAGE 


Coat closet near entry is same height as bookshelves facing into higher-level 
room. Living room has more glass area than most merchant-built splits. Louv- 


ered windows are stationary; panels behind them are movable for venting. 
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UPPER LEVEL 


Handsome living room measures 13’ x 


22', has 13’, ceiling and a gallery. 


ENTRANCE LEVEL 


SCALE-Y/ra1"0* 


LOWER LEVEL 
-3-6" 


Entry to house is from intermediate 


level. Photo taken alongside garage. 


Photos: Hedrich Blessing 


Solidly based in the gently sloping hillside, the house is entered through 


door close to carport. Living room rises full height to the sloping roof. A 
short flight of stairs, close to the entrance, leads to ground-floor dining room, 
kitchen and utility room. A short flight leads to bedrooms, which, though 
small. have an adjoining gallery. House benefits particularly from founda- 


tion savings of the basement with two windows, two doors to add utility. 


SCALE-345°1-0" 


Living room is lit from high small windows 


on side, huge glass wall opposite the entry. 


The current success of split-level build- 
ing is by no means new to builders. 
This split-level house was built by Don 
Drummond in Prairie Village, Mo. early 
in 1950. It met with instant success, no 
small part of which was due to Archi- 
tect Dave Runnells’ effective use of 
basement and roof to overcome the 
“minimum” feeling of the smal] house. 
Three-bedroom house sold for $15,100. 
Because the first nine houses sold like 
hoteakes. Builder Drummond ventured 
20 more, some with butterfly roofs. 
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Brick house at $7,790 _n6« oversize brick speeds up building 


The largest all-masonry, low-priced housing group in the country 
is now being built at Bay Shore, Long Island. Basis of the project 
is the new, oversize SCR brick, which speeds construction and 
eliminates the customary masonry-block backing. 

The new brick is so much faster to use that even with brick- 
layers getting $3.55 per hr., as they do on this job, builders can 
deliver a 972 sq. ft. house (with garage) ona half-acre lot for 
$7,790, including all closing costs. 

Buyers liked the houses (right) so well that Builders Edward 
W. Doyle and Harold F. Goetz sold nearly 150 in two week ends 
and are so encouraged they may build hundreds more. Sales 
costs were $10 per house instead of an estimated $50. Introduced 
last spring, the new brick is being used by about 60 US builders 
who may build some 5,000 houses with it next year. 


So fast were the 17 bricklayers that the builders had to buy this Clark 
fork lift to speed up brick handling. It cost $3,000 secondhand, but saves 
$40 per day by eliminating two men. One man now unloads truck and 


distributes loaded pallets. House has 3.229 bricks plus 244 cinder blocks. 


Nearly two houses per day are now built by 17 bricklayers who use so 


much mortar that one man spends all his time at this mixer. Fork lift 
also moves this equipment from house to house. Cement and sand cost $45 


per house, bricks $105 per M plus $40 delivery. Job is fully unionized. 
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time, cuts down labor costs 


corrugated anchor 
(galvanized) 


Great economy comes from 6” thick through-the-wall bricks which are not 
backed up by masonry block as is customary in all-masonry house construc- 
tion. Furring strips are fastened to wall to which are nailed dry-wall panels 


backed with reflective insulation. Bricklayer’s helper gets $2.27 hourly base pay. 


Masonry labor on each of first six houses cost $421 including block partitions. 
Masonry materials cost $379. Each man lays approximately 350 bricks in a 
seven-hour day, which is considerably less than on some jobs in the Middle West 


where men frequently lay as many as 500 to 700 bricks in an eight-hour day. 


HOUSE & HOME 


Labor wnions encourage SCR bricks because 
through their use more bricklayers will be 
employed on residential jobs. Holes (as in 


bowling ball) make brick easy to pick up. 


and slab cost builder § 


Door and window posilions are marked by 


this wood template. Conventional footings 


525. Sheet-metal ducts 


for warm-air furnar> are embedded in slab. 


. 
Each man lays about 350 surface feet per day—double the 
amount built in this area with conventional bricks. Rate 
will probably rise as men become more familiar with brick 


and house. Metal strips hold furring staples. (See sketch.) 


Masonry block walls that form garage and 
utility room are laid by one man in 7 hrs. 
Furnace and hot-water tank are in utility room 


at rear of garage. See house plan opposite. 


Slot in brick end, which holds front door, 
shows how new brick design speeds work. 
Entire attic of house, which is entered 


from the garage, is available for storage use. 
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Gasoline generator provides power for cut- 
ting rafters, interior partitions and other 
necessary lumber. Carpentry labor costs $475, 
lumber $640, trim and windows are $360. 


Conventional wood-frame partitions go up 
quickly once the brick exterior walls are 
finished. VA financing was so attractive to a 


local bank that no premium was asked for. 


Windows slide easily into position because slot in each 
brick forms T & G arrangement with frame, Foreman works 
inside of house, makes sure of window and door locations, 


gives general supervision to two houses under construction. 


Other costs to the builders were: roofing $165, heating in- 
cluding a G. E. furnace and ducts $400, plumbing $740, 
electrical $170, plasterboard $100, flooring and tile $160, 


and painting $305, Land costs totaled only $550 per lot. 
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PRODUCT NEWS 


and Hers 


SAWING AND SEWING MACHINES designed as 


utility room appliances 


Equipment-stocked homes have more than 
proved their merit—to mortgagors in practical 
value, to buyers in convenience. and to build- 
ers in sales. Approval agency FHA has been 
deluged with devices and, wisely, has stemmed 
the onrush lest gadgets in the small home 


outbalance building features. Nevertheless, 


two current products boasting intense popular 
appeal as well as long-term utility deserve 
serious consideration for inclusion in the 
mortgage. 


The first. a combination power-tool appli- 
ance. is a second cousin to construction once 
removed. and as such makes sound house- 
investment sense. With a power-tool equipped 
workshop the homemaker can help hold up 
his end of the mortgage by doing divers main- 
tenance jobs, by building storage cabinets, 
even by expanding the house itself. Two 
packaged workshops are on the market. One, 
the four year-old Shopsmith already has made 
its way into 165.000 homes—and demonstra- 
tion enthusiasts still outnumber cash cus- 
tomers. Taking up a floor area 1’-6” x 5’, the 
husky multi-purpose unit incorporates a 
wood-turning lathe. circular saw, drill press 
(usable vertically or horizontally). and disc 
sander. Rabbeting, routing, shaping, joint- 


WORKSHOP ENTHUSIASTS might regard builders who furnish their homes 
with power-tool appliances as philanthropists. Each of these compact 


units, the Shopsmith (left) and Deltashop (right) takes up about 9 sq. ft. 


ing. planing and mortising are its basic woo1- 
working repertory, and the applications in 
homecraft are legion. Retail price, complete 
with % h.p. motor and bench ends, is $233. 
A second combination tool introduced last 
month is the compact Deltashop, which con- 
SENSIBLY DESIGNED for installation in laundary or kitchen, Domestic’s sists of a tilting arbor circular saw. jointer, 
drill press. and sander. With a little prac- 
tice. the user can switch in less than a min- 


new sewing machine comes in a white standard-size cabinet—3’ high 2’ 


deep, and 2’ wide. It nests a work table which glides out when needed. 


ute from one woodworking operation to 
another. It sells for $252.25. including a %4 
h.p. motor and 3’ x 3/ steel stand. 


On the distaff side of the picture is a sew- 
ing machine conceived and dedicated as a 
utility appliance. Instead of the conventional 
piece of parlor furniture, Domestic’s new 
machine is encased in a white cabinet sized 
to line up with standard base models in the 
kitchen or laundry. In either location its 
table top and drawers add to the counter sur- 
face and storage space. Telescoped into the 
neat cabinet is a generous work table as well 
as the sewing machine. Retail price will be 
approximately $235. 


Manufacturers: Shopsmith — Magna Engi- 
neering Corp., Menlo Park. Calif. Deltashop 
—Rockwell Mfg. Co., 400 N. Lexington Ave., 
Pittsburgh 8, Pa. Sewing Machine — Do- 
mestic Sewing Machine Co., Cleveland, Ohio. 
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are these the 


@ 


VCE overhead type doors made? 


Were 


Se lags 
Ra ee 


Whether it’s for a residential, nel eee a 
commercial, or industrial installa- 


tion, every Ro-Way overhead type 


door’ is designed, engineered and 


built to be the finest of its kind. 


yet in appearance—with clean, simple lines 


that blend well with any style of architecture, perfectly comple- 
menting the design of the structure. 


\ oy in construction—with mortise and tenon 


joints not only glued but steel doweled as well . . . muntins, 

rails and stiles squared up with precision . . . sections rabbeted 

to assure weather-tight joints .. . millwork both drum and 

; : hand sanded . . . heavy gauge steel hardware both Parkerized 

Dp and painted after fabrication. 

RoWay 

OVERHEAD TYPE y . : 

Ee DOORS Finest in operation—with Taper-Tite track, Seal- 
A-Matic hinges, smooth-running ball bearing Double-Thick 

Tread rollers, and Power-Metered springs individually matched 


ROWE MANUFACTURING co. to the weight of each door. 


916 HOLTON ST., GALESBURG, ILL. 


Nationwide sales and installation service. See your classi- No matter how you look at Ro-Way doors, you see that finest quality 
fied telephone directory for nearest Ro-Wa distributor. ‘ F “ ‘ 3 . 
joremererane Sy e is engineered right into every detail. If that’s what you want, 


SEE\OUR 
\ CATALOG IN ' 3 { 
ee thous ake Uy pr avouy Dootway: specify Ro-Way on every job. 
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Why did 47 people rush out t 


“I’m so glad this G-E Dish- 
washer was included in the 
original cost of the house, Mr. 
Smithson. I probably would 
have felt that I could not afford 
it at the time! 


“Getting a G-E Disposall ® 
that automatically flushes away 
garbage certainly appealed to 
me when we bought the house! 
I’d never want to be without it 
from now on! 


sold Mrs. J. W. 


“Of all the refrigerator brands 
you could have picked, the G-E 
is my favorite! It’s so good- 
looking, so quiet, and never has 
given me a minute’s trouble 
from the time we moved in! 


“It’s so nice to have the 
frozen foods right on hand . . 
not to wait in line at the grocew 
every other day! This G- 
Freezer is such a convenieny 
and a money-saver, too! 


’ 
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ay... 


i hey photograph was snapped one Sunday afternoon 
in April of this year in R. O. Smithson Jr.’s new Conant 
Village development in Beverly, Massachusetts. ‘ 


The people in these cars were not just snooping. They 
came out to look at houses and to buy houses. Within the 
next few days, a total of 47 people said, “I'll take it!” 


What makes this success story even more interesting is 
the fact that new houses near by—which had been on 
the market for several months—were NOT selling! 


Why did everybody prefer Mr. Smithson’s houses? 


Let Mr. Smithson tell you. His experience may help you 
to sell houses faster, too. 


“Anybody with two eyes in his head,” says Mr. Smithson, 
“ean see that the place a woman starts for almost as soon 
_ as she sets foot into a house is the kitchen. 


“Our prospects are delighted not only to see the fine 
array of General Electric Appliances in our $14,500 home, 
but to know that the monthly outlay for them is no more 

_ than a typical telephone bill! 


“You see, the cost of these G-E Appliances is figured 
over a long-term mortgage, and the actual cost to the home- 
owner is less than $5.00 a month, a sum they can easily afford! 


calls tach Too! 


“Furthermore,” says Mr. Smithson, “I’ve been calling 
back on the people who bought my houses to find out 
whether they are completely happy with their new G-E 
All-Electric Kitchens. 


«These call-backs convince me, more than ever, that not 
only is it good business to include G-E Appliances in my 
new homes, but for the long-range outlook it’s one of the 
smartest things a builder can do today! 


“J wouldn’t think of putting up houses today without a 
G-E Kitchen.” 


ae tee 


We would like to work hand-in-hand with you to achieve 
similar results for you in your area. We can help you pre-sell 
your houses just as we have for so many other builders 
throughout the United States. 


Get complete facts about the G-E Kitchen-Laundry 
through your local G-E distributor, or write to the Home 
Bureau, General Electric Company, Louisville 2, Kentucky. 


GENERAL @ ELECTRIC 


| G-E Kitchen. Here you see him calling back to get her reactions. 


‘So easy just to sit here and 
yatch this G-E Rotary Ironer 
lo the clothes in a fraction of 
he time it used to take. Most 
ll my friends want G-E Appli- 
ances, too! 
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“This G-E Range is so much 
cooler than the old stove I had 
to pamper! So easy to use, and 
so easy to keep clean, too. You 
couldn’t have picked a better 
range, Mr. Smithson! 


“lt was nice to know when we 
signed up for the house that we 
wouldn’t have to spend a lot of 
money for an automatic washer 
or other necessary labor-saving 
appliances!” 


Mr. Smithson knows that when 
he sees a G-E emblem on a 
water heater, refrigerator, or 
any other appliance, he can rest 
assured that it’s reliable. G.E. is 
famous for its dependability. 


Soa 
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Why every builder should use 


WRIGHT ruseer TILE 


for bathroom floors 


It costs less than other permanent bathroom floors. 
It is warmer underfoot than other waterproof floors. 
It resists scratching better than other permanent floors. 


It resists staining by acids and medicines better than 
most other permanent floors. 


It helps sell houses! Women see the many advantages 
of rubber tile for bathrooms. 


Specify WRIGHT RUBBER TILE in the next homes 
you build! 


WRIGHT MANUFACTURING COMPANY 
5203 Post Oak Road, Houston 5, Texas 


RE 


LES KG 


Z 
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 * 


RIGHT RUBBER TILE 


* WRIGHTEX—Soft Rubber Tile 
* WRIGHTFLOR—Hard Surface Rubber Tile 
* WRIGHT-ON-TOP Compression Cove Base 


FLOORS OF DISTINCTION 


LETTERS—too cheap house, continued 


new automobile and superhighways. After a. 
lowance. for amortization, insurance, repairs 
licenses, fuel, parking, etc., it costs $850 t) 
operate an automobile for one year. This i) 
20% of the total income before taxes, for the 
average wage earner. Since it is easier to buy 
a car than to buy a house, people do not savy) 
the money needed to buy a good house. 

The federal-aid program to highways i: 
just as bad as the federal encroachment upor 
housing. 

By all good common sense, the average 
wage earner should pay $12,000 for a house: 
and be satisfied that he has made a fair deal 
Nonetheless, we still try to fool him inte 
thinking $8,990 is the right price and give 
him a unit that is too small. 

The only way to save our homes from fed- 
eral socialism is to educate the people so that 
they budget for a house before they undertake’ 
to own an automobile. This will correct the 
overexpansion in remote suburbs. Public: 
transportation will force proper location for 
homes. The family without a car can pay $50) 
more every month on a house, and a house is) 
most important. 


Why don’t you join with the American 
Transit Association, the New Haven Railroad, 
and others who fear socialism, to educate the 
public on this score? 

E. L. TENNYSON, engineer 
Youngstown, Ohio 


Sirs: 
... Extremely refreshing. ... I can recom- 
mend no changes in your proposal. 
A. J. HuppLeston, manager 
Lakeside Lumber Co. 
Oswego, Ore. 


Sirs: 

Congratulations on the efforts you have 
made to stimulate the building group to pro- 
gressive activities. 

J. G. Maynarp. president 
Fulton, Morrissey Co., Advertising 
Chicago, Il. 


Sirs: 

Our organization is 100% in accord with 
the thinking of your Round Table. We are 
endeavoring to do what we can to help this 
industry put across the idea that today’s better 
homes are the best ever offered to the Amer- 
ican buying public. 

We very definitely feel that the industry 
should do everything possible to obtain more 
favorable FHA consideration for the better- 
quality homes. 

Joun E. Houcn, president 
The Hough Shade Corp. 


Sirs: 
The best evidence of our concurrence with 
your ideas is the effort we have made to avoid 


continued on p. 132 


HOUSE & HOME | 


tax 


3 4d Sg 1K ot 
; eC Tie es ae 
F 


eek, 


FORMED * 
STEEL ic 
PLUMBING 
WARE.. 


STRICTLY MODERN. Formed Steel plumbing fixtures are up-to-date, 
yet moderate in cost. They weigh only one-third as much as 
old-fashioned types. Still, they are designed to provide extra 
strength where strength is needed. Two men can carry a Formed 
Steel bathtub — an advantage that means savings in 
handling and installation costs. 

With Formed Steel plumbing ware, you can offer your 
prospects these advantages: 


COLOR AND SMARTNESS. Besides the ever-popular white, you have 
a ready choice of decorator’s colors in kitchen sinks, work 
surfaces, bathtubs, lavatories, shower cabinets and wall tile. 
Colors never fade. Designs are modern — dynamic. 


LONG LIFE. The acid-resisting Porcelain-Enameled surface is now 
used on all Formed Steel fixtures and costs nothing extra. 
It adds to life and serviceability. 


EASE OF CLEANING. Porcelain Enamel is not affected by common 
household cleansers used to remove grease or stains. There 


( ones ) are no tiny pores to collect dirt or moisture. The high gloss finish 
PRM Co is one of the easiest of all surfaces to clean and keep clean. 


avs HEAT RESISTANCE. Since it won’t melt under 1000 degrees F, 
Porcelain Enamel will withstand any temperature it is likely to 


encounter in home service. Hot pans or forgotten cigarettes 
can’t harm its hard glossy surface. 


MADE OF ARMCO ENAMELING IRON. Armco Enameling Iron — 


e 
Armco Cieel (or oration the “World’s Standard” for fine Porcelain Enameling — is the 
) most widely used base metal for steel plumbing fixtures. Write us for 


4672 Curtis Street, Middletown, Ohio © Plants and Sales Offices from 
t to Coast ® Export: The Armco International Corporation 


the names of manufacturers of modern sinks, bathtubs, 
lavatories and accessories. 
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WEATHER STRIPS FOR SLIDING DOORS 


%* Illustrates 20 modern homes built with stone 


%* Shows full-color pictures of attractive stone patterns 


and tone combinations 


%* Sparks your ideas for fireplaces, chimneys, patios 
and barbecue pits 


%& Helps your planning of home, church, school, public 


or commercial building 


This book provides you with Briar Hill Golden Tone Yet... THESE SLIDING DOORS Are Fully 
SS EE 
Sandstone patterns and styles in full color, useful when WEATHER-PROTECTED BY “ACCURATE” 


discussing plans with clients. It shows the use of natural 


stone on all types of buildings, plus ideas for fireplaces, 


Open or close in seconds. Gliding quietly, 


chimneys, walls, etc. 


Complete specifications in this book help to calculate smoothly, almost without effort, on “Accu- 
wall coverage, and include setting techniques, sizes, 
weights and full technical data. Send coupon for your rate’’ Weather Strip Saddles and Sheaves. 


copy today, absolutely free. 


Today, Mr. and Mrs. America want sliding 


doors. This is evidenced by the plans of lead- 
ing Architects from Coast to Coast who not 
only provide for sliding doors, but are care- 
ful to Speci “Accurate’’ fittings for best 


performance. 


al maRm 


ACCURATE 


THE BRIAR HILL STONE COMPANY ‘ 
Dept. H, Glenmont, Ohio For doors and windows of all types, “Accurate 
Metal Weather Strip is unsurpassed. Write for 


Please send free book, “Built for Beauty with Briar Hill Golden working drawings, On aE you prefer 


Tone Sandstone.” 


Name ee ASK FOR ILLUSTRATED FOLDER = a 
Compan : ; ne ‘ 
niece ACCURATE METAL WEATHER STRIP cO., Inc. 


coro 


217 EAST 26th STREET, NEW YORK 10, N. Y. 
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another HOMASOTE FIRST 


Here are the wide exposures 
and deep shadow lines—the 
rich beauty formerly avail- 
able only through expensive 
“double-coursing”. Here are 
finest cedar shakes and shin- 
gles so applied that there can 
be no curling, no splitting, 
no rust marks. 


Building paper is applied 
over the entire surface. Then 
the 8’ Nova Clip is placed on 


the bottom of the 8’ sheath- 
ing panel; the two are nailed 
together at each stud or 
rafter. The Nova Shingle or 
Shake is then slid down the 
panel until the kerf in the 
butt engages the clip. The 
second course overlaps the 
sheathing of the first course 
by 2”. Only 1% lbs. of 8d 
galvanized nails are required 
per square. 


Let us send you fully illustrated and detailed literature on this 


ancthe HOMASOTE FIRST 
—designed to reduce the cost of building 


Roof Sheathing 


for ASPHALT, ASBESTOS 
or WOOD SHINGLES 


In many thousands of homes, 
Homasote is now serving as 
underflooring, exterior wall 
sheathing and roof sheathing. 
In every such application, 
Homasote provides both struc- 
tural strength and top insula- 
ting value—as well as an effi- 
cient, fast, economical, easy-to- 
use sheathing material. 


With asphalt and asbestos 
shingles—furring strips, 12” 
on centers, are applied to the 
rafters. The pre-expanded 
Homasote is then nailed to the 
furring strip. The shingles are 
applied to the Homasote in 
the usual manner, using 34” 
Viking Staples. 


With wood shingles—the pre- 
expanded Homasote is applied 


directly to the rafters. Furring 
strips are then applied over 
the Homasote and nailed into 
the rafters at whatever centers 
the shingle size may demand. 
The air space between the 
shingles and the Homasote in- 
creases the insulation value, 
prevents rotting of the shin- 
gles. (For application of shin- 
gles to Homasote, use Viking 
Staples —supplied by Homa- 
sote and specifically designed 
for this use. ) 


For both new construction and 
reroofing, with any type of 
shingles, you gain when you 
use Homasote as sheathing. It 
will not rot out. Its big sizes— 
up to 8’ x 14’/—mean fewer 
handlings, fewer nailings, less 
labor—and, it’s weatherproof! 


Let us send you fully illustrated and detailed literature 


new, finer, money-saving method of shingling sidewalls and roofs 


A wholly owned subsidiory of 
Homasote Company—moenufoce 
: turers of the old- 
est and strongest 
= insulating - build- 
ing board; wood- 
textured on 
- strioted panels. 


Heaton, COMPANY: Dept. 99B ‘ H re) M ASOTE 
COMPANY 


TRENTON 3, N. J. 


Makers of the oldest 
and strongest 
insulating- 
building board 
on the market. 


TR 


NOVA SALES CO., Dept. 93-B 
Trenton 3, N. J. 
- Send details on NOVA SHINGLING 
| SYSTEM. 


Send details on HOMASOTE. 


p 
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with this popular TACO CIRCULATOR 


EVEN LOW BUDGET HOMES CAN NOW HAVE THESE LUXURY ADVANTAGES 


RADIANT WARMTH - DRAFTLESS WARMTH - CONTROLLED WARMTH 
az, MORE HOT WATER FOR KITCHEN, BATH AND LAUNDRY 


Yes, forced hot water heat with a TACO circulator gives all 
this plus economical warmth. No need for a separately fired 
water heater. TACO TANKLESS, hooked up to a heating boiler, 
supplies year ‘round low cost hot water. 


The TACO circulator delivers heat 


where it will give the greatest ARCHITECTS—ENGINEERS 
comfort . . . whether you. use WRITE FOR... SIMPLIFIED 
radiant panels, convectors, SELECTION CHART FOR SIZ- 
radiators or baseboards. ING TACO WATER HEATERS 


UNDER ANY CONDITIONS. 


Three other famous TA 
TACO-VENT 


CO PRODU 
TANKLESS TACO 


Ns 


CTS for houses 
TACO TEMPERING VALVE 
P 


thermostatically 
mixes hot 
Water with 
cold so there's 
no danger of 
its being too hot, 


eliminates gir 

from hot water 
radiation 

automatically 


gives an abundant sup- 
ply of hot water instantly, 
No need for storage tank, 
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accepting, as securities for our mortgag, 
loans, houses that we considered did not com 
tribute to the best interests of the owner, ai 
well as to the community. 
J. H. Maces, vice president 
John Hancock Mutual Life Insurance Cc 


Sirs: 
The most serious problem in housing today 

is the building of too many too small homes: 
under the delusion that they are “chea 
homes.” As a matter of fact, they may wel’ 
turn out to be the most expensive housing we 
have built, for they do not meet the needs o- 
the community and they carry within the 
the seeds of our next slums. 

Grorce T. Conktin, Jr. 

Second vice president 

The Guardian Life Insurance Co, 


Sirs: 

I am pleased with the opinion that too many 
two-bedroom houses have been built since the: 
war. I am also happy to note that the Round 
Table recommends that government policy 
should rely more heavily on reconditioning 
old dwellings and emphasizes that every time 
a good new house is sold, as many as 13 fami- 
lies on down the economic scale moved to a 
little nicer home. 

The stock answer of government planners 
is that the low-income group is entitled to the 
best and it is insulting to suggest that they 
move from one old home into a slightly better, 
but still old, home. 

Roser H. Morris, general manager 
Ponderosa Pine Woodwork 


Sirs: 
I was impressed to almost the point of 
amazement by the article. 
Ravpu L. Suirmeyer, Inc., builder-realtor 
Fort Wayne, Ind. 


Sirs: 

Let’s keep working together to get people 
to realize that house prices must keep pace 
with other prices. 

I foresee the day arriving too soon when 
present-day financing will not be able to stimu- 
late sales. On our last group of 116 houses, 
which were offered on FHA or VA terms, we 
sold only nine with FHA financing. There was 
no shortage of nonveterans in need of the 
houses, but our nonveteran prospects just don’t 
have the $2,500 to $3,000 needed for FHA 
down payment. FHA should not be called a © 
“low down-payment” plan any longer. 

Nets G. Severin, NAHB director 
San Diego, Calif. 


Sirs: 

No individual, publication or group of men 
has ever met and come up with a more con- 
structive outline for an industry to follow. 

JosepH ENTREss 


Member Rochester Home Builders Assn. 
Coldwater, N. Y. 
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Yn a narrow city lot...“brilliant daylighting 
md planned privacy”. ..with Wascolite Skydomes 


fi 


“DESPITE A NARROW LOT CROWDED IN by neighboring houses, 
daylighting my home was no problem,” says owner-architect Nathan 
S. Levenson of Pittsburgh, Pa. “I was able to assure privacy by elim- 
inating side wall windows in the living-dining room, bringing in 


daylight from above with Wascolite Skydomes.” 


OVERHEAD DAYLIGHT AT THE FRONT DOOR brightens the en- 
trance, and leads to a logical layout impossible without Wascolite 
Skydomes. In the words of architect Levenson: “There is plenty 
of daylight even on cloudy days. The units serve their purpose to 
the ultimate.” Wascolite Skydomes are economical, too. 


WASCOLITE ‘ 


Write for new file folder. Wasco Flashing Company, 88 Fawcett Street, Cambridge 38, Mass. 
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SKYDOMES 


U.S. Patent No. 2610593. ees : ane Other Patents Pending 


se ee 
Ut aie 
LIVING-DINING END WALL IS WINDOWLESS, yet dining area is 
bright and sunny. The two Wascolite Skydomes overhead admit 
ample light by day; dramatically mirror the starlit sky by night. 
Another Skydome over the interior laundry makes this inside room 


an extraordinarily bright and cheerful place to work. 


SKYDOMES 


INSTALLED IN MINUTES, prefabricated Wascolite Skydomes (U. S. 
Pat. 2610593) are maintenance-free, shatter-resistant, available with 
clear or diffused acrylic domes. Their use assures better daylighting 
in any type of structure; permits space-saving, cost-cutting layouts 
by functional utilization of interior space. 


© 1952 WE.C 


133 


= 


\ 


WINDOWS ... WITH 
SCREENS THAT ROLL UP AND DOWN 


will earn credits for you year after year 


ROLSCREENS, the original inconspicuous inside screens that roll up and 
down like window shades are standard equipment on Pella wood casement 
windows. Rolscreens have easy finger-tip operation. Never need to be stored, 
painted, put up or taken down. 


NEAT, NARROW MULLIONS — When several Pella units are used in an 
opening, they join to form neat, narrow mullions. Special mullions in any angle 
available for bays. 


DUAL GLAZING AND WEATHERSTRIPPING — Pella casements are DUAL 
GLAZED to insulate against winter cold and summer heat. Sash is equipped 
on all four sides with exclusive compression-type stainless steel weatherstrip- 
ping to eliminate drafts. Air and dust infiltration is practically nil. 


GLASS SIZES UP TO 24” x 60” —Pella offers stock-size units with glass sizes up to 24” 
wide by 60” high. Stock-size Pella wood casements are available to accommodate a wide 
variety of standard Thermopane and Twindow insulating glass. 


ONLY A FEW MINUTES TO INSTALL—Pella wood casements are factory assembled 
and fitted into a 16-gauge steel frame which surrounds each window unit. Come indi- 
vidually packaged, ready to place in rough wall openings. Weathertight installation 
can be completed in about 30 minutes’ time. Mail coupon below for file set of Pella 
window details. Also see Pella Catalog in Sweet's Architectural File or Sweet's Builders’ 


File. 


MAIL COUPON TODAY 
ROLSCREEN COMPANY, 
Dept.D-56, Pella, lowa 


Please send me, without obligation, your file set of Pella 
window details. 


WOOD 
CASEMENT 
WINDOWS 


NAME 


ADDRESS 


CITY & ZONE STATE 


MADE BY MAKERS OF FAMOUS PELLA ROLSCREENS AND PELLA VENETIAN BLINDS 
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LETTERS —too cheap house, continued 


Sirs: 

When is the homebuilding industry going 
to quit jumping around from one idea to an- 
other as the solution of housing problems? 
Not long after the war ended, something 
scared the boys about the market and they 
went off in a great hue and cry for the very 
low cost house. In short order, they decided’ 
this was the wrong tack, blamed the housing, 
administrator for encouraging it, and pushed| 
hard for the three-bedroom house that was’ 
readily being absorbed by a boom market. 
Now I wonder what doubts prompted this sud- 
den jump over to remodeling. i 

Other industries can plan production more’ 
intelligently simply because they know that. 
there is a “life” period for their product which — 
guarantees that complete replacement will be: 
necessary. Why shouldn’t this also be so in 
housing ? 

In house construction, too, there should be’ 
an economic life for every house. Each house 
must reach an age when it should be more 
economical to tear it down than to do any 
kind of remodeling. This age naturally would 
vary with different types of construction. 

I have one favorite question that none of 
the economists has ever been able to answer, 
however, and that is “How can we afford to 
tear down a house to build a house?” 

Witiram H. ScHEIck, executive director 
National Research Council 


Sirs: 

Merchant builders have always carried — 
through on one idea: standardization. The 
so-called conventional small house of today, it 
seems to me, is simply a crude hangover of the 
early American, carpenter-built Georgian 
house. 

By continuous repetition they find this 
formula marketable—the “good enough for 
mom and dad” formula. But cannot these same 
things be adapted to what has proven better 
and more economical housing, namely, the 
contemporary house? And can we not de- 
velop details and formulae along these lines 
and perhaps meet that $7,000 cost margin? ~ 

Marto Corsett, AIA associates 
San Francisco, Calif, 


FEES FOR ARCHITECTS 


Sirs: 

Allow me to express the interest and appre- © 
ciation of the Institute for the excellent article 
on architect-builder collaboration in Seattle 
(H&H, Sept. *52). 

One objection must be entered, however, to 
the statement that “The AIA’s recommended 
national standard for any residential work is 
10% of contract price including supervision, 
714% without supervision.” 

The AIA does not have any recommended 
national schedule of fees. Counsel advises us 


continued on p. 136 


HOUSE & HOME 


MAY I ALWAYS BUILD 
36 


I will open my eyes to VISION, that I may unlock the message in the stone 
and the clay. Let me sense in the sand and the iron and the tree the Mystery 
beyond all mysteries, the Builder beyond all building. With Vision MAY | 
ALWAYS BUILD. as 


I will open my mind to HUMILITY, that I may remember my debt to 
those who have taught me, and strive to discharge it to those whom I 


teach. Let me be always aware that my days are short, my work is long, 
my talent endures not forever. In Humility MAY I ALWAYS BUILD. 


Be 
1 will open my heart to PATIENCE, that those for whom I plan may not 
be denied their true answer through any haste of mine or shallow ex- 


pediency. As my art grows in the building of man’s shelter, so may my heart 
grow in the building of man’s happiness. Patiently MAY I ALWAYS BUILD. 


Be 
I will open my hands to ARTISTRY, that I may skillfully turn point, line 
and plane to the support and protection of man’s body, to the nourish- 
ment of his hope, to the preservation of his culture. Let my tools be adroit 


and ready weapons in his resistance to decay and his struggle to be free. 
With Artistry MAY I ALWAYS BUILD. 


Me 


Even if the whole world ravage and destroy, MAY I ALWAYS BUILD. Let 
my work go beyond creed and color and nation, bridging the world of differ- 
ence, letting fall to ruin the House of War and enlarging the House of Peace. 
While the breath of the Great Architect is in me, MAY I ALWAYS BUILD. 


ne 2 ee eee ee 


Cc RA N E (Or O. presents the above statement of ideals as a contribution toward recognition of the importance of the planning function of the architect. 


THE ABOVE ADVERTISEMENT APPEARED IN THE NOVEMBER, 1952 ISSUE OF FORTUNE MAGAZINE 


To our friends in the profession we offer copies of the above, suitable for framing, upo 
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n request. Crane Co., 836 S. Michigan Ave., Chicago. 
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Good Reasons Why... 


are used in hundreds of thousands 
of buildings from coast to coast! 


1 Low Initial Cost 

2 Beavtiful—Modern 
3 Floor-to-Ceiling or Standard Heights 
4 More Storage Space 

5 Smooth, Dependable Operation 

6 Low Installation Cost 


Glide-All Sliding Doors are the 
Perfect Answer to 
Low-Cost Storage Space Problems! 


Leading architects and builders throughout the 
nation prefer Glide-All Sliding Doors for the six 
good reasons shown here. That is why you find 
Glide-All Sliding Doors in small, medium and 
large homes... in multi-unit apartments... in 
stores and offices and in large institutions. Glide- 
All fills every building need—whether it be from 


a ee a standpoint of beauty, cost or durability. Get 


the facts on Glide-All Sliding Doors today. 
Write for A.I.A. Bulletin No. 17-D, today! 


large apartments 


Cc 


Doors are mounted 
in tracks by pushing 
Top track is Aluminum doors into upper 
easily mounted bottom track track to compress 
on ceiling is screwed j top roller springs— 
with screws. to floor | then engaging lower 
rollers with floor 


Eee OUeaeee It’s the new genuine plastic 


ie laminate for walls and top 

ce 8! surfaces—low in cost— 

commercial bldgs. easy to install— easy to maintain. Write for free 
samples and descriptive literature. 


Wooba.t JNpDusTRIES |[NC. 
DETROIT 34, MICHIGAN 


and are manufactured in the following Woodall Plants: 
Chicago, 3510 Oakton St., Skokie, Ill—Laurel, Miss., P. O. Box 673 
New York, Glen Cove Rd., Mineola, N.Y.—San Francisco, 1970 Carroll Ave 
ADDRESS REQUESTS TO PLANT NEAREST YOU 


Glide-All Sliding Doors 
are a Product of ..... 


— 


LETTERS continued 


that such a standard would be construed as | 
restraint in trade. For this reason, as well ay 


tectural conditions from one part of the coun} 
try to the other, the Institute has no nationa 


fees for different types of work which obtaiijl 
in their localities. 


Washington, D. C. 


H&H regrets this inaccuracy. In Seattle and many 
other parts of the country AIA members charg 
the percentages quoted as standard practice.—E 


CONSTRUCTION WITHOUT SHEATHING 


Post and girt framing in house designed by Harry 
Weese and Ben Baldwin in 1941. A more recent 
adaptation lends itself to preassembly (see de~ 
tails in letter below), 


Sirs: 


I was interested in the post and girt framing 
as used by Cliff May (H&H, Oct. 52). We 
have been using this type of construction with- 
out sheathing on one-story houses since 1941 
(see photo). The exterior T & G car siding 
was nailed directly to the girts to which a 
2” sprayed-on insulation, composed of emulsi- 
fied asphalt and paper, was applied directly. 
The interior finish is 14” dry wall. This wall 
has stood up well. We cut into it and found 
the insulation intact, though a gutter leak did 
wash some of it out at one point. ; 


I have made a more recent adaptation which 
lends itself to preassembly, saves site cutting, 


laterally braces the beam ends, and provides 
blocking for interior finish around them. I~ 
prefer lightening the structure in this fashion 
to going to the 3” stud with its problems 
around openings and diaphragm action. 


In our climate the only potential problem 
with single exterior finish is that inferior ma- 
terial may buckle if it is laid too tight in dry 
weather. We have used 30-lb. felt with com- 
pletely enclosed batts behind this sheathing in 
recent construction. 

Harry Weese, AJA 
Chicago, Ill. 
continued on p. 138 
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Every inch is livable space with 


B:G Hydro-Fic Heating 


The system of controlled radiant heating which 
meets the demands of modern architecture 


B & G Hydro-Flo Heating solves the problem of properly 
heating homes with large glass areas. Radiant floor or ceiling 
panels, or baseboard panels effectively prevent cold down- 
drafts from the windows .. . keep floors warm and draft-free. 


B & G Hydro-Flo Heating is a forced hot water system —which 
means that the heat supply is always under positive control. 
The temperature of the circulating water is automatically raised 
or lowered to meet every change in the weather. Even in spring 
and fall, when only a little heat is needed, indoor temperature 


is kept exactly at the comfort level. 
That’s why a B & G Hydro-Flo System costs so little to 


operate. No overheating to cause fuel waste... but always 
plenty of heat when the thermometer hits bottom. 


Abundant hot water—winter and summer 
The modern home needs hot water as never before . . . auto- 
matic washers and showers require ample quantities for 
satisfactory operation. The Water Heater of a Hydro-Flo System 
produces a virtually inexhaustible supply, all year ‘round. 


Send for catalog of B& G Hydro-Flo Products. 


=) BELL & GOSSETT 


c Oo M P A N Y 
Dept. CT-10, Morton Grove, Ill. 
Ganadian Licensee: S. A. Armstrong Ltd., 1400 O'Connor Drive, Toronto, Canada 


B & G HYDRO-FLO EQUIPMENT 
PROTECTS YOUR MOST VALUABLE 
ASSET—CUSTOMER SATISFACTION 


*Reg. U.S. Pat. Off. 
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; ; +h i LETTERS continued 
HOW DOES A HOME LOOK? 
Sirs: 


Most of my clients know about what they 
want when they come to my office. They own 
 ) a one-acre lot in a quiet township with good 


schools. The lot is usually flat or with a gentle 
slope because they have read all about wet 
basements, diversion of water courses and - 
erosion. The lots usually have one or more 
24” diameter oak or maple trees and assorted 
dogwoods and gums, which the owners tag — 
with white ribbons to insure their safety. Be- 
fore the lot was purchased, the owners made 
certain that there were water and gas mains 
in the street, and, if they were lucky, sanitary 


sewers. 


As to the house, the owners know they need 
three bedrooms and two baths, plus or minus, 
usually all on one floor, and all modern con- 
veniences of ground-floor laundry, lots of 
kitchen cabinets, breakfast room or its equal, 
and a covered walkway to a garage. But most 
of all they want the architecture of their 


dream house to be warm and cheerful and in- 
viting so their friends will enjoy visiting them, 
and, by the way, can I place the flagstone ter- 
race near that big tree because a cocktail 
party out there would be just perfect? 


So what do I usually do? Well, I start out 
by telling them that they are all wrong and 
how do they get that way asking me, a 1952 
builder, to build them a 19th-century house? 
Then I take their folder of magazine pictures, 


NO “EXTRAS.” Everything needed ar- sketches, photos, etc., and throw it in the 
rives on job in a package. Including auto- wastebasket. 
matic ceiling shutter, from $154.93", retail. 


Their anger and dismay doesn’t bother me 
a bit because I know I’m going to give them 


No other single feature does so much to Ideal for low attics and all standard hall- something so much better than those silly 
sell a house. Nothing you can offer in a home ways. Perfect for “moderns” with limited attic ideas they have. I spread before them my 
gives more lasting pleasure. Nothing makes clearance. Quiet, too. Moving parts are rub- latest copy of Housr & Home, and sure 
such staunch boosters of clients as cool summer ber-mounted. Factory-lubricated, sealed ball enough, that picture on the front starts to get 
comfort, bearings on fan and motor. Fan guaranteed them. The deeper into the magazine we go, 
five years; motor and shutter, one year. 4 
Easy installation. R & M “Package” Attic the more excited they become and from there 
Fans with certified air deliveries of 4750 and Yours for the asking is a reliable 28-page on, they’re pushovers. 
6800 CFM cut installation costs to the bone. guide that contains all the “Shows” and “‘whys” You know the rest of the story. They sell 
Fan simply sets over roughly framed opening, of comfort cooling. This book will be a real their lot, buy a piece of ground in the next 
no finishing needed. ee seals fan help Nchy time you specify cooling and yenti- township which features 20° slopes down to 
frame to ceiling opening. Ceiling trim is part of lating equipment. Send for your copy now. thes shorestofeamrock-bound saountaumel nice 
complete automatic shutter assembly. Also z : : 
: 5 : < Then, six months later they move into their 
available in easy-to-install 7700 and 9700 CFM Consult Sweet’s Architectural File for complete Aueeeoied i tilt Seed . 
sizes, Robbins & Myers cooling and ventilating data. ; eT eee eee 


charm of its boxlike lines and horizontal ac- 
cent, not to mention the graceful chrome- 
plated pipe supporting the carport. 


ROBBINS & MYERS 
attic fans 


Atlanta, Boston, Chicago, Houston, Kansas City, Los Angeles, Minneapolis, 
New Orleans, New York, Orlando, Philadelphia, San Francisco, Springfield, Ohio 


Sure they do. And I auction off my equip- 
ment, close my office, and advise my workmen 
to seek employment with that stupid, old- 
fashioned builder down the street who still 
builds houses that look like homes. 


--------------- - ——————-—--—- ae —= 

| A FEW ITEMS FROM THE TABLE OF CONTENTS! ROBBINS & MYERS, INC., FAN DIVISION MB-122 I Wictiant A Diana 

| © Comfort cooling by attic ventilation. 387, Scrbyen! Sty) Mempbis aarernessse | pA P 

| ek Round:thescian Soci wie: li Please send me your booklet—‘‘Robbins & Myers | COUSUIUCOUATU aie 

| AUS RMS ISIchs GMS A! Cele Seep Package Attic Fans, Belt-Driven Fans.” A.I.A. File | ; : : : 

jie How to determine fan size. No. 30-D-1. i H&H still believes clients want more sensible and 

| © Installation for any type of home, Namie ireiimiane saree ieee a0 sioteioiele stars lotelsle ole Ssees. ol more exciting houses today than they did 25 years 

| © Commercial ventilating and cooling details. bes ago, and that clients are smarter than they used to 

fireuincucial ‘lati hee Heel ris AIS GOO AT OS IO et SDD OO COCALO OO ON Es " é eee 
industrial ventilation—principles and methods. | be. We’re trying to keep up with the building in- 

| *Price subject to change without notice ACT Vin eimronareteletel aiereisishelotatateiele ZONE ees State’ ruin | : 

Band clang nan ic pe an nee ih pe a oe be gd a ee ee | ae SES EN ee wall continued on p. 140 
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NEVAM 


the pre-finished 
Temes -.- for lasting beauty and carefree duty 


[pu 


Just imagine a surfacing material th 
architect and decorator for beauty, 


at meets every requirement of the 
color, versatility and long life. That's 
NEVAMAR—the super-hard, super-smooth high-pressure laminate that’s 
adaptable to practically every type of interior. 


With NEVAMAR, you can create exciting effects in perfect taste for 


Weis (5 


NEVAMAR 


a high-pressure laminate surface, de 


signed for long life and losting beauty. 
professional offices or commercial projects. NEVAMAR has won acclaim ral are Se nicaeiee 
again and again in installations ranging from glamorous kitchens to the peolest uly ty det 
nation’s largest airport terminals. Its possibilities are simply unlimited! pil comers pane 
NEVAMAR is available in a wide range of colors and patterns, paar ti, caelghaaaiagy 
including beautiful wood grains. We'll be glad fo give you all the tee a 
facts you should have to use NEVAMAR to best advantage. Nicer witeor 4005 om 


ling or chopping board 


DISTRIBUTOR: THE NEVAMAR COMPANY, BALTIMORE-30, MARYLAND le NATIONAL et: Aaa Copony 


WZ NMIONAL Zize Becect Coryeeny 
e 


Manufacturers of Nevamar Decorative and Industrial Laminates * SARAN FILAMENTS * Wynene Molded Products NEVAMAR_ high-pres- 


sure laminates conform 
ODENTON, MARYLAND © NEW YORK: EMPIRE STATE BUILDING * LOS ANGELES: 5025 HAMPTON STREET toNEMA specifications. 
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cecil PO 'Hares Patrick & Wisniewski 
(Designers and Builders) 


“FAMOUS “MID (784) HOUSE” ’ 


USES SOLS Bes teib tc HINGES 


The correct usage of modern 
building products, including 
SOSS INVISIBLE HINGES, is 
one of the reasons why the 
“Midglen House” received such 
wide national acclaim. 


You, too, will find that some- 
where, in every house, in 
every building there are places 
where SOSS INVISIBLE HINGES 
are an absolute necessity... 
IF we are to keep in step with 
the demands of contemporary 
architecture for flush, smooth, 
streamlined surfaces. 


In fact, this trend has reached 
a point where it is no longer 
possible to classify a building 
as “modern” unless it includes 
Flush Doors hung Ca 
on SOSS INVISIBLE i 
HINGES. 


Write for FREE -Blue- 
print Catalogue that 
gives complete infor- 
mation on ‘‘The Hinge 
That Hides Itself’’ to:- 


Dept. 1 


"The unobtru- 


Sive quality of 
the soss hinge 
lends itself 
beautifully to 
contemporary 
architecture an 


Very truly yours 


Aone. 


: Celestyn Wisniewsk 


21779 HOOY{S Si foy.Np) 


DETROIT 13, [illealle7 Ny) 


tors 


Rus A. 1. A. File 
ere” No. 27-B-1 


Both; Je oes 


LETTERS 


dustry, or preferably a little ahead. So we can only 
sympathize.—Eb. 


THE NATION’S SLUMS 


Sirs: 

Mr. Brockbank and NAHB are relative new- 
comers in the slum “crusade” business and) 
somewhere along the line have neglected to 
avail themselves of a good many solid and sub 
stantial facts about the economics of slum) 
housing, the rent-paying capacities of low: 
income families, the attitudes of social wel- 
fare agencies on the use of assistance funds) 
and the amount of funds available. They are 
also evidently unfamiliar with the monumental 
job involved in getting local agencies and local! 
funds sufficient to develop a genuinely effec- 
tive minimum-housing-standards enforcement 
program acceptable in every community in 
the country. 

The major unanswered question in Mr. 
Brockbank’s article is this: What happened 
to the families that lived in the 817 units of 
housing demolished in Charlotte, N. C. as un- 
fit for human occupancy? And where will the 
additional hundreds of thousands of families 
go—in Charlotte, Pasadena, Baltimore, Wash- 
ington, New York, Chicago—when all such 
unfit housing has been removed? Ii NAHB~ 
really got into this essential question of the 
slum problem, could it continue to object to 
public housing? There are appalling facts 
available everywhere as to the impossibility of | 
destroying unfit buildings simply because 
there is no alternative housing available for 
the families involved. Any organization that 
stops short of this problem can not. be taken | 
seriously in its claim of having developed a 
solution to America’s slum problem. 

Furthermore, Mr. Brockbank seems to be 
doubtful as to the capacity of slum families 
to maintain property and to conduct sound 
family lives. Slum families not living in pub- 
lic housing in New York City he found to be 
clean, orderly, self-reliant people. Those liv- 
ing in public housing in Los Angeles he found 
tending to crime, delinquency and generally 
improvident living. We must question such 
loose, general, misleading comments. 

CLARENCE C. KLEIN, president 


National Association of Housing Officials 
Chicago, IIl. 


GOOD VALUE 


Sirs: 

Our firm, M. R. Waters & Sons, Inc, of 
Minneapolis, was instrumental in placing a 
permanent loan on the Valley Village project 
(H&H, July °52) with the backing of the 
Bankers Life Co. of Des Moines, Iowa. 

Joun F, LessMan, asst. vice president 
M. R. Waters & Sons, Inc. 


Minneapolis, Minn. 
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Add Sales Appeal with the NEM 
TIMKEN. Gas Furnace Line! 


New Engineering: New Styling! New Sales Opportunities! 


A BIGGER LINE FOR FASTER HOME SALES. 
AND BIGGER PROFITS! 


Here’s sure-fire sales opportunity for architects and 
builders! It’s the all-new, feature-packed Timken 
Silent Automatic gas furnace line—one of the finest, 
most complete lines of gas-fired furnaces ever 
offered by one manufacturer! 


These furnaces have everything! Spanking new and 
good looking, they’re competitively priced to meet 
rigid construction budgets! And they’re expertence- 
engineered by men with more than 25 years of heat 
engineering behind them. 


Architects and builders who feature this most 
advanced of all forced warm air gas furnace lines 
are going to sell their homes faster! Home buyers 
recognize quality in the Timken Silent Automatic 
name, and quality sells homes! & 


a 
5, 


APPROVED BY AMERICAN GAS ASSOCIATION 


ES, For basement or utility 
, ideal for homes where 


base 
LO-FURNACES. For basement installa- . perimeter heating systems. Three sizes 
a Especially suitable where ceilings are capacities from +3000 to ea ia 
low. Six sizes with input capacities from Height is 63 inches, depth ie os, Ww! 
75,000 to 200,000 Btu. They sre rf Inches widths varying from 12 to 2 Se 


high, 42 inches deep and vary width 
from 16 to 34 inches. j 


The new Timken Silent Automatic forced warm alr gas furnaces are the latest addition 
to a complete line of quality-built gas-fired equipment for every home heating need. 
Other models include boilers, conversion burners and oil-to-gas conversion kits. 


TRADE MARK REGISTERED 


you should know 


about practical, popular 


NATIONAL LOCK sez 


Patent Applied 


NATIONAL LOCKset offers feature after feature 
that contributes greatly to its enthusiastic 
acceptance. Here are shown just two of the many 
reasons why architects, builders, contractors, 


carpenters and home owners are saying 
“Make it NATIONAL LOCKset”’. 


HANDSOME ONE-PIECE KNOB OF WROUGHT BRASS 


warn Exquisitely-styled, wrought brass 
knob. Formed as one piece. Attrac- 
tive mirror-like finishes are protected 
by long-term varnish. Knob is expert- 


ly designed to fit the hand perfectly. 
KNOB SEPARATE FROM KEY AND LOCK MECHANISM 


Forcing knob with tool will not 


open locked door. Knob absolutely 


separate from lock mechanism... 
slides on cam. It is securely held 


in position by spring retaining pin. 


AMERICA’S OUTSTANDING 
LOCKSET VALUE 


joecccccccccccececcccscndccce 


eae WRITE TODAY FOR 
joppeRs ; DESCRIPTIVE CATALOG 
DISTINCTIVE NATIONAL LOCK 


HARDWARE 
.--ALL FROM 


COMPANY 


ROCKFORD, ILLINOIS 
MERCHANT SALES DIVISION 


SOURCE 
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GLASS 
CREATES 


The softly lustrous surface of Structural Corru- 
gated glass glows a warm welcome into the entry 
hall from this handsomely appointed living-room. 
The interplay of light and shadow against the 
rhythmic pattern of the glass adds drama to the 
decor...creates a feeling of spaciousness and 
hospitality. 


And this modern material is so practical. It floods 
interiors with soft, borrowed light that flatters 
furnishings, but protects privacy completely. Struct- 
ural Corrugated glass creates partitions that are 
always new, easy to keep sparkling clean, never 
require painting. 


Glass can bring new beauty to any home, 
add even more interest to your decorating 
schemes. Specify Mississippi Glass. Avail- 
able in a wide variety of beautiful and un- 
usual patterns wherever quality glass is sold. 


Write today for free booklets, 
“Modernize Your Home With 
Decorative Glass” and “Figured 
Glass by Mississippi.’ Photo- 
graphs of actual installations, 
both commercial and residential. 
Many ideas on ways to use this 
exciting, new medium. 


MISS) 5 2 LEF (LE Cae 


88 ANGELICA ST. SAINT LOUIS 7, MO. 


NEW YORK © CHHINCAG © “e FULLERTON, "C ABT E. 


WORLD'S LARGEST MANUFACTURER OF ROLLED, FIGURED AND WIRED GLASS 
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aa 


NOW! 
@ BETTER-LOOKING, 
a : 
= Th 
LONGER-LASTING eee. sata : 


EXTERIORS! 


Holds paint better, — 
longer...takes less 


to cover. 
home...new or old. 


Smoother! Forms a perfect, smooth 
base that won’t check and crack the 
finish. Takes less paint to cover, holds 
it better and longer. Repainting is extra 
years away. 


Uniform lengths... 
saves time 
and money. 


Stronger! Tough—resists dents, 
i ae bumps, scrapes and other surface haz- 
ards. Won’t split, splinter or crack. 
Won't push nails out. 


Out-weathers the 
weather,..gives 9 «= -see 
permanent protection 


spe igttageenitere 


ob TESTED FOR YEARS! Be 
Exhaustive tests have proved this % 
superior product, both in the 
laboratory and in actual application 
on homes built and lived in. You 
cannot recommend a finer, more 
durable siding for any of your 
homes...large or small! 4 ai 


Ay MASONITE SoFPoranon 


eoeccsseceeseseeeeeeee 
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=» New! MACON 


A PACKAGED PRESDWOOD PRODUCT 


Here it is! The siding that meets every requirement: good looks, ease of ap- 
plication, paintability and economy. It’s the newest member of the famous 
Masonite Presdwood® family. Masonite Siding increases the value of every 


Home of Robert M. Goheen, Contractor 


St. Petersburg, Florida 


CIDING 


Deeper shadow! Shadowline wood strips, specially 
designed for use with Masonite Siding, produce a deep shadow. 
Permit smaller overlap—put more of the width to work. 


Lasts longer! Sun, wind, rain, snow, 
even hailstones don’t bother this 
durable, all-wood hardboard. Lasts 
indefinitely. Won't rot or corrode. 


Saves money! No short lengths. 
Packaged in convenient 8’, 10’ and 12’ 
lengths in conventional 12’, wide 16” 
and extra-wide 24” widths. 14" and Bye? 
thicknesses. 


Cdieke ele S101e 6.0 €10.6.0 0 6/00 ee ¢ 8:0'0'0 0 6 0.0: 0/0 
Please send me complete information about 
the new Masonite Siding and other uses of 
Presdwood. 


ING IT ee eee eitinncie sre relersTeisisn yeroie.Wicielsie\eis 6.078/e=8)0i* es 
PEE ier Be dca OD CIDIOE CO Oia FOR ale an ; 
(fae DEO UN GOCE UO un State ..sseeeee Sas 


"Masonite" signifies that Masonite Corporation is the source 
of the product 
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PLASTER MIX in the bag. Add water, 
stir and spread 
The Egyptian artisan who applied pink plaster 
in Imhotep’s tomb probably prepared the 
batch the same way as today’s $3.50 per hr. 
man. Through five millenniums, the mixing of { 
gypsum, sand and water as well as troweling I 
have been delegated to craftsmen. A crepe 
suzette is no more sensitive to proportion than 
plaster: too much sand or not enough, a little 
dirt or even a sneeze can affect it adversely. 

Now, US Gypsum announces Structo-lite a 
laboratory-balanced plaster mix sold over the | 


counter in kraft paper containers. Only water 1 
has to be added. Instead of heavy, undepend- 
able sand, the gypsum is combined with a 
lightweight aggregate—expanded perlite. In 
recent years engineers and architects on hig 
construction jobs have been specifying light- 
weight aggregate-gypsum finish because it cuts 
the weight of sand-plaster and ceiling finishes 
in half (thereby saving structural steel) and 
doubles their fire resistance. The importance 


With either masonry or frame construction, fine 
wood windows complement architectural lines. 
Like good carpeting and quality furniture, they 
create an impression of warmth and hospitality. 


Among modern windows, R-O-Ws are outstand- 
ing. Snug-glide construction insures a pressurized 
fit during all seasons. And—only R-O-Ws have 
the patented R- O-W lift-out feature—allowing 
safe and convenient washing—inside the house. 


of the pre-prepared mix to this part of the 
industry is obvious. What does Structo-lite 
mean to homebuilders? Many have veered 
clear of plaster because of its consumption of 
costly man-hours. The new mix puts some of 
that skilled labor in the bag. Because the 
material weighs less than sand plaster, han- 
dling is somewhat easier. Also, that “fire-resis- 
tance” stressed in commercial buildings can 
be translated in residential construction as 
better thermal insulation. 


GYPSUM BOARD PANELING goes on 

with glue 

Keeping its dry-wall developments in step 

with wet (see above) USG is marketing a 

new-mode gypsum board. Panel Sheetrock 

comes in 16” widths and is applied with ad- 

hesive over a nailed layer of regular gypsum Z 
board in new construction, or over the old 

wall in remodeling. Each section is 3” thick, 


es 


See your local lumber dealer or write 
ReOeW SALES COMPANY 1344-76 ACADEMY AVENUE « FERNDALE 20, MICHIGAN 
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weighs about 16 lbs., and actually goes up 
faster than wallpaper. No taping is needed 
along the seams; rounded edges play up the 
paneling as such. Like the big gypsum boards, 
Panel Sheetrock may be painted or papered. 
(Wallpaper can be wrapped around the sec- 
tions to keep the vertical panel effect.) In 
addition to a plain surface. it is available with 
“knotty pine” paper and a striated pattern. 
The panels are made in 8’, 9’, and 10’ lengths 
and cost about 7¢ to 13¢ per sq. ft. 
Manufacturer: United States Gypsum Co., 
Chicago, Ill. 


PACKAGED ROOFING combines deck, 
insulation, felt and topping 
In just 2 hrs. a three-man crew can completely 
roof 600 sq. ft. of rafter skeleton with Armor- 
Cel. Incorporating structural deck, insulation 
board, felt and roof surfacing, the 8’ long 
strips are nailed directly to bare beams— 
placed either 16” or 24” o.c. (Because the 
material weighs only about 350 Ibs. per 
square, framing members can be relatively 
light.) Notched and beveled, the Armor-Cel 
courses form a smooth surface on bottom, a 


hurricane-tight interlock in the middle and a 
rich buttline on top. Each section is 15 3/16”” 
deep and 114” through the thickest portion, 
It is made up of two lengths of asphalt coated 
14” fiberboard separated by two wood strips. 
The air space thus created is an effective in- 
sulator, supplementing the high thermal re- 
sistance of the fiberboard sandwich. The 
manufacturer claims that rooms beneath an 
Armor-Cel roof are about 17° cooler in sum- 
mer than those under shingle construction. 
Three kinds of topcoat are available: cop- 
per (Coper-Cel), aluminum (Alumi-Cel) and 
mineral granule (Mineral-Cel). A fourth type 
(Foil-Cel) to be marketed soon will be sur- 
faced with white marble chips (a coating cur- 
rently gaining favor because of its reflective 
insulation value). The new roofing also uti- 


lizes cottonseed oil gum, asbestos fiber and 
continued on p. 156 
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Wood windows usually outlast the very walls 
in which they are placed. House-wrecking com- 
panies conduct ‘“‘sidewalk sales” of doors and 
windows. Original windows still function in 
historical Mt. Vernon. As the old structure 
settled, wood sash and frames were adjusted. 


With modern R- O- Ws, sturdy springs behind the 
guides automatically compensate for the settling 
which may occur, even with new construction. 


See your local lumber dealer or write 


R*OeW SALES COMPANY 1344-76 ACADEMY AVENUE » FERNDALE 20, MICHIGAN 
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These Homeowners Enjoy Warm Comfort 
3 Hours Faster than Usual! 


Two severe winters have convinced Mr. 
A. Olesen, President of Mountain View 
Homes, Inc. that radiant heating coils 
over Zonolite concrete provide warm 
comfort in a cold home, at /Jeast three 
hours faster than ordinary concrete would 
allow! Zonolite insulating concrete has 
a low heat capacity which eliminates 
“over-ride” and “heat lag.” 


ZONOLITE® CONCRETE INSULATES FLOORS AS NOTHING ELSE CAN! 


Another plus value in these homes is 
the Zonolite wall and ceiling plaster. It 
gives homeowners 4 times the fire safety 
of ordinary sand plaster... plus greater 
insulation against the passage of sound 
and heat. 


ZONOLITE COMPANY, Dept. MBL122 


135 S. LaSalle St., Chicago 3, Illinois 


Mountain View Homes, in Glen View, Newington, 
Conn., have radiant heat Zonolite concrete floor 
slab, Zonolite plaster and Zonolite Insulating Fill: 


; 4 Soseoosea ce Sorin coapesesoscsss 

Basementless homes with Zonolite a BONG cone oe MBI-122 = 
. . 1 . Lasalle St., 1cago 5, inois r] 
insulating concrete floors are always WRITE TODAY! ! I'dlike to learn more about Zonolite. Rush me details 4 
warmer, dryer, more comfortable. Be- Forshe rullastery ioe H on the products I have checked: 1 
cause it has 16 times the insulating efficiency better building, 1 = Hasulatine Concrete Aggregate t 
of ordinary concrete, Zonolite concrete with Zonolitelight- ¥ Pelee dd helen oe : 
blocks condensation, helps prevent weight vermiculited’ amon on seasosee ees ena bie dest acetic asereeaeas : 
moisture collecting on ground level CELE: W Addtessstoxcccaee neo ot ERE i 
floors, stops heat loss into ground. A(Oistsocse Aue nessetteleteice Zone..... States sens vee 1 
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or 
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ee specify - -- - 
: They all eventually come to use this time honored and thoroughly ' P Y 


reliable thermostat. contemporary 
[eas 
SWEET 


Tt ts a natural in the basic principle of thermostatic bimetal control « 
operation, governed directly by room temperature changes as quickly | LIGHTING 
for any installation 
Write for 
Complete Catalogs 


as they occur, without requiring the use. of internal heater cotls or 
heat antictpators. 

‘ — The Mercoid Sensatherm has an unusual record for its many years 
: of service without any attention. It also maintains tts newness in 


PRESSTEEL 
COMPANY 


800 BANCROFT WAY 
BERKELEY 2, CALIFORNIA 


appearance indefinitely due to the patented metallic alumilite finish. \ R-7 RECESSED FIXTURES 


$-2 SWIVEL LITES 
A-1 ARCHITECTURAL FIXTURES 


THE MERCOID CORPORATION * 420! BELMONT AV., CHICAGO SH ILL 
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*This is House & Garden's 
House of Ideas, 


open to the public in 


Winnetka, Illinois, for one month 
this fall, 

and visited by more 
than 30,000 people... 
looking for ideas. 
Thousands more will see it in 


January House & Garden. 


THE MAN 
WITH THE 


HOME IN HIS HEAD 


Right now it’s just an idea that some day he’s going to build a house. Gradually, it will become a whole houseful of ideas, 


ready to take shape, waiting to be put together to his own specifications. 


He’s House & Garden’s owner-builder—and no ordinary customer. He’s the fellow who builds patios, picture windows, 
and two-car garages. He is a man of means" and taste, with the power to specify your product. 
Bring him your ideas on building—through House & Garden—and watch his business come your way! 


20% of H&G subscriber families have yearly incomes of $25,000 and over; 


39% —$15,000 and over; 55% —$10,000 and over 
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’7 CONTRACTORS INSIST— S 


r “BE CORNERWISE™ 


FIRST AGAIN AMWELD = 


KNOCKED-DOWN | 


SLIDING CLOSET’ 
DOOR UNIT 


with BEADE > 


Robert L. Anderson, 
pioneer machine 
taper in Pacific 
Northwest writes: 


‘*Contractors I 
work with insist on 


NOW 
AVAILABLE 
IN 


BeadeX because it 
guarantees a clean 
cut, sturdy corner. 


lis simplicity of ap- 
plication saves 
money. I’ve used 
many types of cor- 


: perie ner bead and find : 
BeadeX best by far.” NEW 3 
From all areas come similar words of praise: “‘I | 
used BeadeX on all my houses and got 100% \ ; 


acceptance’’—‘‘My men won’t build corners with- 
out BeadeX.”’ 


Here’s why Architects 
and Builders demand 
floating angles in dry 
wall construction—to al- 
low for the variation in 
shrinkage of wood cor- 
ner posts. BeadeX is en- 
gineered, with correct 
proportions of bonded 
metal and tape, to hold 
all corners true, pleas- 
ing and permanent. 
BeadeX cuts construction 
costs with less applica- 
tion time, less finishing 
time. 


PLUS these new features 


N EW all hardware simply snaps in place. 


vEW two large non-tarnishing plastic door pulls snap in 
N E each panel. 


new lifetime nylon rollers provide easy, silent operation. 


\ 


\ 


self-adjusting spring held nylon guide-keepers assure 
ease of operation and prevent sway and derailing. 
(Patent Applied For) 


= 
7 
= 


A 


The original AMWELD Knocked-Down Steel Sliding 
Closet Door Units score again with door panels 
finished in baked enamel birch grain. No other 
finishing required. Baked enamel is enduring and so 
easy to clean and keep clean. 


( 


Approved thr 
PP roughout U. S. Pat. No. 2,593,859 
the nation Other Patents Pending 


7 


Everything complete in one carton, 
All hardware snaps easily into posi- 
tion. Easy-to-follow instructions en- 
closed. Available for 3 ft., 4 ft., 5 ft., 
and 6 ft. openings — two by-passing 
panels for each size. 


NOW MATCHES FLUSH BIRCH SWING 
DOORS—AND LOOK AT THE SPACE y 


YOU SAVE... 6 TO 9 SQUARE FEET 
OF FLOOR SPACE. 


EO Sed Bos ete 8 MAIL COUPON-———~——~-— 


BEADE X SALES INC. | 
3511 Interlake Avenue + Seattle 3, Washington 
I 


AMWELD Steel Sliding Closet Door Units are 
| want your file material on the manufacture and still available with grey baked on prime coat. 


application of BEADE X. 


ee ee 


Nome TO INSURE PROMPT SHIPMENT 
hades SEND YOUR ORDER TODAY 
AMWELD BUILDING PRODUCTS DIVISION 
Pas sate a PP anes, THE AMERICAN WELDING & MFG. CO. 
EN ee are ee a ee ee ail 330 DIETZ ROAD ° WARREN, OHIO 
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at e eo e CLEAN, COMFORTABLE, 


CONSTANT, LOW COST 


Lliue: TUBING 


YOUR HOME 
LIKE A BREATH OF SPRING 


Enter a radiant heated home for the first 
time... you’re amazed at the delightful, 
spring-like, clean ‘feel’... the fresh, 
sparkling, welcoming warmth and com- 
fort in every room. No hot and cold 
spots—no drafty discomfort—no dry, 
harsh atmosphere where only a cactus 
could live. Radiant heat is always like a 
breath of spring—in winter’s coldest 


NO MORE DIRTY HEAT STREAKS 


Ever wonder why walls, curtains, wood- 
work and ceilings were spotted and 
dirty near radiators or registers? The 
rapid flow of air induced by heat (con- 
vective air currents) draws dust and dirt 
from every portion of a room and bom- 
bards adjacent surfaces with these dust 
particles to cause unsightly heat streaks. 
Radiant heat creates no extreme air 
flow—hence eliminates the need for con- 


= months. 


ONSTANT, COMFORTABLE, 
NATURAL WARMTH 


ist as the earth radiates heat from the 
in, so the steel tubing panels in floors, 
alls or ceilings provide a constant, 
varying, temperate heat with larger 
ynes of comfort to serve every Occupant 
f the home. No scorched or baked air 
-no dust and dirt—no chilly drafts. 
adiant heating offers a natural, equa- 
le, constant source of economical tem- 
erature control. 


stant cleaning—costly redecorating. 


LOWER COST INSTALLATION 
AND UPKEEP ADVANTAGES 


Radiant Heat units usually cost less to 
install than other accepted methods of 
home heating. A smaller hot water 
heater coupled with present day 
advances in installing the completely 
enclosed system of serpentine steel tub- 
ing coils provides many cost cutting 
advantages. Definite fuel savings result 
with a greater factor of efficiency to 
reduce heating bills. 


= 
= 
Sees > 
oS 


is > 


Co haidevcee 
STEEL TUBING BETTER SERVES 


THE OWNER, THE ARCHITECT, BUILDER AND CONTRACTOR 


/ 


2 


NOW AVAILABLE IN EXTRA LONG COILS 


Avon, recognizing the need for a specially designed solid wall steel tubing for 
home and small industrial plant installations developed Radiantweld. Among the 
prime requisites was a perfectly processed tubing in lengths sufficiently long 
(225 ft. in %2” dia., 160 ft. in 5/4" dia.) to insure economical handling, elimination 
of multiple joining, reduction of soldering, the hazards of leaking joints. 


SPECIALLY ANNEALED FOR DUCTILITY 


Solid wall steel tubing for radiant heat installations must have extreme softness 
or ductility to take all types of bends without cracking, checking or tearing. Avon 
has accomplished this by installing a new type of equipment to specially process 
and anneal its fusionweld steel tubing which can be quickly and efficiently formed 
by one man hand bending from continuous coils. 


HIGHER TENSILE STRENGTH 


Avon Radiantweld has the physical properties to stand up to the roughest handling 4 


and abuse without distortion. Its toughness or tensile strength is very high, while 
the uniform grain structure of the fusionweld and surrounding wall area insures 
consistent uniformity of wall strength to withstand abnormal shock and forming. 


MERCY OWE SUPPLY vou with 
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DETAILED 


PRESSURE-PROOFED FEATURES 


Radiantweld combines ductility fo insure easy bending qualities with extreme 
tensile strength to eliminate any possibility of distortion, tearing, checking or 
cracking. Its uniform grain structure throughout the entire tubing wall also assures 
essential leak-proof advantages. Every foot of Radiantweld is pressure tested 
(2500 p.s.i.) to insure permanence, performance and life-time operation. 


LIFE-TIME PERFORMANCE ADVANTAGES 


The superiority of Avon Radiantweld is attested by many comparative tests 
resulting in its adoption and use by America’s largest builders of mass produced 
homes. Millions of feet of Avon Radiantweld are now being specified for these and 
similar installations in homes, small plants and modern offices. 


FORMED BY THE FAMOUS FUSIONWELD PROCESS 


Avon picneered in the development of special fusion welding equipment to form, 
weld and anneal its now famous Fusionweld solid wall steel tubing. This tubing 
is used in the automotive, electric refrigeration, radio, hydraulic machinery 
industries and for many other rigidly controlled applications. Using this exclusive 
Fusionweld process, Avon has gone a step further—developing new equipment 
for additional annealing operations to better serve the specialized needs of 
Radiant Heat installations exclusively. 


INFORMATIONT 
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* 
IN THE 
MOSSBERG 
RESIDENCE 


By 
Frank Lloyd Wright ) 


er aa 


WEISWAY 
CABINET SHOWERS | 


Meet the 
Demands of Modern, 
Functional Planning — 
Combine 
Leakproof Serviceability with 
Fine Appearance 


Weisway VR In-a-Wall installation in the residence of 
* Mr. & Mrs. Herman T. Mossberg, South Bend, Indiana, 
Frank Lloyd Wright, Architect. 


Hires striking evidence of how thoroughly 
Weisway Cabinet Showers meet the requirements of advanced residential design 
and latest building techniques. Note how the Weisway is adapted to the architect’s use | 
of interior finish materials to achieve a completely harmonious effect in 
functional planning. 


Weisways are complete, self-contained Cabinet Shower baths— installed without 
special treatment of building walls or floor. They are guaranteed leakproof. 

Walls are acoustically insulated, Bonderized galvanized heavy gauge steel, with two 
separately baked-on coats of enamel—corners sealed in compression-tight 

joints. Receptor of vitreous porcelain enamel on enameling iron, formed in one 
piece, has Foot-Grip, No-Slip floor, equally safe wet or dry. Its lustrous, 

durable surface is non-absorbent, easy to keep clean and sanitary. 


Weisway quality materials and engineered construction assure your clients’ satisfaction 
. 8 y . 

—protect your reputation. There are models for all classes of construction. 

Write for catalog with complete specification data. 


CISWOAY 


HENRY WEIS MFG. CO., INC., 1242 WEISWAY BLDG., ELKHART, INDIANA 
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REVIEWS 


HOUSING ...USA! Published by NAHB, Wash- 
ington, D. C. 33 pp. 10¢ to cover mailing charges 


“The average Soviet urban worker has about 
38 sq. ft. of dwelling space—somewhat less 
than the 54-65 sq. ft. of space allotted to the 
average inmate of a federal prison in the 
USI 

In just such terse and statistical terms, this 
little book fills in the background on American 
housing. It is a reference manual for all those 
interested in the achievements of that “typical 
small businessman” — the American home- 
builder. The problems which he and the na- 
tioi face, in supplying that remarkable 922 
sq. ft. (FHA insured) for every 3.3 Americans 
to live in, are briefly and pointedly sum- 
marized. 

Alan Brockbank, the National Association 
of Home Builders president and one of the 
most forceful and articulate members of 
H&H’s October Round Table, introduces a 
text which documents many of that panel’s 
conclusions. Some statistics recording the in- 
dustry’s accomplishments: 


> Nonfarm dwelling units with more than 1.5 
persons per room declined from 7.1% of total 
in 1940 to 5.5% in 1950. 


> Of these same units, those owned by their 
occupants rose from 53% in 1950 to 55% to- 
day. The conclusion: “Our people are buying 
new homes at an unprecedented rate,” and 
the more people who become homeowners, 
NAHB asserts, the better off this country 
will be. 


> Vacancy rate (an important factor in a com- 
petitive society) increased from 0.8% in 1947 
to 1.7% in 1950. Were it not for rent controls 
(a self-defeating precaution NAHB contends), 
vacancy rates would be far greater. 


> The proportion of nonfarm units with inside 
toilet and bath facilities rose from 73% in 
1940 to 80% in 1952. 


Perhaps the most significant indication of 
the high standard of American living is the 
following: the average American worker puts 
in 5,700 working hours in order to purchase 
a $9,000 home, the English worker, 23,000, the 
French worker, 30,000; in Communist Russia, 
“poor Ivan would work 40,000 hours, provided 
Stalin allowed him the joys of home owner- 
ship, which he doesn’t.” 

The organization of the text (with the sub- 
stance of each paragraph listed in the margins 
and a complete index) makes this book easy 
to use. The range of topics (including mort- 
gage credit and the setup of government 
agencies) makes it vital to anyone involved in 
the building industry. It is a forceful and 
lively statement of NAHB’s faith in the free- 
enterprise system and the ability of America’s 
merchant builders to cope with America’s 
housing problems. 

continued on p. 154 
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SAVE TIME... SAVE MONEY... 


and do a better insulating job with 


Johns-Manville Spinto 


@ When you open a package of Spintex Insulation 
you'll find 25% more Batts or Blankets than in the 
same size package of ordinary insulations. That’s 
because Spintex is so resilient it can be compressed 

for packaging yet springs to designated thickness when 
packages are opened. When you use Spintex you save 
money on each job because of fewer packages to handle. 


@ You can install Spintex faster and doa 
better job of insulation because the batts 
and blankets are far more firmly felted than 
ordinary types. They are rigid and strong, 
hold together, don’t “flop” or sag when 
you handle and apply them. And their 
remarkable resilience makes them grip the 
studs or rafters when pressed in place. 
This saves time and money on every job. 


@ Spintex Insulation is available in fully 

wrapped blankets or open faced batts in thick- 
nesses to meet every job budget. Each has a heavy 
vapor seal backing with projecting flanges for 

easy fastening. Easy-to-follow instructions 

for application are printed on each batt or blanket. 


Johns-Manville—22 E. 40th Street, New York 16 
In Canada—199 Bay St., Toronto 1, Ont. 


JOHNS-MANVILLE 


Johns-Manville 


THE FIRST NAME IN INSULATION PRODUCTS 
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Number 3 of a series: 


BUILDERS OF AMERICA.. 


Glynlea Park, Jacksonville, Florida, is a subdivision planned by Stockton, 
Whatley, Davin and Company, who arranged all of the financing under VA or 
FHA plans, and also built about 200 of the 750 homes. Prices for 2- and 3-bed- 
room homes range from $7,800 to $11,000. Streets are wide and curved, inter- 
sections are free from visual obstructions, plots are good-sized, trees are left 
standing, and with seven different builders handling construction there is ample 
diversity in design. Ultimately this community will total 950 houses. In the back- 
ground is Jacksonville, only four miles away. 


HOUSE & HOME 


Brown L. Whatley 


Brown L. Mona is president of one of the country’s 
largest mortgage servicing firms: Stockton, Whatley, 
Davin & Company, of Jacksonville, Florida. He is 
also president of the Mortgage Bankers Association 
of America. His organization has built and financed 
many of the outstanding residential developments in 
Florida. One of the most recent, Glynlea Park at 


Jacksonville, is shown at left. 


66]t goes without saying that saleability of a new home is just as important to 
the morigage banker as it is to the builder; and nationally advertised materials 
and equipment greatly increase the immediate sales chances of any new home. 
But the mortgage banker also looks for resaleability, in the years ahead. Brand 
names well-known to every new home buyer make financing easier and more 
favorable—and such financing itself enhances saleability. Nationally advertised 
materials and equipment thus help to create and preserve a sound investment 


for all concerned —the builder, the mortgage banker and the homeowner.” 


Every week, LIFE reaches 11,880,000 house- of all the households in America with incomes over 
holds across the nation. In the course of 13 weekly $7,000. And more than 58% of LIFE-reading house- 


issues, LIFE reaches 25,640,000 households—or holds own their own homes.* 

more than 60% of the entire U.S.* When you advertise your products in America’s 
These LIFE households represent the better half biggest dig magazine, you're selling to the world’s 

of your market; too. In 13 issues, LIFE reaches 867% largest and most receptive magazine audience. 


*Figures above are from A Study of the Household Accumulative Audience of LIFE (1952), by Alfred Politz Research, 
Inc. A LIFE-reading household is one in which one or more of the adult members read one or more of 13 issues. 


LIF 


DVERTISING OFFICES: New York ¢ Chicago ° Detroit « Boston e St. Louis ¢ Atlanta « Clevelan 


first in circulation 
first in advertising 


first in the homes of America 


de Philadelphia * Minneapolis ° San Francisco ¢ Los Angeles 
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Distinctive 
effects 


Arch.: Miss Edla Muir, Los Angeles, Cal. 


Eichler Homes, Palo Alto, Cal. 
Arch.: F. E. Emmons and A Q. Jones. 


with , 


WAX 


Cabot’s Stain Wax combines a 
beautiful penetrating stain 


with a wear-resistant wax 

. .. enhances the texture and 
design of wood panelling 

. » » produces a soft, lustrous 
finish in one application. 


CONTEMPORARY COLORS 
Cabot's Stain Wax comes in a 
variety of interesting blond 
shades — Glacier Blue, Seashore 
Gray, lvory, White and Natural. 
Also the traditional darker 
shades — Maple, Mahogany, 
Walnut, Redwood and the 
new popular Vermont Pine. 

For unusual effects, White and 
Natural can be tinted with 
colors in oil. 


Write Today for Cabot’s J 
Stain Wax Color Card CA B Oo T S$ 


STAIN 
WAX 


and completeinformation. 


SAMUEL CABOT INC. 
1230 Oliver Bldg. 
Boston 9, Mass. 
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REVIEWS. continued 


CONDENSATION CONTROL IN BUILDING. BRAB 
Research Conference Report No. 4. The Building 


Research Advisory Board, National Research 
Council, 2101 Constitution Ave., Washington, 
D.C. 118 pp. 82” x 11”. Illus. $3.50 


This report on a two-day correlation con- 
ference held last February by BRAB includes 
full texts of papers read, subsequent discus- 
sions, and a bibliography of 82 published 
works on condensation. 


Today’s houses are smaller and tighter than 
ten years ago. They also contain more mois- 
ture-producing equipment. Consequently the 
humidity differential and the temperature dif- 
ferential are greater, leading to considerably 
more condensation on interior surfaces. 


The recognized solution is to install a vapor 
barrier on the warm side of insulated walls. 
Ceilings beneath ventilated attics should be 
similarly treated. Any vapor barrier used 
must be absolutely continuous. 


Professor C. E. Lund of the Univ. of Minn. 
demonstrated that in order to stop conden- 
sation it is necessary to control movement 
of moisture through building materials, add- 
ing that a good vapor barrier should have a 
permeability rate of not more than 1.25 grains 
per sq. ft. per hr. per in. of mercury-pressure 
differential. Dr. J. D. Babbitt of the Canadian 
Scientific Liaison Office pointed out that 
moisture movement is a combination of 
gaseous and absorbed diffusion and that the 
permeabilities of building materials are sen- 
sitive to changes in relative humidity. 


Blister formation in paints is still a critical 
problem. It is partly overcome by back prim- 
ing of lumber. Alkyd stain-resistant paint, a 
self-primer, has good blister resistance but 
its field performance has still to be estab- 
lished. Conference Chairman Tyler S. Rogers 
said there was a great need for paints and 
building papers to be classified as either per- 
meable, semipermeable or superporous. 


At present there are many installation haz- 
ards in connection with building papers and 
vapor barriers. They should lap over framing 
members and be completely tight, since any 
air circulation due to torn papers may lead to 
paint blisters. One solution might be alum- 
inum-based wallpapers that can easily be 
repaired if torn. Another recommendation: 
vapor barriers and insulation materials de- 
signed so they could be installed in a single 
operation. 


Ralph Johnson of the US Public Health 
Service pointed out that we still do not know 
which is the ideal humidity to aim at. In 
practice humidities vary from 32 to 48%; in 
drying rooms it may be as high as 55% 


Unfortunately this valuable conference did 


not cover condensation control in air-condi- ° 


tioned buildings where the flow of moisture 
might be reversed and a vapor barrier re- 
quired outside the insulation instead of inside. 


the only attic stairway 


equipped with 


BEARINGS 


ROLLER 


Life time, \" 


factory packed a 


ROLLER BEARINGS eo 


Precision Parts Corporation, 

not content with the smoothest 

and easiest operating stairway 

on the market, equipped their Precision 
Folding Stairway with roller bearings for 
still smoother and easier operation. 
Actuated by counterweights which op- 
erate on these bearings the stairway is 
practically 100% free of friction and all: 
but raises and lowers itself. 


OTHER OUTSTANDING FEATURES 


Constructed of No. | kiln dried pop- 
lar. Heavy cast aluminum alloy 
brackets, rocker arms and _ hinges. 
Composition safety treads on steps. 
Door panel insulated with Cellufoam. 
Requires no attic space. Accepted 
by F.H.A. everywhere. 


For complete information write or 
wire us today. 


Manufactured by 


PRECISION PARTS CORPORATION 


402 NORTH FIRST STREET 
NASHVILLE 7, TENNESSEE 
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New homes that incorporate functional beauty at 
reasonable cost sell quickly in today’s market. One 
way to assign this desirable 
you plan or build is to specify MALT-A-MATIC 


-A-MATIC 


. Window Unit 
* with Removable Sash 


window units with removable sash. Here’s why: 


1. Home buyers like the easy-in, easy-out remoy- 

it’s safer at window washing time. 

2. The unit takes easily prepared stock sash which 
permits greater variety of window designs. 

3. Full weatherstripping and pat- 


able sash.. 


ented spring screw assembly 
assures perfect fit and lifetime 
operation ... no rattling, no 
sticking, no leakage. 


. Toxic-treated quality woods 


provide ideal painting surface. 


Your dealer can go over 
MALTA frame and unit 
construction, point by 
point, and prove why they 
cost less per year of serv- 
ice. Talk with him about 
including MALTA design 
and MALTA economy in 
the homes you're planning 
now. 


Currently available 
only east of 
the Mississippi. 


THE MALTA 


MANUFACTURING 


COMPANY 


MALTA, OHIO 


Member Ponderosa Pine Woodwork Ass'n. and N.W.M.A. 


“plus” to any home 


The sliding doors you specify should 
above all be flat and Novoply Sliding 
Door Units are made of the flattest 
paneling ever produced. Novoply is 
so dimensionally stable that doors 
made from this remarkable new all- 
wood paneling are guaranteed not 
to warp more than Ith of an inch if 
properly installed. 


These Noyoply Sliding Door Units 
come to you pre-packaged, ready to 
be installed with all necessary hard- 
ware as well as pre-cut jambs and 
header for easy installation and 
s-m-o-o-t-h sliding action. 


No Cutting, No Fitting—These units 
are specifically designed to make in- 
stallation simple. They are expertly 
constructed and engineered so that 
adjustments are easily made and 
proper performance assured, For ex- 
ample, top rollers are equipped with 
ball bearings and run smoothly on 
an overhead track. This means easy 
action and no binding. 


You can specify Novoply Sliding 
Door Units for closets and as storage 


Novoply Sliding Door Units 
UNITED STATES PLYWOOD CORPORATION 
World’s Largest Plywood Organization 


Manufacturers and Distributors of 
Weldwood® Plywood, Weldwood Doors, 
and other specialties 


... Pre-packaged, 


No tug, 


No complaints 


Ready-to-Install 


NOVOPLY* SLIDING DOOR UNITS 
won't warp, won’t swell, won't stick! 


wall units between rooms. They 
cost less than conventional doors, 
save in floor space and installation 
time and provide long, trouble-free 
service. 


Novoply can be painted or stained 
readily. The wood mosaic beauty of 
the paneling can also be given a 
simple wax finish. 


Wherever the news about Novoply 
Sliding Doors has spread, a big de- 
mand has instantly sprung up. They 
are wanted for new and remodeled 
homes but their market also extends 
to apartment houses . . . office build- 
ings.. -hospitals... schools... motels 
.. trailers. 


Your Weldwood® supplier carries 
these units in stock and will be glad 
to supply complete details. If you 
would prefer to fill in the coupon 
below we will see that information 
is sent to you. 


*T. M. Reg., Patented: 
Other patents pending. 


UNITED STATES PLYWOOD CORP. ee 
55 West 44th Street, New York 36, N. YY. 
Please send me further information, dimen- 
sions, etc., on Novoply Sliding Door Units. 


Name. 


Address. 


City_ Zone 


State 
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MANUFACTURING 
CORPORATION 


TOLEDO, OHIO 2857 Wayne Street Telephone WA-5637 
JACKSON, MISS. 418% E. Peurl Street Telephone 2-6561 


MEET US AT THE POLLMAN HOMES EXHIBIT AT THE N.A.H.B. HOME 
SHOW, CONRAD HILTON HOJEL, CHICAGO, JAN. 18-22—BOOTH 305 


PRODUCT NEWS 


aluminum foil—materials recently combined 
in fire-resistant industrial roofing. Prices ruy 
about $36 per square for Mineral-Cel (10% 
higher than 210 lb. asphalt shingle with ply} 
wood sheathing), $55 for Alumi-Cel and $7! 
for Coper-Cel. Foil-Cel will be about $40 
Manufacturer: Armor-Cel . 
Corp., 1400 Washington —& 
Ave., Knoxville, Tenn. 


SLIDE RULE picks right wood beam for’ 
any light construction job 


Designers who spend long hours over formu- 
lae figuring wood beam dimensions will soon 
find warm spots in their breast pockets for 
Engineer Everett Rader’s slide rule. The new 
device reduces the chore of selecting joists, 
rafters and girders to a few finger move- 
ments. If any four of the five factors—span, 
load, fiber stress, spacing and beam size—are 
known, the fifth can be determined in seconds 
on the plastic rule. In a typical rafter-sizing 
problem, the user sets the load per sq. ft. in- 
dicated on Scale B opposite the desired span — 
on Scale A. He then moves the arrow on 
Scale C beneath the fiber stress of the lumber 
species chosen and reads the rafter size re- 
quired on Scale D. (A convenient table on the 
back of the rule lists basic fiber stresses un- 
der normal load conditions for common and 
select structural grades of fir, southern pine, 
hemlock, spruce and that anonymous timber, 
“general.” Alternate Scales B’ and C* printed 
on the reverse of B and C are used to design 
members which should not be allowed to de- 
flect more than 1/360 of the span, such as 


those above plaster ceilings. Price for the little 
daisy, including a simulated leather case and 
instruction manual, is $2.50. 

Manufacturer: Everett Rader Co., Dept. H, 
Box 122, Bowling Green Station, New York 
4, N. Y. 
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GOOD BRICKWORK = GOOD DESIGN + GOOD WORKMANSHIP # GOOD MATERIALS 


“SLUSHING”’ 


me Nee Dn Se ha 
Slushing does not properly fill the voids in the head joints. 


When mortar is spotted on only one corner of the brick, 
slushing seldom fills the voids. 


Even when. mortar is spotted on both corners of the 
brick, stushing will not always fill the voids. 


LOUISVILLE CEMENT COMPANY, 


DECEMBER 1952 


INVITES 
LEAKAGE 


IN BRICKWORK 


WE SUGGEST THAT— 


Brick should always be so laid that when 
the brick is shoved into place, the head or 
cross joint will be filled solid with mortar, 
without slushing. If the joints are not 


completely filled, water may leak through 
the voids to the inside of the building. 


he photos at the left show the voids that 

often result when slushing is used to “fill” 
a joint. Even when mortar has first been spotted 
on both corners of the brick, slushing cannot be 
relied upon to fill the voids completely. 


The great plasticity of Brixment enables the 
bricklayer to throw plenty of mortar onto the 
brick to be placed — to use plenty of mortar in 
ihe bed joint — and still shove the brick easily 
into position, with excess mortar oozing out all 
around, and with all voids filled. 


Brixment mortar has greater plasticity, higher 
water-retaining capacity and bonding quality, 
greater resistance to freezing and thawing, and 
freedom from efflorescence. Because of this 
combination of advantages, Brixment is the lead- 
ing masonry cement on the market. 


Incorporated, LOUISVILLE, KENTUCKY 


White Universal 
Level-Transit... 


most versatile instrument 
you can own! 


Indispensable for these jobs — and many more 


Level up foundations 


Line up curb and sidewalk] Run property lines 


NGINEERS agree: you can do 
more jobs better — at lower 
cost — with the White “Univer- 
sal” Level-Transit. The improved 
Model 3000 has internal focus- 


ing, 
vertical arc. Plus all the other 
quality features needed to give 
you lifetime durability and accu- 
racy. The price: only $185*, com- 
plete with tripod. See your 
dealer, or write Davin WHITE 
CoMPANy, 397 W. Court Street, 
Milwaukee 12, Wisconsin. 


coated optics, a guarded 


We offer the most 
expert REPAIR 
SERVICE on all 
makes, all types 
of instruments. 


*Price subject to change without notice. 
7197 
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TECHNICAL PUBLICATIONS 


DESIGN OF NAILED STRUCTURES. Bulletin of the 
Virginia Polytechnic Institute, Engineering, Ex- 
periment Station Series No. 81. 67 pp. Illus. 
6” x 9” 


Nailing wood frames and trusses not only 
takes less time than bolting but, reports the 
bulletin, can create stronger structures—if an- 
nular grooved nails are used. These threaded- 
shank nails grip lumber like screws, and have 
greater holding power than smooth nails, 
which tend to slip under heavy loading. Ac- 
cording to tests at VPI, framing with grooved 
nails is three to five times stronger than with 
plain-shanked nails. 

Also trusses made with grooved nailed 
joints are stronger than bolted, ring-con- 
nector or Burrlock trusses. However, the 
authors stress, nailed joints must be prop- 
erly designed. After thoroughly studying the 
design of nailed joints they present the re- 
sults of their research in this booklet. 

This VPI investigation should pave the way 
for a far wider use of grooved nails. 


BASEBOARD HEATING. Clean, Healthful, Even 
Heat with National Art Baseboard. The National 
Radiator Co., Johnstown, Pa. 4 pp. 8%” x 11” 


Two types of baseboard convectors for hot- 
water heating are described and pictured in 
the brochure. One type BR is designed for 
semi-recessed installation; and the other type 
BF is set against the finished wall in place of 
a customary wood baseboard. 


WARM-AIR HEATING. 
Pipe and Fittings. Buckeye Furnace Pipe Co., 
897 Ingleside Ave., Columbus 8, Ohio. 20 pp. 
5 xe 107% : 


Time-Saving Furnace 


The pocket-size catalogue presents useful 
specification data on Buckeye’s 4” fittings— 
elbows, round pipe and angles—for forced 
warm-air heating systems. Line drawings il- 
lustrate each part. 


PLASTIC WALL TILE. Beautiful Walls Styled 
with Coronet Plastic Wall, Tile. Bulletin No. 
PT-300. Hachmeister, Inc.;#Pittsburgh 30, Pa. 
4 pp. 84” x 11” 


Printed in full color, this folder reproduces 
14 pastel and deep tones obtainable in 
Coronet plastic wall tile and accessories. 


KITCHEN CABINETS. New Curtis Kitchens. Curtis 


Companies, Inc., Clinton, lowa. 16 pp. 84” x 11” 


Designed by women, the manufacturer’s new 
wood kitchen cabinets described and pictured 
in this booklet incorporate many convenience 
features for the homemaker. Most evident im- 
provement in the group is the use of smooth, 
clean-lined door and drawer fronts (avail- 
able in natural birch or white enamel). The 
sectional units are reported to be factory as- 
sembled for quick installation and are pre- 
bored for accurate alignment. 


Forum was first 


to present... 


all the buildings 


which won 
Architectural 
League 
Gold Medal 


Awards 


Since 1950, the Architectural 
League of New York has 
awarded the Gold Medal in 
Architecture to four celebrated 


buildings... 


1950 Welfare Building, US Naval 


Training Station, Great Lakes, Illinois, 
by Skidmore, Owings & Merrill. 


The Museum of Modern Art, New York City, 
by Louis C. Jaeger associated with 
Edward D. Stone. 


1951 Harvard University Graduate Center, 


Cambridge, Massachusetts, 
‘by The Architects Collaborative. 


1952 Hotel Panama, Rename City, Canal Zone, 
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by Edward D. Stone. 


...and all these buildings were 


first graphically presented, 
first reported in full detail 
in Architectural Forum — 
the magazine where you see 
the Architect's favorite 
buildings first. 


Subscribe today— 
basic professional rate for a 1-year 
subscription to U.S.A., Possessions 
Canada, Phillipines & the 
Pan-American Union—$5.50 


architectural forums 


540 North Michigan Avenue, 
Chicago 11, Illinois 
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Thousands of howrs of research and development } 


help create quality Kwikset products. 
Kwikset locksets are precision manufactured — 


and unconditionally guaranteed. 


KWIKSET SALES AND SERVICE COMPANY 


SSNS Horeca ion 
Has 


anaes aii : % ANAHEIM, CALIFORNIA 
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New Bruce oak floor 
for use over concrete 


LAMINATED 3-PLY OAK GIVES MAXIMUM 
STABILITY AND MOISTURE RESISTANCE 


Now all homes built on concrete slab can 
have beautiful hardwood floors 


Bruce has developed this new Laminated Oak 
Block for easy, trouble-free installation over con- 
crete. Three plies of oak, laminated under heat 
and pressure with moisture-resistant glue, 
minimize warping and dimensional changes. 
Blocks remain flat and square, and can be used 


over radiant heat. 


Easily Installed—Factory Finished 


In laying, the blocks are bonded to the concrete 
slab with a time-proven adhesive (Everbond 
Mastic). Interlocking tongues and grooves make 
it easy to fit blocks into floor pattern and keep in 
alignment. No membrane-waterproofing is re- 
quired except where hydrostatic pressure may 
exist. No expansion spaces or joints needed. 

The famous Bruce “Scratch Test” Finish is 
used on Laminated Oak Blocks to insure com- 
plete satisfaction of owners. It also eliminates 
sanding and finishing on the job. 

Mail coupon below for literature and complete 
data on new Bruce Laminated Oak Blocks. 


GRADE AND SIZE 

One grade only—all faces practically clear. 

#% in. thick—9 in. square. 

Packed in cartons for protection and convenience. 


se a ee ee ea ae pea gee eee eae nt PtH tele ly | 


| 
MAIL FOR LITERATURE I 
(BRUCE} E. L. BRUCE CO., BOX 397, I Bruce | 
MEMPHIS 1, TENN. | 
| 
Send complete data on Bruce Laminated Oak 1 
Blocks to: P 
@] OCKS 
Name | 
| 
Address i With the famous Bruce “‘Scratch Test’? Finish 
| 
| 
| 
| 
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the system you can’t beat for trouble-free drainage 


More and more architects and builders are specifying Stainless Steel* 
\ drainage systems. There’s good reason—customer satisfaction. 
/ Industrial, commercial and residential installations alike have 
Its a N ATU RAL. proved the value of a system that is made to last the life 
of the structure itself. Once a drainage system of Stainless Steel* 
is installed it can be forgotten, for there is no 
deterioration to it. 
e e 4  Stainless* blends well with any style or color. It will not pit or 
job or sta In les S discolor. It has the added strength to withstand the rigors 
of winter better than any material in general use today. 
Industrial and corrosive atmospheres—a common plague to most 
other type systems—have no effect on Stainless Steel*. 
Where desirable, Stainless* can be painted with good results. 
Is it any wonder, then, that architects are making increasing use of 
Stainless Steel* for roof drainage systems? It's just natural! 


*Sharon has for years been one of the nation’s largest producers of coil 
Stainless Steel for the continuous production of architectural products. 
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Sharon has prepared a fact-packed, fully 
illustrated booklet with up-to-the-minute 


\ i i inless Steel. 
SHARON STEEL CORPORATION ee ae 
° your nearest Sharon repre- 
Sharrow, Fensiyloaa 


sentative or write direct. 
DISTRICT SALES OFFICES: CHICAGO, ILL., CINCINNATI, ©., CLEVELAND, O., DAYTON, 


., DETROIT, MICH., INDIANAPOLIS, JND., MILWAUKEE, WIS., NEW YORK, N. Y., 
PHILADELPHIA, PENNA., ROCHESTER, N. Y., LOS ANGELES, CALIF., SAN FRANCISCO, CALIF., 
MONTREAL, QUE., TORONTO, ONT, 
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Arthur L. Perron, left, builder of Anita Acres, discusses Electronic Moduflow installation with Honeywell sales engineer Frank Hickey 


HONEYWELL 


“I've found it’s good business 
to advertise Electronic Moduflow” 


says Arthur L. Perron, Worcester, Massachusetts, builder 


“In our newspaper advertising for the 46 homies in 
our Anita Acres development we tried something 
we hadn't tried before. 


“We plugged Electronic Moduflowas a real ‘feature.’ 


“That gave people an extra good reason to come 
out and see the houses—because they were curious 
about something that was ‘different.’ 


“You can bet we were quick to follow up this 
opportunity by telling them how the Electronic 
Weathercaster, mounted outside the house, gives 
superior comfort by automatically raising indoor tem- 
peratures when the mercury drops outdoors. This, we 


Another Plus-Profit 
Idea from Honeywell 


explained to our pros- 
pects, compensates for 
the chilly feeling result- 
ing from colder windows and walls. 


“After we'd made these points, we showed them 
the indoor thermostat they could set for the comfort 
level they preferred. 

“And by the time we'd finished explaining about 
the fuel savings made possible by Electronic Modu- 


flow’s more sensitive controls and cycled heat, pros- 
pects were a lot more interested in the whole house, 


“And that’s just what we wanted them to be.” 


The four-room house below is typical of the 46 homes builder 
Perron 1s constructing in Anita Acres, Heating contractor for 
the project is the Donohue Coal Company, Worcester. 


& HOME 


Electronic Relay Amplifier. Interprets 
signals from the inside and out- 
side controls, correlates and bal- 
ances them, and sends them on 


to the heating plant. 


Electronic Room Thermostat. 
Mounted indoors, it sen- 
ses temperature changes 
inside the house, elec- 
tronically, and sends 
messages to the Elec- 
tronic Relay Amplifier. 


Electronic Weathercaster. 


Magic of Electronic Moduflow heating control makes your homes easy to sell 


In addition to being comfort conscious, every prospect by raising indoot temperature to compensate for heat 
is intrigued when you mention that magic word “‘elec- loss when outdoor temperature drops, by balancing 
tronics.” indoor temperature to coordinate it with the weather. 
So when you show a house that’s equipped with And tell your prospect how it saves fuel by eliminating 
Honeywell Electronic Moduflow, if your prospect is at over- and under-heating. 
all interested, you're closer to a sale. The Electronic Chronotherm, shown 
And it’s good to tell your prospect the reasons why at right, can be used as a part of the 
Electronic Moduflow will mean he’ll be more com- Moduflow system except in radiant 
fortable. floor panel installations. It gives you 
Simply explain that because the controls are elec- additional selling points because it 
_ tronic, they’re 28 times more accurate and sensitive provides automatic night set back, 
than ordinary controls. That in the new Honeywell automatic morning pick up—which 
Moduflow system, outdoor and indoor thermostats means added convenience, comfort 
work together to give comfort that’s close to ideal— and fuel savings. 


See your local Honeywell office—or send for more information 
MINNEAPOLIS-HONEY WELL REGULATOR CO. 


Dept. HH-12-253, Minneapolis 8, Minnesota 
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Mounted out- 


side the house, it detects and signals 
temperature shifts to the Electronic 
Relay Amplifier located indoors. 


Mylb-N NL ECAR P.O bebe ‘Gentlemen: Please send me more facts on your new Electronic Moduflow System 
neywe cones 
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ANOTHER SUCCESS WITH 


INSULATING GLASS 


This is one of 43 houses featuring Thermopane™ in- 
sulating glass in the Lincolnshire development of 
Scholz Construction Corp., Toledo, Ohio. These 
homes offer beautiful, sales-appealing window walls 


of Thermopane—in attractive panel window frames. 


this house sells for $14,950 


Three bedrooms, hot water radiant heat, fiber glass insu- 
lation, fireplace, 90’ x 140’ landscaped lot . . . and large 


expanses of floor-to-ceiling windows of Thermopane! 


43 sold in 9 days! 


Says Builder Scholz: 


“They sold so fast that we are starting 25 more at once. 


...including some at $17,950. 


Our generous windows were a big sales factor. People 
were surprised to find that we could use Thermopane insu- 
lating glass so liberally in houses at these prices. ‘They 
knew Thermopane and wanted it. They’re thrilled to get 
it. We offer the economy of solar heating, which would 
not be practical without Thermopane. By using standard 
Thermopane in panel windows we are able to provide 
permanent window insulation at the cost of a regular wall 


with ordinary windows and storm sash.” *® 


Shermo 


INSULATING 


PIASKON 


GLASS 


Other L-O-F Products: Plate Glass * Window Glass * Safety Glass 
Tuf-flex* Tempered Plate Glass * Vitrolite* Glass Paneling 


Model A home in Lincolnshire. Note the 
nine-light panel window of Thermopane 
insulating glass. 


oa 


Dining room in the Model B house which sells for $17,950. 
The big six-light window is all Thermopane. More comfort, 
less heat loss and quieter rooms. A big appeal to home buyers. 


Mail the coupon 
for facts and detail sheets 


We'll send you full informa- 
tion on the panel window sys- 
tem, types and sizes of many 
kinds of sash for Thermopane, 
and a list of Thermopane 
standard sizes for economical 
double glazing. 


Two Pones of Glau 


Hiss Blanket of dry oir 
f My insulates window 
IN| Bondermetic (metol- 
\ to-gloss) Seal” keeps 
air dry ond clean 

Z \ 


| \) 


Libbey-Owens-Ford Glass Company 
9122 Nicholas Building, Toledo 3, Ohio 
Please send me complete information on low-cost windows of 


Thermopane. 


Name...ccccccccccsccccesscce nlelaleiele oie \elelelsistetele‘sie’s'sxeiplece ieee 
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Bet you can’t guess how little it would cost to make your bathroom 
as pretty and practical as this one. 


That is, unless you already know about steel wall tile. How smart it looks. 
How it protects the beauty it adds. How reasonable it is to purchase 
and install, Because all the wall tile in this delightful room 
is made of steel, America’s great and versatile bargain metal. 


Even better for your bathroom, this wall tile is made of Weirzin— 
the electrolytically zinc-coated steel that is fireproof. . . resists moisture . . : 
forms a lasting bond with its finish . . . safeguards beauty permanently. 


It doesn’t matter whether it’s wall tile or lighting fixtures, Venetian blinds 
or cabinets—whatever you buy, you come out ahead with steel. 
Make steel your standard—and save. 


Metal sculpture executed in Weirzin 
demonstrates the exceptional workabil- 
ity of this easily fabricated metal. 
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Offer an 


extra room 
instead of 
an open 


porch 


An all-purpose family room, in place of the 
traditional open porch, can give your 
houses extra sales appeal far in excess of its 
additional cost. 

In most cases, the usefulness of an open 
porch is limited to a few summer months. 
You can offer year-round utility by build- 
ing an enclosed room instead. With easy 
access to the yard, and right next to the liy- 
ing room, it will be the most popular room 
in the house. 

When selling, you can stress the advan- 
tages of a multi-purpose room like this one 
to the whole family. It’s a retreat for some- 


one who wants seclusion, gives the family 
extra space for entertaining, and it’s prac- 
tical enough to withstand the wear and tear 
of youngsters. 


To offer full value, plan the all-purpose 
room to keep it from becoming an addi- 
tional housekeeping chore. Built-ins like 
storage cabinets and a television corner 
help keep the room uncluttered. Over sus- 
pended subfloors, Armstrong's Linoleum is 
the logical flooring choice. Women know 
how easily dirt can be swept from its 
smooth surface, how just an occasional 
washing and waxing keep it new looking. 


Famous for its colorful beauty, Arm- 
strongs Linoleum provides wall-to-wall 
decoration that never requires costly re- 
finishing. Long wearing, quiet and com- 
fortable underfoot, greaseproof, it’s a big 
flooring value for its moderate cost. 
Whether youre building one house or a 
multi-unit project, you can profit by adding 
the extra appeal of Armstrong’s Linoleum. 


SEND FOR FREE ROOM PLAN. For a sketch plan of 
this room, with color scheme description and a 
complete list of furnishings, write Arm- 

strong Cork Company, Floor Division, 1412 
State Street, Lancaster, Pennsylvania. 


ARMSTRONG’S 


LINOLEUM FLOORS 
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NATIONWIDE Koddiscraft WAREHOUSE SERVICE 
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RODDISCRAFT HOUSEMART CONSTRUCTION 
1S GHOST PROOF 


OU’LL never be haunted by costly call-backs 
or complaints about core pattern showing 
through, with Roddiscraft Housemart Doors. 
Roddiscraft face panels give positive protec- 


tion — seal the sturdy core safely inside. 


Cambridge 39, Mass. ° Charlotte 6, N. C. ® Chicago 32, Ill. 


Cincinnati 4, Ohio ° Dallas 10, Texas ® Detroit 14, Mich. - 


Houston 10, Texas ® Kansas City 3, Kan, * Los Angeles 58, 

Calif, © Louisville 10, Ky. ° Marshfield, Wis. ® Miami 38, Fla. 

Milwaukee 8, Wis. © New Hyde Park, L. I., N. Y. @ New York 

55, N. Y. © Port Newark 5, N. J. ® Philadelphia 34, Pa. 

St. Louis 16, Mo, ® San Antonio 6, Texas ® San Francisco 24, 
Calif, © San Leandro, Calif. 


Roddiscraft construction is a safeguard against 
the bumps and bangs a door is bound to get 
__ offers maximum resistance to distortion, too. 

Why take less——install Roddiscraft House- 


mart Doors—with the chost-proof construction. 
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CONTRACTO 
DEALERS 


Don’t miss this vast presentation of facts and ideas! 


Here, in just five action packed days you can bring 
yourself completely up to date on the home building 
business ... get the facts you need and want to make 
your business more successful .. . help yourself to a 
wealth of fresh, profitable ideas! 


NAHB’s great Convention covers everything affect- 
ing your business and your industry—new methods, 
design, costs, financing, merchandising and selling, 
government policies, materials conservation, manage- 
ment methods and scores of other topics vital to your 
success. 


GIGANTIC EXPOSITION! See the largest array 
of building materials and equipment ever shown! 
Exhibit areas have been expanded to bring you the 
products of over 250 leading manufacturers—all con- 
veniently located in the Conrad Hilton Hotel. It’s 
America’s leading trade show with new products and 
ideas galore. See it for sure! 


REGISTER NOW! Save time and trouble—make 
your hotel reservation through NAHB today. Advance 
registration ($15 for men, $10 for women) must be sent 
with hotel reservation request. Confirmation and reg- 
istration certificate sent to you at once. Make checks 
payable to National Association of Home Builders. 
Please show name, address, business 
: classification and date of arrival for 
(asians Asaioin each person included in your request. 
| HOME BUILDERS Write today! 


NATIONAL ASSOCIATION OF HOME BUILDERS 
Convention & Exposition Headquarters 
111 W. Jackson Blvd., Chicago 4, Ill. 


Remington Console, compactly 
installed in a closet, easily 
cools two bedrooms in a 
Camden, S. C., housing project. 


+, 
1 _| 
GRILLE 


How to give “~ 
home buyers pat 
true air conditioning... 
at surprisingly low cost 


Here’s the way to make your $12-15,000 homes sell faster than 
you ever dreamed possible. It’s true air conditioning by Rem- 
ington—at low cost. Here’s how it works. 

You simply put a Remington Air Conditioner in a closet, 
attic, or cellar and let it cool two rooms. It’s easy and inexpensive 
to install. You need no fancy piping, plumbing or drain connec- 
tions for air cooled models—only an outside air connection. 
Because Remington Air Conditioners are self-contained units, 
entirely separate from the heating system, you gain flexibility 
in design—of the heating system and of the whole house. The 
picture above shows how a compact Remington installation 
saves valuable floor space. 

Remington Air Conditioners offer you a host of sales points. 
They not only cool, but also dehumidify, filter, ventilate, and 
circulate the air. They make the home owner more comfortable 
and aid his health too. Cool, dry air lets the heart and lungs 
work easier; clean air helps hay fever and asthma sufferers. 

With Remington you can always be sure of getting the right 
unit for the job. The most complete line in the industry (79 
models) gives you a selection of h.p. ratings, voltages, AC or 
DC, window or console models, air cooled or water cooled’ 
units. You waste no money on units too small to do the job 
right—or too big to operate economically. 

The coupon will bring you the facts in detail. 


WAL ‘i 
€ CONDITIONING FOR HEALTH and COMFORT 


REMINGTON AIR CONDITIONING DIVISION 
20-1 Willey Street, Auburn, N. Y. 


Please send a preprint of the Remington insert in Sweet's. 


Name ee ee ee Le 


Address a eS ao SE oe Bp St 


a a a ce se 
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Want 


Alert builders have known it all along — now an analysis of 
a recent survey among building supply and floor covering 
dealers proves it. Home owners want the advantages of 
modern vinyl-asbestos tile flooring in their home. No other 
type of flooring offers the radiant lasting beauty ...the years 
of wear... the carefree cleaning of MATICO Aristoflex. 
Solid vinyl-asbestos (no felt backing), Aristoflex resists 
grease, acid, alkali and fire .. - has excellent indentation 
recovery ... can be installed on, above or below grade. 


Write for complete specification and installation data and Free Color Chart. 


Dept. 14-12 


Member: Plastic Flooring Institute 


Joliet, 111. # Long Beach, Calif. e Newburgh, N. Y. 


HERE’S THE CLINCHER ON NEW HOME SALES! 


Nation-Wide Survey Proves Home Owners 


ADVANTAGES 


You can use MATICO Aristoflex even in budget homes; 
because it’s available in low-cost standard-gauge, which is 
priced right in line with grease-proof asphalt tile, as well as 
1, heavy-duty thickness. Aristoflex helps you cut installa- 
tion costs, too, because it lays in tightly, immediately, and 
standard-gauge Aristoflex cuts clean without use of a torch. 


Consider MATICO Aristoflex on your next job, it’s a plus 
feature that helps clinch a sale. 


Aucnl OR EiUND oO Dp, 


G 

‘s* Guaranteed by "ts 

Good Housekeeping 
oor As apyreistd wit 


superior quality that starts 


with basic extrusions... 


The high finish and design improve- 


ments of Reynolds Aluminum Win- 


RANE SERRE RCSL LEE TE 


dows are visible evidence of superior 
quality that goes all the way. Basic - 
extruded members are clean, true, 
carefully inspected. Corners are flash- 


welded for extra strength and weather- 


tightness. Check these Residential 
| =, : —;| {i Casement Windows in every detail... 
tt tf finish, hardware, precision closure. See 
the full data on Reynolds Awning 
Windows. Full specifications for these 
and Reynolds Double-Hung Windows 
are included in one 20-page catalog, 
together with Fixed and Picture Win- 


dow combinations. Write now for your 


copy. Reynolds Metals Company, 
Building Products Division, 2019 
South Ninth Street, Louisville 1, Ky. 


WORTH 100¢ IN ALUMINUM ... 


ALUMINUM WINDOWS 


Reynolds Lifetime Aluminum 
Gutters and Downspouts .. . 
Ogee and Half-Round styles, i 
smooth and stippled finish. te 
The preferred specification in al 


Reynolds Aluminum Reflective Insulation : 
modern housing. 


offers high efficiency at low cost, without bulk, 
together with a perfect barrier. Foil on both 
sides (Type B) or one side (Type G)auin 
rolls of 250 sq. ft., 25”, 33” and 36” wide. 


Windows are available. Military 
needs for aluminum impose varying 
limitations on civilian products, but 
Reynolds aluminum production is 
rapidly catching up. Keep checking 
your supply source. 
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(@ New deep-grain texture! 
i New color harmony! 
\@ Same lifetime durability! 
i Same low price! 


CHROMA-TEX SIDING SHINGLES have a deep, 
natural-looking texture. Color is two-toned—dark in 
the valleys, light on the ridges—for a pleasing new 
kind of decorating effect that lends itself perfectly to 
modern color-planning ideas for exteriors. Like all 
Asbestone products, Chroma-Tex Siding Shingles are 
rock-like in their ruggedness—fireproof, weatherproof, 
rot-proof, termiteproof. Made of asbestos-cement, 
they need no painting, no preservative treatment, no 
maintenance of any kind. 


© Put more color, more style, more APPEAL 
into every home you design. 


Give your clients the rich, textured effect 
of the costliest sidings on the market— 
for the same price as regular asbestos 
shingles. 


Use any of 5 appealing CHROMA-TEX 
colors to style every exterior with true 
“decorator harmony” from the ground up. 


NOW /! give every home 


the lifetime charm of 


Exterior Color 


ASBESTONE 


Chroma-lex | 


SIDING SHINGLES 


COLORS: Twilight Gray . 
Dusty Coral 


ASBESTONE CORPORATION 
5387 Tchoupitoulas St., New Orleans 15, La. 


Please send me samples and full information on NEW 
CHROMA-TEX Siding Shingles. 


NAME 


Poplar Green . Pheasant Brown 
. Mellow lyory 


FIRM NAME 


STREET & NO. 


CITY 


ZONE STATE 


Ce eee 


ee et te 


ASBESTONE — Rugged as the rock it’s made from 


Roofing & Siding Shingles 


Wallboard 


‘Corrugated Roofing & Siding 
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fo °//© story 


construction 
DESIGN — From T-square to actual product, 


along every careful step of the way, 
modern window engineering techniques have 
worked to create a new streamlined masterpiece 
operation in aluminum ... the specially designed 
all-aluminum Miami Awning Window ... 


turn the pages and see for yourself! 


MIAMI WINDOW CORPORATION 


5200 N.W. 37th AVENUE e MIAMI, FLORIDA 


t 


THE ALL-ALUMINUI 


CONSTRUCTED FROM @ 
EXTRA-HEAVY ALUMINUM— 


Alloy extrusions (63-ST5). 


POSITIVE WEATHERTIGHT @ 
CONSTRUCTION— 


through overlapping flanges and 
concealed plastic weatherstripping. 


MADE TO ANY DIMENSIONS— e 


up to 6’ 2” wide and to 
any height... gothic and circular 
heads may be specified. 


SLIM, SLENDER MUNTINS AND e 
MULLIONS OF UNUSUAL 
STRENGTH. 


eM ecey, more than ever, the home builder needs the counsel of 


W | fl N) 0 W his architect. Building materials specified today may have fo 
last many years without the possibility of replacement. 
The American Archifect is prompted, therefore, to give more than 


usual consideration to factors of strength and durability .. . factors 


found in the basic design and construction of the Miami Awning Window. 
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EASY OPERATION— 


Windows are quickly opened and 
cleaned from the inside... 
specially designed balance rod 
actuates both sides of 

vents at the same time— 
eliminates sticking and allows 
free and easy operation. 


OPEN LOUVERS PROVIDE 
WEATHER PROTECTION 


to furnishings within, because 

wide glass vents give awning 
protection against the slanting 
streams of rain, snow and hail. 
When closed, overlapping flanges 
and concealed weatherstripped 
construction seal vents shut into 
one compact weather-tight unit.* 


HEAVY DUTY OPERATOR 


made for a life-time of hard 
wear and use. Critical 

parts are of stainless steel, 

and the unit itself is a 

patented Miami Window feature. 


QUALITY 
PROVED 
A-Al 

Seth oetias a Ae lias oor 


ments —confirmed by PITTSBURGH TESTING LABORATORY. 
MEMBER — ALUMINUM WINDOW MANUFACTURERS ASSOCIATION 


+Windows are specially recessed 
for screens and storm sash. 


MIAMI WINDOW CORPORATION - 5200 n.w. 37th Avenue + Miami, Florida 
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MIAMI 


s A For further information, see Sweet's Architectural 
Zz File 17a or—write, wire or phone Dept. HH-12 
WINDOW Biogee: 


Air infiltration tests taken by Pittsburgh Testing Laboratories 


MIAMI WINDOW CORPORATION 


5200 N.W. 37th AVENUE e MIAMI, FLORIDA 
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EASY INSTALLATION 
Window has standard half inch 
flange all the way around. 


SIZES 
Made to fit any opening up to 6/2” 
wide and to any height. 


LOW MAINTENANCE 


63-STS extruded aluminum alloy 
sections require no painting—stay 
clean, bright and beautiful year 
after year. No maintenance except 
for occasional oiling of operator. 
Vents can’t warp, swell or stick. 


LOW COST 


Advanced production techniques 
and assembly line operations have 
brought about remarkable savings 
for the buyer. Today, quality- 
approved Miami Awning Windows 
actually cost less than most windows 
of the same type. Find out about 
this fast-selling, scientifically 
engineered window... TODAY. 


= ee 
= a 
Sy 
= ae 
= 
HH-12 


Please send me all pertinent information about 
your window. Thank you. 


= 
MIAMI WINDOW CORPORATION 
5200 N. W. 37th Avenue, Miami 42, Florida 


Check one: 


Architect [_] Builder [] Contractor [] Dealer [] 
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Extra-strong, light- 
weight coils of 
Bundyweld Tubing 
are easily mounted 
onto ceilings. Ly- 
ing flatand straight, 
coils are quickly 
plastered over, with 
small chance of 
damage from any 
rough handling or 
hammer blows. 


SIZES UP 
10 %" OD. 


Key to Low Cost 


Bundyweld is the only tubing 
double-walled from a single 
strip, copper-brazed through 
360° of wall contact. It’s leak- 
proof, thinner walled, yet 
stronger. It transmits heat 
quickly, has high bursting 
strength. It saves on material 
costs and installation time. 
Standard 20’ or 24’ lengths 
of Bundyweld are easily 
formed into coils in shop or on 
job site. Expanded ends (fur- 
nished when specified) are 
quickly soldered into leakproof 
union. Joined, lightweight 
coils are easily mounted onto 
ceiling, quickly plastered over. 
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Now—the new sales feature your houses 
need...Bundyweld Ceiling Radiant Heating 


Today, every house features sleek, shin- 
ing kitchens and bathrooms. Buyers de- 
mand them. 

But here, in Bundyweld Ceiling Ra- 
diant Heating, is the exciting new sales 
feature that will put your houses years 
ahead of competition. 

This is heating that outmodes all other 
heating systems. It’s the cleanest, most 
comfortable, economical and convenient 
of all. Imagine offering your prospects 
heating- that will cut housekeeping chores 
by hours, that will reduce fuel bills 
sharply, that will postpone their wall 
washing, redecorating and cleaning of 
furnishings for years. 


SEND FOR 


Chances are that your prospects have 
already heard about this wonderful new 
heating system. Enthusiastic users are 
spreading the good news among their 
friends. Millions are reading Bundy ads 
in Better Homes & Gardens and Ameri- 
can Home. They’re rushing coupons 
through the mail to request literature. 
They’re writing for the names of build- 
ers and architects handling Bundyweld 
Ceiling Radiant Heating in their areas. 
Send for your free literature, too. 


Radiant Heating Division 


Detroit 14, Michigan 


FR EE » > Radiant Heating Division, Dept. MB-1252 


LITERATURE! 


Radiant Heating. 


THE SUN 


Bundy Tubing Company, Detroit 14, Mich. 
D0 Send free 20-page nontechnical brochure explaining Bundyweld Ceiling 


[1 Send Bundy technical radiant heating pamphlet. 


\ TN YOUR CEILING )) Name. Title. 
Cyse= Company. 
S yy, 
SIZ Address. 
Bundyweld 
Ceiling Radiant Heating City. Zone State___ 
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Ceco windows let dry air in 
...moisture out 


One of the most bothersome problems 


to home owners is condensation. 


Ventilators circulate air 
...teduce humidity 


Ceco offers you a comprehensive book 


Get your free copies to pass on 


to customers... Use handy coupon. 


Rain goods drain roof 
...keep water outside 


(cEco) CECO STEEL PRODUCTS CORPORATION 
5601 West 26th Street © Chicago 50, Illinois 
Rush me___copies of your book on condensation 


Write for thie book 


titled .. . Water, Water, Everywhere. 


showing 10 ways to control moisture build-up. 


CECO STEEL PRODUCTS CORPORATION - General offices: 5601 West 26th St., Chicago 60, Illinois ® Offices, warehouses and fabricating plants in principal cities 


/a construction products €£€O ENGINEERING makes the Lig difference 


WELCOME TO 


PEASEVILLE, U.S. A. } 


A Thriving Community 


of Satisfied 


Home Owners 


PEASE-FABRICATED HOMES are scattered all over the United 
States—but if they were all brought together into one Pease- 
home community, you'd discover an important fact: Peaseville 
U.S.A. would be a community of completely satisfied home- 
owners, proud of their PEASE-FABRICATED HOMES! Because 
PEASE-FABRICATED HOMES aren’t just “‘built to sell’”’— 
they're built to stay sold! 


This means a lot to you as a builder—for it means today’s customers 
are tomorrow's salesmen. As each new Peaseville home-owner 
shows his PEASE-FABRICATED HOME to his friends, he’s 
selling for you. And now is the time to profit by these unsalaried 
salesmen—become a PEASE-FABRICATED HOME builder. No 
franchise is required; and these popular homes come to your 
building site in easy-to-erect house packages—for the simplest, 
most trouble-free home building you’ ve ever known. 

So, build with ease—build with Pease. A wide variety of styles 
and plans to choose from, with exterior variations unlimited... 
VA and FHA accepted for maximum term mortgages. 


For full information, write 


PEASE-FABRICATED HOMES 
PEASE WOODWORK COMPANY 


CINCINNATI 23, OHIO 


“In Business in Cincinnati Since 1893” 
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WOMEN buy homes... 


enn 


00K OF } 


kf oy sae 


b Rreeican Wome 


Toa = 
aia 


24 


SELLS homes to women 
because Pld: ak is the first and 


AUTOMATIC LOCKING 


only window to give women everything 


they’ve ever wanted in a window 


-». WITH NONE OF THE DISADVANTAGES 
THEY’VE PUT UP WITH IN THE PAST 


Women know Auto-Lok as the: 
window that “makes its own 


weather”... provides luxurious 
fresh air ventilation even while it’s 
raining ... keeps their homes 


warmer in winter because it is the 
tightest closing window ever made 

... keeps their homes cooler in 

summer because Auto-Lok opens 

widest and scoops in every bit of 

cooling breeze! 

When the competitive chips are down... 
windows often make the difference! Why choose 
a window with any disadvantage, with the ready sale of 
a home at stake? Choose Auto-Lok... and equip your homes 

with the first and only window specifically engineered and built to 
combine the best features of all window types. Choose Auto-Lok... 


THE WINDOW WOMEN WANT MOST! 


HOUSE & HOME 


FRESH AIR WHILE IT’S RAINING 


No more running 
to close windows 
... rain can't 
enter through 
slanting sash! 


WARMER IN WINTER 


Seals itself shut 
like the door of 
¢ your refrigerator 


[ZA A] ... keeps heat in 


,..cold out! 


COOLER IN SUMMER 


Opens widest... 
scoops air inward 
and upward... 
luxurious ventila- 
tion, but no drafts! 


PRACTICAL BEAUTY 


Narrow horizontal 

lines and graceful 

, tilt of sash in 

£5 pe every open 
position add distinction to any 
home... lend themselves to a 
wider variety of architectural 
arrangements. 


INTERCHANGEABLE 
SCREENS AND STORM SASH 


Can be handled all 
from the inside. 

(3 Just flip the clips 
...no tools required. 
Reduce a day's 
work to an hour! 


To 


AUTOMATIC LOCKING 


GIVES YOU ALL THESE 


FEATURES... 


WITH SAFETY-LOK 
FOR EXTRA PROTECTION 


EASIEST TO CLEAN 


Nothing to lift out 
...no sash to 
remove...no 
gadgets to 
disengage. Simply open 
wide and clean all glass from 
the inside... top sash, too! 


FRESH AIR NITE-VENT 


Bottom sash opens 

slightly for night 

ventilation, while upper 

sash remains securely 

= locked ... fresh air 

"eau circulation during bad 
weather, too! 


FINGER-TIP CONTROL 
balanced, friction-free 
mechanism operates 

of a finger. No adjustments ever 
necessary ... never sticks, 


YO for a lifetime. Perfectly 
window at the touch 
never rattles! 


CONCEALED HARDWARE 


No unsafe, unsightly 
mechanism exposed to 
collect dust. Compact 
roto-type operator 
handle does not 
interfere with 

drapes, blinds, etc. 


| v 


sealed 
like a 


refrigerator 


MAIL THIS COUPON TODAY 


LUDMAN Corporation 
Box 4541, Dept. HH-12 Miami, Florida 
Gentlemen: Please send me, without obligation, the booklet, “What Is Important 


_ AND LUDMAN JAL 


Hil 


Porches... breezeways.-- carports 
can be turned into attractive, year- 
around liveable rooms with beauti- 
fyl WindoTite Jalousies. Ludman 
Jalousie Doors bring light to dark 
toyers and halls. Write for complete 
information. 


WD 


as 


co 


DECEMBER 1952 


In A Window’... and comp 


checked here: 


lete information regarding the Ludman Products 


(1 Avto-Lok Aluminum Windows [9 WindoTite Jalousies lama... Architect 0 
Auto-Lok Wood Windows ( Ludman Jalousie Doors Builder [1 
Dealer 0 

 Other________-—— ae, 
Name. = 
Address_____- =) 
City. ee State 
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STATES 


Plain Panel SHEETROCK 
can be finished in dozens of ways: paint, wallpaper, textures, 
grass cloth are just a few exciting ideas. 


The Greatest Advance in Gypsum 
Dry-Wall Since U.S. G. Invented 
SHEETROCK in 1917! 


Get acquainted with new Panel SHEETROCK—get all 
the famous SHEETROCK wallboard advantages, plus 
easy application and beautiful new effects. 


Goes up as fast as wallpaper—using special U.S.G. 
spreader blade, spread PerF-A-TAPE* Cement on back 


The Greatest Name 


Prefinished Knotty Pine Panel 
when walls are up, the decorating’s done, too, simulating 
the natural beauty of wood planking. 


of panels as shown above, press into place, and presto: 
they’re up to stay ... on old plastered walls, or on 
regular SHEETROCK in new construction. 


Easy to handle—only 16” wide, an 8’ panel weighs but 
16 pounds. Easy to maneuver around corners and in 
narrow places. Available in 8’, 9’ and 10’ lengths; 3<” 
thick; 4 pieces per bundle. 


Ask your U.S.G. representative or building supplies 
dealer about this revolutionary gypsum dry-wall de- 
velopment. It’s sure to be a big business builder for you! 

*T, M. Reg. U. S. Pat. Off. 


Another First from U.S. G. Research 


UNITE D cSoRAT, ES Gs yepecean, 


in Building 


Y 
~iU 


Se Cn Wb ei Ar yee are een Olen De 


eutraltone Striated Panel 
btle surface scorings help create the effect of 


etree a 


Their homes never grow old 
— these millions of readers with BUY ie THER MINDS! 


2 4 eee) sees always “fixing up” their homes, adding to them, re- 
a a ai 


modeling them, inside and out. They have the houses other 
people envy—these 3}4-million families who read Better Homes 
& Gardens. In fact, the figures show, they undertake nearly 
1%-million home improvement jobs a year! 
And you can then add to this another fact: 7 out of 10 families 
who are building new homes read BH&G! 
No wonder! BH&G editorial policy screens its readers to attract 
only such families—by devoting its pages exclusively to practical 
ideas for making home, and home life, more attractive and enjoyable. 
There’s certainly no other multimillion market for building 
supplies—so big, yet so BUY-minded as this. 


BH G. BwVowwsicar BRIEFS 


© BH&G FIVE STAR HOME No. 2001, produced about 
$81,000,000 worth of business. 40,000 families have built 
the house at an average cost of $20,300. 


@ A FLOOR TILE MANUFACTURER in BH&G, pulled 
5,000 inquiries in less than a month. 


@ A DEALER SURVEY by a kitchen equipment manufacturer, 
showed overwhelming preference fe BH&G as best sales: 
producer. 


MEREDITH PUBLISHING COMPANY, Des Moines, lowa 


ee ce 
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“Inside Story- 


We cut water heaters in half to prove to you that Permaglas 
is your best buy. 


Since ordinary water heaters fail on the inside from rust 
and corrosion, these pictures of tank interiors are just 


Half of ordinary tank Half of glass-surfaced steel tank 


WATER HEATER CORROSION 


what you want to see. Both of these water heaters shown 
below operated under identical conditions for one year. 
The ordinary tank at left, was eaten away by rust, while 
the Permaglas tank at right, stayed good as new... be- 
cause glass can’t rust! 


Perniagla ’ automatic water heater 


Available in all sizes from 20- to 
80-gallon capacity in gas and elec- 
tric types, AGA and UL Approved. 
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Specify A. O. Smith Permaglas Water Heaters and you give 
assurance of all the sparkling clean hot water needed. You 
also make sure replacement won't be required in a few years! 


the only water heater with Four B.I. protection 
(A. O. Smith’s Four Basic Improvements) 


1. Glass-surfaced steel tank can’t rust because glass can't rust! 

2. Absence of dissimilar metals inside tank! 

3. Interior tank fittings shielded from electrolytic action... 
the cause of all corrosion. 

4. “Neutrolizer” ... the anti-corrosion stand-by protector! 


COST NO MORE than ordinary water heaters 


For complete information, write A. O. Smith Corporation, 
Permaglas-Heating Division, Dept. HH-1252, Kankakee, Ill. 
International Division: Milwaukee, Wis. In Canada: John 
Inglis Co., Ltd. 


Manufacturers also of A.0.Smith 
Gas Conversion Burners, 
Warm Air Furnaces, 
Home-Heating Boilers and 
Commercial Water Heaters. 


Every new Gunnison Home is equipped with a Permaglas, ‘can't rust’’ water heater. 


PERMAGLAS-HEATING PRODUCTS 
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- Two glazing styles in wide casement sa 


Wide Andersen Casements with picture sash—Charles Klopp, architect ~ 


ew wider sizes, wider 


.-horizontal or one-light—Norman Johnson, architect 


25 STOCK SIZES ADDED 
BY NEW SERIES OF UNITS 


Just look at the pleasing effects possible 
with the new wide Andersen Casement 
Window Units! With 414” added to the 
sash opening, the new series gives larger 
glass areas, makes the distinctively narrow 
Andersen Casement mullions look even 
narrower. Particularly in the 5’ height, 


sash proportions are more pleasing. 


There’s greatly increased selection of 
sizes, too. The wide casements add 25 
stock units to the 34 formerly shown by 


Paty 


eR: 


Wide Andersen Casements for both view and ventilation—Charles Klopp, architect 


selection in Andersen Casements 


Andersen in its unit catalog. And keep in 
mind, architects and builders can combine 
stock Andersen Casement Units and pic- 
ture windows so that the number of pos- 
sible combinations has no limit! 

Sash of the new wide Andersen Case- 
ment are 1/-1014" wide. Available in single 
light or horizontal light glazing. Also 
glazed single light with new Andersen 
Welded Double Insulating Glass. Five 
heights and five widths, plus combinations 
with picture windows. : 

For more information, see your mill- 
work dealer or write Andersen Corpora- 
tion, Bayport, Minnesota. 


Write for Detail Catalog or Tracing File; or see Sweet's files for specification data. 
WINDOWALLS are sold by millwork dealers. 


famous for 


TRADEMARK OF ANDERSEN CORPORATION 


Andersen Corporation BAYPORT »* MINNESOTA 


PLUS DAR 


“Greatest Selling Tool In The Home- 
Building Field’’ is how experts describe 
Your National Home Magazine. This 
big 64-page combined magazine and 
catalog is now on the press for its Third 
Edition. Write for free copy — 

regular price 25c. 


Dear Jim: 


We are frequently asked by other builders to account for 


SCOTT WELLER « CECIL OZIER 


COMMUNITY HOMES, INC. 
315 South Van Doren 
Champaign, Illinois 


ING SPECIAL 


© Personal counsel by trained, experienced 
field representatives and sales promotion 
personnel provides continuous service lo- 
cally to National Home builders. 


© Full-color, full-page ads and double 
spreads in leading magazines including 
Life, Saturday Evening Post, Collier’s, 
This Week, Better Homes & Gardens, 
McCall’s, Good Housekeeping, Parents’, 
Fortune, Better Living, Newsweek, Living 
for Young Homemakers — the most power- 
ful home-selling campaign of all time. 


© Complete local advertising tie-in pro- 


“OPEN HOUSE” 
IN A SCALE NEVER BEFORE SEEN! 


EVENTS 


gram with ad mats, radio commercials, 
newspaper articles and other features. 


© Dramatic full-page newspaper ads in 
all cities where builders have Open Houses, 


© Colorful catalog circulars, literature, 
and other dealer aids. 


© Two outstanding new films, ‘““Homes 
Unlimited,”’ and ““News at Home,” with 
commentary by Lowell Thomas, now be- 
ing shown on television. Both films are 
available for screenings in full color to 
local groups upon request. 


© The most alert and dynamic public relations and advertising program 


in the entire home-building field pre-sells 


your customers for you! 


’ Dear Mr. Price: 


eee and Look How lt Pays off! 


Here are two typical experience reports—both fone foie conven- 
tional home builders—that show results. National Homes home 
builders cash in on this tremendous _ program of advertising, public 
relations and merchandising. ja 


~* 
e 


the growth in our productive volume from 

40 conventionally built homes in 1947 to our present 

1952 volume of almost 700 homes. 

Home buyers seek the maximum in livability and styling 

at the price they can afford. Capitalizing on this 

desire has been the biggest single thing we have done 

for our present satisfied customers, now over 1400. 

As National Homes dealers, we purchase each house in a 
“‘package”’ eliminating costly material handling and inventory. 


Our volume on National Homes thie year will reach 350 units. 
Compare this with the 150 conventional houses we built in 
five years from 1941-45. Or the following 2% years when we 
handled a lesser known prefab line, completing only 100 
homes during that period. 

Since we switched to Nationals in 1950, we have built and 
sold a total of over 710 units. Our ever-growing success with 
National Homes is based on the smarter styling, better quality 
and far greater public acceptance of your product. | 


JAMES WILMOT 


We gain the services of outstanding architects, home 
planners, color stylists and other experts at no increase 
in cost to our customers. Our National Homes franchise 
is our most valuable asset for future growth. 


eee 


Very sincerely yours, CECIL OfIER SCOTT E. WELLER 


of ttre, j 
Pager OO ee 0 ign, ee se Prog : ne 


WILMORITE, INC. 
Page Airways Building 
Rochester 11, N. Y. 


We are happy to recommend National Homes to conventional 
builders in other cities who are looking for more sales in 
the medium priced housing field. 

very truly, 


JIM WILMOT 


| , a Se hoe es 
Ni ATIO NAL HOMES does more to help its builders 
all other producers combined. Investigate! 


NATIONAL HOMES Stoner Letice Building Field 
with Exciting New 968, Models / at 


SENSATIONAL RESTYLING... outside and in 


® Living, dining and kitchen areas flow together to 
provide for open modern living, yet can be divided by 
decorative folding doors when desired. 

@ Dramatic new ceiling-to-floor Thermopane 
picture window in living room. 

® New shoulder-high bedroom windows, giving more pri- 
vacy and increased wall space for furniture placement. 
@ New step-saving kitchen with Formica-top work 
surfaces on all base cabinets. 

@ New home-laundry alcove including automatic washing 
machine and dryer. 


or Twindow 


PROVIDES MODERN LIVING at its BEST? 


® Decorative folding doors, enclosing spacious ceiling- 
height closets. 


@ Large, tiled alcove-type bathroom featurin 
medicine cabinet with sliding mirror door 
vanity shelf and built-in lighting. 

® Inside storage for such items as trunks, baby carriage, 
housekeeping equipment, canned goods, etc. 


g extra-large 
s, full-width 


@ Outside-access storage with ample space for bicycle, 
wagon, garden tools, lawn chairs, screens, etc. 


@ Dozens of other amazing new features! 


te 


G 


PPeared in the nation’s 
am & Magazines with il 
me of readers! They are a 
8 
read by your best a 


Pects. Reap 
this ‘ae he benefits from 


Program by bec & 
of National a 


have a 
leadin 


PRICES RANGE FROM $7,500 TO $1 5,000 
Available in 2-, 3- and 4-Bedroom Sizes .. - Some 
with Bath and a Half... Some with Rear Living Room, 


) 


HOMES 


NATIONAL HOMES CORPORATION 
LAFAYETTE, INDIANA ° HORSEHEADS, N. Y 
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Adverse climatic conditions and weathering 
have no effect on rust and corrosion-resistant 
aluminum used for combination storm- 
screen doors. In addition to assuring home- 
owners of longer life and absolute minimum 
maintenance, these durable, always attrac- 
tive aluminum doors also permit fast, easy 
interchangeability of lightweight screen and 
storm panels. There are many excellent 
makes of these doors on the market today. 
Write for list of aluminum storm-screen 
door manufacturers. 


Quality Thresholds 


Aluminum thresholds give that important 
“first” impression in quality home and com- 
mercial construction. Always bright, 
aluminum thresholds are economical in both 
initial cost and maintenance. They are the 
lowest in cost of non-rusting metals, Endur- 
ing aluminum thresholds assure a perma- 
nently snug relationship to doors. The wide 
variety of Reynolds designs provides a type 
for every entrance or between rooms appli- 
cation—including pivot door installations. 
Aluminum thresholds are available through 
architectural metal distributors. 


Attractive Hardware 


Aluminum hardware completes the white 
metal theme in modern design. Like other 
aluminum trim, the natural color of 
aluminum hardware, in a wide range of 
finishes, harnionizes with all decorative 
schemes in residential, commercial and 
industrial buildings. Aluminum hardware 
won't rust or corrode—stays bright and 
attractive. A full line of aluminum hardware 
—closers, escutcheons, knobs, hinges, stops, 
strike plates, push bars—is available. Write 
to Reynolds for list of aluminum hardware 
manufacturers and for information on any 
other architectural aluminum applications. 


Reynolds Architectural Service Helps 
You Get the Very Most from Aluminum 


Residential, commercial or industrial —straight down the line you ll 
find it pays to plan on aluminum. Aluminum helps maintain your 
reputation for quality... helps hold costs within clients’ budgets... 
helps you build better because it provides resistance to rust and cor- 
rosion, natural insulation, light weight, great strength, design flexi- 
bility and low cost. Remember—aluminum costs no more today than 
before World War II. 


These advantages of aluminum pay big dividends to architects who 
specify and builders who use standard aluminum products such as 
windows, doors, hardware and other building items made by manu- 
facturers who rely on high quality Reynolds Aluminum. Contractors, 
too, depend on aluminum mill products by Reynolds—extruded 
shapes for thresholds, trim and railings...tubing for conduit... 
sheet for ductwork, flashings and roofing .. . structurals, rod and bar 
for fire escapes and other heavy construction. 


Besides supplying quality metal, Reynolds offers a specialized 
Architectural Service. This service is available without obligation to 
all architects. It is set up to answer aluminum design and construction 
questions and to help contractors get the very most from aluminum. 


For complete information call the Reynolds office listed under 
“Aluminum” in your classified telephone directory or write direct. 


NEW FREE CATALOG! 


Send for your free copy of the new 1953 catalog 

on Reynolds Architectural Aluminum, Helpful 3-color 
presentation of the architectural aluminum available 
and the advantages for each purpose. Covers 

design and fabrication, lists various types of finishes, 
shows applications and installation details. Gives alloys 
most commonly used, etc., plus a complete list 

of helpful technical literature, Send your request to 
Reynolds Metals Company, 2528 South Third 
Street, Louisville 1, Kentucky. 


_REYNOLDS ALUMINUM _ 


MODERN DESIGN HAS ALUMINUM IN MIND 


HOUSE & HOME 
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Ww © A BRAND NEW LINE OF 


And No KITCHEN CABINETS 
and SINKS from KELVINATOR! 


The World’s Most Beautiful! 


Here are the most beautiful kitchen cabinets and sinks in 
the world. Sparkling, radiant, illuminated glass sliding 
door wall cabinets that glorify any kitchen .. . banish that 
drab hospital look of ordinary cabinets . . . eliminate all 
danger of head bumps from projecting doors. 


Whether you build custom-type homes or large mass- 
housing projects, you’ll be sales ahead by offering your 
buyers the latest, most modern, efficient and attractive in 
kitchen cabinets—and you’ll be. money ahead on installa- 
tion costs too. Kelvinator wall cabinets need no furring 
down. They hang like pictures on steel hangar strips fas- 
tened to wall studding. 


Kelvinator Base Cabinets. With 
linoleum or Formica tops in a wide 
choice of colors, 18", 24", 30" and 
36" widths. A variety of interior 
arrangements. Contour front. Stain- 
less steel edging. “Rota-Shelf” for 
corner space. 


Kelvinator “Pantryettes” are 
made in 18", 24", 30", 42" 54" 
and 66" widths all 30" high. Single 
shelf models (18 inches high) in 36" 
and 40" widths. Fluorescent lighting 
illuminates cabinet interior and casts 
soft light on werk surface below. 


EASY INSTALLATION! 


Kelvinator wall cabinets hang like pictures on 
steel hangar strips fastened to wall studs. No 


: i 

! New 

furring down required. Base cabinets slide into : 
place like furniture. Write now for complete in- i “Electro- | 
formation about these beautiful new Kelvinator i m77t | 
kitchen cabinets, B Drain”: | | 
i 


SEND FOR LITERATURE: Dept. K.P., Kelvinator, Division 


Nash-Kelvinator Corporation, 
Detroit 32, Michigan. 


G0 Kochusnator 


efrigerators « Ranges ¢ Freezers » Water Heaters « Dehumidifiers * Kitchen Cabinets © Sinks « 


6 


Kelvinator Cabinet Sinks. One 


for any size kitchen... 42", 54", 
66" widths. Double bowl and single 
bowl models finished in lustre bright 
titanium porcelain enamel. Ample 
cabinet storage and drawer space, 


This Kelvinator Garbage - Dis- 
poser chews up peelings, scraps, 
even bones, and flushes them down 
the drain. It fits all Kelvinator sinks, 
is the final de luxe touch in today's 
kitchen... a sales-clincher for buy- 
ers, for renters. 


BE YEARS AHEAD 


“Electro-Drain” Garbage Disposers ¢ Room Air Conditioners 
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Here’s the new 
American-Stardard Radiator Heating Catalogue 


... the easy way to get accurate product information in a hurry! 


HE new 202-page American- 

Standard Radiator Heating Cata- 
logue R52—companion piece of the 
award-winning Warm Air Heating 
Catalogue—is so efficiently arranged 
that a flick of the finger will disclose 
full information on any American- 


Standard radiator heating product. 


Since all allied material—such as 
dimensions, ratings, construction de- 
tails and illustrations—is always lo- 
cated in the same place on the pages 
describing respective models, you 
can compare the models and select 
the right equipment for virtually any 


job in a matter of seconds. 


The compact catalogue contains 
the latest and most comprehensive 
information on the complete line of 


American-Standard boilers, base- 


board panels, convectors, convector 


cabinets, radiators, conversion 


burners, water heaters. heating ac- 
cessories, and controls. A 24-page en- 
gineering section provides useful in- ‘ \ 


stallation and application data. ' ay 


APxe 
For your copy of the new cata- IX 
logue, and for product information Tegal ae 
on any American-Standard products, 
contact the American-Standard sales 
American-o>tardard 


HEATING 


office serving you... soon. 


seejour 
CAT) ALOG 


SWEET'S FILE 
Yor BUILDERS 


American Radiator & Standard Sanitary Corporation, P. O. Box 1226, Pittsburgh 30, Pa. 


AMERICAN-STANDARD + AMERICAN BLOWER * CHURCH SEATS + DETROIT LUBRICATOR + KEWANEE BOILERS « ROSS HEATER * TONAWANDA IRON 
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PACKAGED UNIT 
by 


Comes fully wired 
aed oqulened 


shipped in wasy handling, 
protective crate 

which wen award in 
National Competition 


Only 2 parts te remove 


Compuct—rugged—beautiful 


J sensitive controls 


Venko helps you break down buyer resistance. 
lts three sensitive controls assure low-cost heat 
and hot water. And more — Venko comes 
completely wired and equipped for quick 
installation with burner, circulator and controls 
in place, ready to operate. This means 
convenience for your customers—hours of time 
and labor saved for you. In addition, 
Venko is so compactly crated that One man 
can handle the entire unit which fits 
through a 30 inch door, 


automatically disposes 
of all garbage and 
burnable trash 


fits right into your plan 
for kitchen, utility room 


this is 
CALCINATOR 


and this is 
what it does 


or basement conven- 


ience 


the full Calcinator story 


get the full 


including specification 


sheets is available on 
request. Write today. 


Story ! 


CALCINATOR Division, Valley Welding & Boiler Company 


Bay City, Michigan 


AMAZ ING! the Time and Money Saved 
a. pMCl WHITEPRINT 


pee OUTFITS _ 


10 


Ty 


Make Exact Duplicates in as little 
as One Minute at less than 2c sq. ft. 


Inexpensive and simplest of all print 
making equipment! Thousands in daily 
use. Enables anyone to make accurate, 
positive whiteprints from translucent 
originals. Saves up to 80% of commercial 
blueprint costs—quickly Pays for itself! 
Makes photocopies, too. Just plug in. 
Uses diazo (moist or ammonia dry) 
process. Complete portable Spee-Dee 
outfits in 12” x 18”, 18” x 24" and 

24” x 36" models. Prices start at $55.00. 
Also a full line of 42” width Capacity 
volume production whiteprinters at 


DAY moderate prices. 


4a eSPWGE Send today for Free 
Spee-Dee Brochure 


PECK & Harvey [z’ 


Mfrs. of Whiteprint, Blueprint & Photocopy Equipment 
5632 NORTH WESTERN AVE., CHICAGO 45, ILLINOIS 


NATIONALLY ADVERTISED 
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VY MENGEL 


FLUSH DOORS 


MAKE CLIENTS HAPPY — 


YET COST LESS THAN MANY DOMESTIC woops! 


hen home-owners buy furniture, they natur- 
ally prefer genuine Mahogany over the ordinary 
run of domestic woods. 


Mengel Mahogany Flush Doors are the built-in 
furniture of the house. Your customers will 
vastly prefer them — will buy your homes more 
readily, because of them! 


Yet you can equip any building with Mengel Flush 
Doors or Standardor Flush Doors, with faces of genuine 
African Mahogany, for fewer dollars than you'd pay 
for comparable doors of many domestic woods! 


The Mengel Company operates its own logging 
concession and mill in the best Mahogany section 
of Africa, and imports this King of Woods in 
tremendous volume. You get the savings! 


Furthermore, Mengel Flush Doors and Standardor 
Flush Doors are better-built, to give better service. 
Compare specifications, either in Sweet's ‘or at 
your dealer’s. Then judge for yourself ! 


Door Department 


THE MENGEL COMPANY 


Louisville, Kentucky 


America’s largest manufacturers of hardwood 
products ® growers and processors of timber 
® manufacturers of fine furniture ® veneers 
e plywood @ flush doors ® corrugated con- 
tainers @ kitchen cabinets and wall closets. 
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"I can save $141 on a 
with Insulites new 


“You can cut sheathing and under-coursing 
time almost in half; eliminate corner-bracing 
and building paper, get greater insulation 
value and save the cost of matching loss and 


waste. That’s why I’m sold on this new 


Insulite Shingle-Backer System.” 


George Hop, general contractor 
Baldwin, Wisconsin 


ipa SHINGLE-BACKER 


New tighter wall resists 250 M.P.H. winds. Tests 
at the University of Minnesota proved Shingle-Backer 
System's tremendous holding power. Test wall was 
exposed to 250 M.P.H. air blasts. Not a shingle came 
loose! Developed by Insulite, this new Shingle-Backer 
System gives you a stronger exterior sidewall with extra 
insulation value. (Write Insulite for actual test records.) 


! 
13," SHINGLE-BACKER 


t Z 
POSITION OF ! T-BILDRITE SHEATHING 


NEXT COURSE; | 


OF SHINGLES-+{ 1} F jg8d 8OX Nall 
. se ==> 


a 


16" SHAKE SHINGLE 


= STUD —~ 


OUTER-COURSE 
SHINGLES 


12” EXPOSURE 


132" SHINGLE-BACKER 
2” STRONGHOLD NAIL 


VAAZ8d BOX NAIL 


res 


KITCHEN 


home like this 
Shingle-Backer System °" 


INSULT 
: BilOR Its 
‘ SHEATHING 


ia 2 


First, apply Bildrite Sheathing—cut sheathing 
time as much as 43%. One carpenter can sheath 
1,000 sq. ft. in 8 hours or less. Saves corner-bracing 
(4-foot Bildrite was the first insulating sheathing to be 
accepted by F.H.A. for use without corner-bracing). 
No need for building paper—Bildrite’s waterproofed 
throughout. Saves material—no matching loss or waste. 


Then, apply Insulite Shingle-Backer—new 
insulating under-course developed by Insulite. 
Handy, 4-foot panels go on faster, easier than wood 
under-course shingles. Produce smooth, deep shadow- 
line. Cut application time in half. Practically eliminate 
waste. Waterproofed throughout. Use it, store it any- 
where in any weather. In easy-to-handle packages. 


INSULITE AND BILDRITE ARE REG. T.M,, U.S, PAT. OFF 


Build and insulate with double-duty 


Made of hardy Northern wood 


 NSULITE 


INSULITE DIVISION 


Minnesota and Ontario Paper Company, 
Minneapolis 2, Minnesota 


FREE KIT FOR BUILDERS tells you in 
detail how Bildrite Sheathing and Insulite 
Shingle-Backer can help you save on every 
job. Contains Insulite’s Cost-Comparison folder 
so you can figure your own actual savings. 
Write Insulite, Minneapolis 2, Minnesota. 


you know the Western Pines* 
in rooms like this 


now meet Ponderosa Pine 
in weather-resistant exteriors 


“The pick o’ the pines”—light-colored, 
fine-grained, with tight, sound knots, 
is ideal for a multitude of building 
and industrial uses — siding, sheath- 
ing, flooring, decking, windows, 
paneling, architectural woodwork. 
Takes stain, paint, enamel beautifully. 


IDAHO WHITE PINE 
PONDEROSA PINE * SUGAR PINE 


THESE ARE THE ASSOCIATED WOODS 


LARCH * DOUGLAS FIR 
ENGELMANN SPRUCE ¢ 
RED CEDAR °¢ 


WHITE FIR 
INCENSE CEDAR 
LODGEPOLE PINE 


All are well manufactured, seasoned, and graded to the 
high Association standards. You can specify and buy 
them with confidence! 


For information on any of the Woods of the Western Pine Region, write 


WESTERN PINE ASSOCIATION 


DEPT. 530-V, YEON BUILDING ej 


PORTLAND 4, OREGON 
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CUT COSTS of steel reinforced ma- 
sonry walls with custom designed 
Dur-0-waL. Builders, contractors and 
architects who have used it all 
agree it’s now wise to give every 
masonry wall this backbone of steel. 


THE WISE... 


Dur-O-wal ... the patented steel reinforcing for all 
sizes and types of masonry walls . . . brings high 
quality construction into the low-cost field. Don’t 
delay. Learn the facts. Write... 

Dur-O-wal Products, Inc. 


P. O. Box 628 
Syracuse 1, New York 


Dur-O-wal Division, Dept. 651 
Cedar Rapids Block Company 


Cedar Rapids, lowa 


MONEY 
MAKER! 


\ : Build More Saleable 
! ; Area into Homes 
with 


BESSLER 


Disappearing Stairways 


1. The ORIGINAL disappearing stairway 
—made for over 40 years. 

2. A real stairway—not a ladder. 

3. Seven  well-engineered models—for 
every need. 

4. Safety-designed in every detail for 
your protection, 

5. Suitable for the finest homes—old 
and new. 

6. Operates from above and below. 

7. Full width treads—SAFE for every- 
one. 

8. ALL steps are of equal height. 

9. Treads and stringers are made of 
Sitka Spruce. 

10. Full door width provides ample ac- 
cess for large objects. 

11. Full length SAFE hand rail. 

12. Accurate architectural design assures 


easy and SAFE ascending and de- 
seending, 
13. All metal parts are made of strong, 
SAFE pressed steel. 
14. Repairs always available on quick 
notice for all models—no ‘‘orphans.’’ 
15. Doors made of White Pine and Fir 
in two-panel type; flush doors in 
hardwood only. 
16. Tailor-made for all heights—no 
short or long steps. 
17. Hundreds of thousands in 
constant daily use. 
18. IMMEDIATE DELIVERY! 
19. Meets all building codes. 


BESSLER—best for over 40 years! 
The Bessler Disappearing Stairway Co., 1900 East Market St., Akron 5, Ohio 


New Catalog! 


Illustrates and describes complete line 
of seven Bessler Disappearing Stair- 
way Models to meet all your needs. 
This new catalog should be -in your 
files for ready reference—write for 
your copy now! 


HOUSE & HOME 


MIRROR DOORS SLIDE OPEN 


FULLY RECESSED 


ECEMBER 1952 


Today's modern 
bathroom becomes 

the most wanted 
bathroom in the world 
when it has the extra appeal of 
a distinctive Hall-Mack Mirro-Glide cabinet. 
Its magic touch of beauty and convenience, created by 
Hall-Mack, blends perfectly with modern bathroom designs... 
makes homes more salable! 

Plate glass mirror is 39” x 22” overall... The chrome frame lies flush 
on the wall... The six glass shelves can be arranged in a variety of 
combinations inside the gleaming white recessed cabinet. 


And when you're talking with Mr. and Mrs. Home Buyer about quality 
materials and fine construction...important “help-sell” features of 
Mirro-Glide and all other Hall-Mack bathroom accessories... 

you can be sure they're the best when they're Hall-Mack! 

Sold by leading plumbing, tile and hardware dealers everywhere 


2 


HALL-MACK COMPANY 


1344 W. Washington Blyd., Los Angeles 7, California 


7455 Exchange Ave., Chicago 49, Illinois 
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BEDROOM 
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BEDROOM 


Perimeter Heating System 


. circulates toward the re- 


helps to make Gunnison a lot — where itis needed most. 


turn duct located kically in the house. There’s com- 
of home for a little money fort everywhere in every room. 

5 = Floors are free of drafts, too, since heat is radiated 
from the ducts in the slab. Heat is concentrated in the 
portions of the room that are lived in. 

A Mor-Sun automatic furnace—gas or oil-fired— 
provides ample warm air to this system. For comfort 
and economy, you can’t beat the heating arrangement 


Gunnison offers you the latest and most efficient 
heating system you'll find in any house at any 
price. It’s just one of the features that help to make 
Gunnison Homes a lot of home for a little money. 
In this new perimeter heating system, ducts in the 
concrete floor ,slab carry warm air to a trunk duct ; 
that follows the entire perimeter of the house. GUNNISON HOMES, INC., NEW ALBANY, IND. 


Registers are thus located on the outside walls of 


of a Gunnison Home. 


heuse—not the inside. Warm air enters the room Other outstanding Gunnison features 


e Beautiful exteriors 


e Flush panel doors 


e Washable interior walls 


e American Kitchens 


e Fenestra steel windows 


Ai 8 


ory ve e Thermo-Pane window walls 
e Permaglas water heaters 


® Ceiling-to-floor sliding 


closet doors 
ll ll }] | S () T] Om (: G “Gunnison” — trade-mark 
of Gunnison Homes, Inc, 


A lot of home for a little money 


CORPORATION 


UNITED STATES STEEL 


SUBSIDIARY OF 


167 


DECEMBER 1952 


for longer plaster life, lasting plaster beauty 


~ combines the rigidity of a solid wing with the 
added plaster reinforcement of expanded metal 


Greater corner protection — Improved Super-Ex Corner Bead gives 
you greater depth of plaster adjacent to the bead — regardless of 


plaster grounds. 


Adapts to any plaster ground — 60° angle gives spring fit with 
any depth of plaster ground, whether 34”, 54”, or 4". 


Insures customer satisfaction — goes on fast, reduces erection costs, 


protects corners and assures straight true-edge beauty. 
M-103 


<INLAND> STEEL PRODUCTS COMPANY 


4033 WEST BURNHAM STREET ° MILWAUKEE 1, WISCONSIN 


BALTIMORE 24, MD. — 5300 Pulaski Highway ©@ BUFFALO 11, N. Y. — 64 Rapin St. @ 
CHICAGO 9, ILL.—4301 S$. Western Blvd. © CINCINNATI 25, OHIO— 3240 Spring Grove Ave. 
© CLEVELAND 14, OHIO — 1541 E. 38th St. © DETROIT 2, MICH.—690 Amsterdam Ave. @ 
KANSAS CITY 8, MO. — South West Blvd. and State Line @ LOS ANGELES 58, CALIF. — 4807 
E. 49th St. © NEW YORK 17, N. Y.—230 Park Ave. @ ST. LOUIS 10, MO. —4215 Clayton Ave, 


HOUSE & HOME 


USE COLOR 


More and more architects and builders are using Eljer’s Colored Plumb- 
ing Fixtures to add beauty, style and sales-appeal to bathrooms . . . in 
Colonial Yellow, Twilight Blue, Pastel Green or Coral Blush. Eljer colors 
cannot fade, become dull or lifeless .. . and the matching of color 
between enameled cast iron and vitreous china ware is commercially 
perfect. You'll find the extra few cents required monthly, over the aver- 
age mortgage period, is quickly returned through a higher house ap- 
praisal and a faster sale. So, for more house-appeal, use Eljer Colored 
Bathroom Fixtures in all of your custom and speculative homes. 


7, Tw 7 
Plan now to use Eljer Fixtures in the houses you build... you'll find them unexcelled 
in style and quality. For more information on Eljer Fixtures . . . see Sweet's Architec- 


tural File, Sweet's File for Builders, or write Eljer Co., Ford City, Penasylvania. 


YOUR HOMES! 


Cluality. 


THROUGH AND THROUGH 


SALEM, OHIO 


List 


Acc 


on a sectional wood door=-1926 


(Patent granted in 1929) 


ple Eh i 


~ 


=a 8 


Blue-ribbon performance requires perfect counterbalance! Our 
torsion-type spring counterbalances are custom-built for the 
height, width and weight of The "OVERHEAD DOOR,” 

so that the wide double door operates 


as easily as a single door. 


Twelve standard types of fi 
- OVERHEAD DOOR CORPORATION spring counterbalances are 


on commercial and indu 
and its manufacturing divisions make THE doors. Other arrangement: 
~ devised as needed for spec 

Sak stallations, 

TRADE MARK 

COPYRIGHT, 1952, OVERHEAD DOOR CORPORATION YOU CAN BE 5{ IF IT BEARS THIS TRADE MARK ; 
OVERHEAD DOOR CORPORATION, Hartford City, Indiana ef 
Manufacturing Divisions | 
HILLSIDE, NEW JERSEY CORTLAND, NEW YORK DALLAS, TEXAS PORTLAND, OREGON if 


NASHUA, NEW HAMPSHIRE LEWISTOWN, PENNSYLVANIA OKLAHOMA CITY, OKLAHOMA GLENDALE, CALIFORNIA, | 


